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Report on Company Qualification 
And Regulation by Prof. Patter- 
son Attracts Attention 


Leading insurance lawyers from all 
ats of the country gathered in Cleve- 
nd for three days this week to partici- 
ite in a well rounded program of ad 
resses and discussions arranged by the 
nurance law section of the American 
ar Association which was in annual 
ssion. Major interest centered around 
e understanding expected to be reached 


f what 
nstitutes the practice of law by insur- 


the controversial question « 


nce adjusters, and insurance men active 
the negotiations leading up to this 
sreement included Raymond N. Caverly, 
idelity & Casualty, representing the 
nternational Association of Insurance 
‘ounsel: Harlan S. Don Carlos, Travel- 
ts, representing life companies; T. T. 


Harvey, Travelers, representing stock 
sualty company interests; Thomas 
\atters, Jr., Washington, D. C., stock 


re companies; A. B. Kelly, chairman, 
presenting mutual fire and casualty 
mpanies, and A. M. Foley, South Bend, 
1, National Association of Independ- 


nt Insurance Adjusters. 

Company Qualification 
\nother subject of widespread inter- 
tt before this meeting was the qualifica- 
n and regulation of insurance com- 
anies, and a report on this problem, 
ibmitted by Prof. Edwin W. Patterson, 
lumbia University, committee chair- 
an, featured progress made to date in 
rafting a uniform reciprocal liquidation 

Part I of this report relates to 
second revised draft of the act, re- 

ewed below, while Part IT has to do 
th the preliminary draft of a uniform 
‘tas to the law governing insurance 
ntracts, which was submitted for addi- 
nal study and did not call for any 
tion. 

Liquidation Act Changes 
The second revised draft of the liquida 
n act, which called for action by the 
sirance law section, adds certain new 
id desirable features, says Prof. Patter 
®, among which are the following: 
‘l. The act is made applicable to the 
tidation, ete. of the United States 

(Continued on Page 18) 
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Not Niagara, Not Grand Canyon 


The most photographed view in America is, not Niagara 
Falls, nor the Grand Canyon, nor any other beautiful 
scene, but the entirely undistinguished view outside a 
factory window, showing a factory yard. It is photo- 
graphed 30,000 times yearly, as a camera test, and through 
that multiplicity photography’s wondrous beauty and 
utility are maintained and increased. 


And what is the test of our business and of your job? 
Prospecting! The continuous search for and testing of a 
multitude of prospects each year. The life underwriter’s 
mind is as a camera that has “sharp definition,” enabling 
him to determine who is and who is not a real prospect. 
And then comes precision-fitting of policies to needs, the 
various plans adapted to the basic life insurance protective 
service. 


Through that dual process the beauty and utility of 
life insurance are derived from the massed sale of the 
typical average policy of relatively small size, sold to 
average citizens of undistinguished note. 


THE PENN MUTUAL LIFE INSURANCE CO. 
Wo. H. KINGSLEY, President 
PHILADELPHIA 


Independence Square 
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Insurance Lawyers In | 4. ameobile FIRE Windstorm | Northwestern Mutual 
Cleveland For 3-Day Agents Maintain Pace 
Amer. Bar Meeting Despite Depression 
horized Pr ti f Law B More Than 1,000, As Many As 
"Sana One a Major Topics , LONDON & Last Year, Attend + tor 
Discusse At Milwaukee 
: St I Service 
HENRY H. REED ON PROGRAM seta , LANCASHIRE patitiin 


HEAR PRESIDENT CLEARY 
Says Only Public Suffers From 


Muck-Raking Books; Records 
Of Company Leaders 


by Clarence Axman 


Milwaukee, July 25.—Just as mas 
people are attending the sixty-second 
annual meeting of the Northwestern Mu 
tual Life Association of Agents as can 


here last July. Surprising in view of all 
the gloom one hears nowadays. It 

particularly significant as those who at 
tend this convention not only pay their 
own expenses, but sometimes are accom 
panied by members of their family. Th: 


convention is one of the largest in the 


insurance business and plays to standin, 
room only in the company’s big assembly 
hall. More than a thousand are here. 
The significance is that despite the 
long period of depression people have 
enough money to buy a tremendous vyol- 
ume of insurance and there is a tre 
mendous number of agents in the coun- 
try who are not being taken for a rick 
by pessimistic psychology. One of th 
bright spots is the agricultural situation, 
President Cleary pointed out what it 
would mean to the nation when the crops 
and livestock are sold. He also paid his 
respects to the muck-rakers declaring 
that it is the public which suffers whe: 
it permits these fakers to persuade the: 
that they should abandon their existin; 
protection and take some not so good 


Records of Some Leaders 


Quite a number of agents here believe 
that the books calling insurance a racket 
are used as alibis by many unsuccessfu 
Kvery argument used in thes: 
books can be answered by an intellige 
agent \n interesting sidelight on = thi 
production situation is that the leaders 
continue to lead 

Living in a town of 1,200) peopl 
Hlinois, Emmett Cowell again won the 
presidency of the Marathon Club which 
means writing a hundred lives or mors 
It ts the seventh time he has gotten 
that honor and in the last club year he 
paid for 228 lives. L. T. Stearn, a Mi 
neapolis agent sold 224 different persons 
and H. L. George, in the little universit 
town of Norman, Okla., came through 
with 144 lives 

Mr. Cowell doesn’t attend the con 
pany’s annual field convention If 
ever did he would get one of the great 
est receptions any agent has receiv 


agents 


here Another absentee was Hermar 
Duval of New York The most spor 
(Continued Page 12) 
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he cannot afford to buy Life insurance now, ear 
: Round 
suggest that he rent it the same as he rents \ssoci 
‘ ° tisi! 
a home. Shelter and protection are neces- rom | 
ind I's 
sary whether they are owned or rented. from t 
anes 
The ideal policy to sell right now is the vas 
pens 
Travelers Term Expectancy-Family cether 
cK I 
Maintenance Income combination. This cught 
nan 
guarantees his family more or larger — 
income checks for his money than a 
ger 
any other plan. =) 
If you are not familiar with this tat i 
ry . Ir Fy 
plan, your nearest Travelers Office vt 
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Public Relations 
Advertising Meeting In Chicago 


The subject of public relations again 
me in for broad discussion at the 
meeting last week of the North Central 
Table of the Life Advertisers 
\ssociation held in Chicago. The ad- 
vertising men considered the subject 
rom the standpoint of their part in it 
ind 'stened to the opinions of speakers 
from the production departments of com- 
ranies in both home office and field. It 
was urged that the life insurance busi- 
ness with the companies working to- 
sether as an institution should strike 
hick forcibly at the critics who have 
«ught recently to tear down the vast 


Round 


humanitarian structure that has been 
erected. 

\s keynote speaker on public rela- 
tions Fred L. Fisher, advertising man- 


wer of the Lincoln National Life de- 
fned public relations as everything the 
companies and their representatives do 
that has a good or bad effect in influ- 
encing their relations with the public. 
\Ir. Fisher declared: 

“Truly, the divisions of public rela- 


tions are varied. They face us at every 


turn of our daily work. Eric Hodgins 
ade this plain when he said in his 
speech before the 1938 Eastern Round 


Table « 


business 


f the LAA, ‘Tn the life insurance 
whether you wish it or not 
vol are carrying on a campaign of 
public relations for better or worse 
right this minute.’ 

“There is the keynote of this talk 
Have we classified the specific individual 
bits of action or inaction that put us in 
i public relations campaign whether we 
wish it or not? These are things im 
portant to know. Some of these activi 
large—national in scope. They 
can be done or not, depending on wheth- 
er or not money is available and con- 
erted action can be secured. 

“Others, taken individually, are small; 
but, considered collectively, they are 
mighty These are activities directed 
to persons already in the life insurance 
fold—policyowners, agents, home office 
people. In this group there is no re 


tes are 


sistance to the idea of life insurance 
In this field lies our primary public- 
relations job . . . our first part in ‘Tell 
ng the World’ about life insurance. 


done in a bal 
The best of talent and 
cooperative effort cannot pro- 
uce favorable life insurance public re- 
lations if, back at the company’s origi- 
wal contact with the public, ignorance, 
msunderstandings, and ill will are al 
wed to slip through. 

“Successful public relations campaigns 
unot be achieved entirely along prag- 
matic lines. To engage only in activi- 


\nd this job must be 
anced fashion. 
national 


1 


unt that seem to work, without fitting 
lem into a planned scheme, would be 
Invite unbalanced activities. 


Three Main Divisions in Plan 
“Not only must basic company public 
relations be balanced with national ef- 
lort—they must be in proper propor- 
lon within themselves. Our first task 
. lo properly apportion our efforts to 
Ne groups we contact regularly. The 
ichievement of such proportion would 

aided by an assembly chart for our 
public relations pump. This need not 
v€ Complicated, but should be complete 
tnough so that we can be assured that 
‘uch basic activities as we may engage 
m would be equalized. It should en- 
ible us to know that as our own primary 
public relations programs are built, we 
“fe reasonably sure of creating a sound 


De 


piece of machinery with no parts: muss 
ing. 

“The thing | am talking about now ts 
not broad, national public relations, but 
the primary work of such a program 
that should be done as a foundation for 
any national campaign. 

“Three main divisions make up this 
suggested chart for primary public re- 
lations: The division of policyowner 
activities; the division of field force 
activities; the division of home office 
activities.” 

Mr. Fisher stressed the importance of 
analyzing such a program dealing with 
the groups already in the life insurance 
fold to be certain that not one single 
group is being missed. He concluded: 
“Life insurance needs broad public re- 
lations, broader, indeed, than any one 
company can present. But, what a great 
start our institutional movement would 
have if every life insurance company 
could honestly say: ‘We've done all we 
can singly—we've created a solid foun- 
dation build on it together’.” 

J. J. Prather, Ben H. Williams Speak 

J. J. Prather, Agency Secretary of the 
American Mutual Life (formerly the 
Yoeman Mutual) of Des Moines, Iowa, 
talked most interestingly on “Possibili- 
ties in Planographing Process.” He 
said that printing is a major item in 
every company’s yearly budget, and 
where so many forms are discarded the 
printing waste is sometimes a staggering 
amount. He explained the various pieces 
of work which the company has done on 
its equipment, giving costs which the 
various jobs have entailed and showed 
exhibits of color jobs. 

Talking on “Whose Job It is— 
or Mine?” Ben H. Williams, 
superintendent of agencies, Bankers Life 
of Towa, urged that the work of the 
advertising department be made to sup- 
plement the efforts of the field agency 
forces. “Advertising cannot supplant the 
agent, it can only supplement him,” said 
Mr. Williams. “Proper use of adver 


’ 
let’s 


Yours 


assistant 


s Theme ot 


tising material by the agency forces,” 
he continued, “is contingent on a better 
selection of agents by home offices, gen 
eral agents and others who are charged 
with that important task and the edu- 
cation of new agents.” 

it is Mr. Williams’ belief that the 
first consideration in a program of pub- 
lic relations is the field representation 
of the companies. He expressed the 
hope that if institutional advertising 
comes, it will be possible for the insti- 


tution of life insurance to establish its 
own publicity department in charge of 
its own men. Mr. Williams made these 


two statements: 

“Our selling problem is more than a 
sales problem; it is a selection problem, 
a training problem, a problem of co- 
ordinating and tying together many fac- 
tors. It is entirely different from mov- 
ing soup from the retailers shelf to the 
consumer.” 

“T submit that the finest good-wiil 
lding job the institution of life in- 
surance can do is to see to it that our 
personal representation in the field—our 


living advertisements, if vou please—ts 
of a type and kind of which we can be 
justly proud. Nothing else we can do 


will go as far toward building this good- 
will which we seek.” 
H. V. Wade’s Opinion on Advertising 
Taking for his subject, “The Rise and 
Fall of $4,000," Harry V. Wade, vice- 
president of the American United Life 
of Indianapolis, struck at the critics of 
life insurance as an_ institution and 
propagandists who are seeking to un- 
dermine the house that has been built 
through may years of humanitarian ef- 
fort. He said that life company execu 
tives cannot afford to sit idly by and 
let these attacks go unnoticed 
Vice-President Wade stated that ad- 


vertising has proved itself of value in 
backing up the man in the field, whose 
task at best is not an easy one He 
said 

I am convinced that all life insurance 


R. L. Hogg Reviews ‘Taxation of 
Life Insurance Under State Laws 


The importance of taxation of life in 
surance under state laws is shown by the 
fact that insurance taxes, licenses and 
fees, state and local, company and agent, 
paid during 1937 amounted to $60,000,000 
This does not include real estate taxes, 
which during the same year amounted t 
$50,000,000. These facts were brough 
out by Robert L. Hogg, 


t 
assistant general 
counsel Association 





Life Insurance 
Presidents, in an address before the In 
surance Section of the American Bar 
Association at Cleveland this week. 

These taxes, in a general sense, are 
exacted under two classes of statutes: 
(1) Those imposing the tax as a condi- 
tion upon which a company may be ad 
mitted to do business in a state othe: 
than that of its incorporation or domi 
cile and (2) Those exacting an excise 
for the general privilege of transacting a 
life insurance business. Premium taxes 
constitute the bulk of the payments by 
life insurance companies under statutes 
ot class (1). 

In a broad review of statutes and 
court decisions, Mr. Hogg took up from 





the tax standpoint such questions as an 


nuity considerations, waived premiums, 
dividend deductions, deductions as re- 
turned premiums, unemployment com- 
pensation, policy loan notes, operation 


f retaliatory laws, and exemptions and 
credits. With exceptions which he noted 
in the course of his address, the main 
points brought out by the speaker were 

Where the tax is upon premiums, 


ipts or the like, annuity 


premium 
considerations are 
not subject to taxatior 

Premiums waived on account of disability, or 


fact not collected, are not subject to taxa 


" m) gross premiums, pre 
ium receipts or the like and the statute is 
nt : . by the weight of authority 
dividends are either not included as premium 
receipts or are deductible as return premiums 

Under unemployment compensation laws, gen 
ral agents and_ soliciting agents compensated 
principally by commissions are not employes on 
wl ount contributions are payable. 

Policy loan notes not embracing an absolute 
personal obligation to pay are not subject to 
either property or documentary taxation. 

A municipality is without authority to dis 
criminate against a foreign insurance company 
in the matter of licenses or taxes. Where state 
taxation is under a_ retaliatory law, a_ foreign 

(Continued on Next Page) 


advertising, not just national mavyazine 
advertising, is the strong right arm of 
the life insurance business today and 
our problems are not how we can save 
money in advertising life insurance, but 
where we can find more funds with 
which to tell our story to the public so 
as to make the way easier for the men 
in the field who actually produce the 
results.” 

C. J. Zimmerman Luncheon Speaker 

Speaking at the noon luncheon, Charles 
J. Zimmerman, who is secretary for 
the National Association of Life Under- 
writers, discussed with the advertising 
directors the place which the field pro- 
ducing forces have in their efforts. He 
said: “That 60,000,000 people in the 
United States own life insurance is evi- 
dence that opposition to the institution 
is weak and disorganized. As a gen- 
eral agent it is of little consequence 
to me that these many people have life 
policies. Of far greater importance to 
me personally is that 600 people in my 
territory think that I’m a good life in- 
surance man.” 

Mr. Zimmerman urged that companies 
cooperate with agency forces in direct 
mail, pre-approach letters, declination 
letters, information about premium 
notices and ways and means for catch 
ing the public eve. This, he said, should 
be humanized as much as possible. He 
urged that the life insurance business, 
with the companies working together as 
an institution, strike back forcibly at 
the critics who have sought recently t 


tear down the business of life insur- 
ance. 
Speaking of the convention of the 


National Association of Life Underwrit- 
ers to be held at Houston in Septem 
ber, for which he is the program com 
mittee chairman, Mr. Zimmerman said 
that the agenda would seek to enable the 
local agent to do a better job in the 
years to come. 
P. C. Irwin Would Help Rural Agent 
Appeal for public relations by the 
actuarial and agency departments of com 
panies for benefit of the local agent in 
the small community, was broadcast by 
Philip C. Irwin, assistant actuary, Equit 
able Life of Iowa. Mr. Irwin said that 


metropolitan agents with CLU degrees 
and their wider general knowledge of 
matters of taxation have advantages 


which the local agent in the small com- 
munity does not enjoy. To offset this 
he suggested that those agents be told 
in “understandable language” by the 
actuarial and agency departments what 
the company’s policies contain and that 
the rates charged are not complicate 

“Companies owe it to their agents,” he 


said, “and the agents owe it to. the 
public whom they are contacting t 
know about these things.” He said it 


was up to the home offices to provide 
this explanation. 

Guest speakers before the Round Table 
included M. E. Zetterholm of General 
Screen Advertising, New York, and Val 
entino Sarra, Chicago commercial pho 
tegrapher. Mr. Zetterholm told of the 
development of short commercial m« 
tion pictures, and said that while this 
was a feature of advertising well worth 
consideration, thought should not be 
given to employing pictures 
newspapers, trade ma ines, 
other printed and spoken forms of a 
vertising. He said motion pictures wer 
merely a supplemental media, and de- 
clared they would remain that 
the years. 


displace 
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Ranger cabin on Basswood Lake, Minnesota, where nine men became members 
of Arnold Basswood Club. 


QO. J. Arnold, president Northwestern 
National Life, was host again this month 
to a group of fourteen leading producers 


at his lodge on Basswood Lake in Min- 
nesota’s north woods country. The fish- 
ing trip has become an annual affair, 


who qualify during 


October. 


honoring agents 
\rnold month in 

Basswood Lake is on the international 
boundary between Minnesota and On- 
tario and on one of its many islands 
Mr. Arnold has a Summer cabin which 
served as headquarters for the fishing 
party. This year’s group was the fifth 
to make the trip. The fishing was ex- 
cellent according to reports brought back 
by the group of general agents, mana- 
vers and fieldmen. Top honors for fish 


BOOKLET BY BEN HYDE 





Penn Mutual General Agent Writes 
“Sacred Dollars”; Published By 
R. & R. Service 


A booklet, “Sacred Dollars,” written 
by Ben Hyde, general agent for the 
Penn Mutual in New York City, has 


been published by the Research & Re- 
view Service of Indianapolis. It is un- 
derstood the booklet will be sent to all 
subscribers to the R. & R. Service and 
that extra copies of the brochure will be 
made available. 


NEARLY $1,000,000 IN FIRST MONTH 

The Meyer Goldstein Agency of the 
Connecticut Mutual in New York in its 
first full month of operation had sub- 
mitted business of nearly $1,000,000, which 
is indicative of the fast pace the agency 
is setting 


CHARLES H. FLOOD DEAD 


Charles Herbert Flood, assistant secre- 


tary of the New England Mutual Life 
until his retirement on account of. ill 
health in January, 1936, died July 24 


at his summer home in Templeton, Mass. 
He entered the service of the company 
in 1886, as a messenger 





Insurance Taxes 


(Continued from Page 3) 


ompany may be credited for similar taxes paid 
fo municipalities. 

Where taxes are collected under retaliatory 
the entire tax law of the foreign state 
must be applied. There can he no splitting or 
blending of the laws of two jurisdictions. 

After a foreign insurance 
from a state and merely 
office to collect premiums 
liability for premium 
state 


laws, 


company withdraws 
continues at its home 
by mail, there is no 
taxation in a foreign 


A general exemption of a company exempts 
ill its income without reference to source. A 
commutation of taxes through a “in lieu of” 
provision only relates to taxes and demands of 
2 similar nature. 


caught went to Henry Schuh of Chicago 
and to Frank J. Seibel of Grand Rapids, 
Mich. Mr. Schuh brought in a nineteen 
pound northern pike that led all fish 
caught while Mr. Seibel hooked a near 
seven pound wall-eyed pike to win first 
in that class. 

\n important part of the four-day 
program was the initiation conducted by 
the five old-timers on the trip for the 
nine men who were at Basswood Lake 
as guests of Mr. Arnold for the first 
time. In an old Canadian ranger cabin, 
pictured above, which is near the one 
of Mr. Arnold, the nine men were in- 
ducted into the Arnold Basswood Club, 
secret organization of fieldmen of North- 
western National Life who qualify for 
and attend one of the annual fishing par- 
ties given by Mr. Arnold. 

Those inducted into full membership in 
the ABC during the ceremonies were O. 
W. Veth, Minneapolis: W. N. Stafford 
and Henry Schuh, Chicago; I. J. Barron, 
Towa City, Ia.; Vernon Kroehle and E 
G. Lawlor, Cleveland; Lee J. Gillis, Oma- 
ha; Carleton Cummings, Moscow, Ida., 
and Dr. Karl W. Anderson of Minne- 
apolis, assistant medical director of the 
company. 

Other members of the party were J. 
Fuller Groom, Wichita, Kans.; J. W 
Jackman, Omaha; J. K. Rickard, Hutch- 
inson, Kans.; E. A. Warren, Grand Rap- 
ids, Mich., and Earle W. Zinn, Seattle. 
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Send Two Questionnaires 
To Industrial Companies 


Following the authorization granted by 
the 1938 New York Legislature for an 
investigation of Industrial insurance, two 
extensive questionnaires were mailed 
last week to the Metropolitan Life, Pru- 
dential, John Hancock and the Colonial 
Life, Industrial writers licensed in this 
state. The questionnaires, one of which 
is to be returned by August 19 and the 
second in September, will form the 
groundwork for the committee’s investi- 
gation. The Joint Legislative Commit- 
tee for Recodification of Insurance Law, 
headed by Assemblyman R. Foster Piper, 
has been busy preparing the questions 
since early in June. 

The first section of the report com- 
prises questions of pure fact. The sec- 
ond section is devoted largely to ques- 
tions of policy and basic philosophy in 
the company operations in the Industrial 
field. 


CHANNING DAVIS PLAYS HOST 
Channing Davis, manager, New York 
City branch of the Canada Life, enter- 
tained sixteen members of the agenc: 
force on Monday at the Canoe Brook 
Country Club, near Summit, N. J 


Wins Trophy in June Race 





Left to right: A. F. Haas, manager, 
Mutual Life, Pittsburgh, presenting a 
desk set to Charles Benjamin, who fin- 
ished first in the agency’s sweepstakes 
race run in June. Second and third were 


William Dithridge and Clyde Shaffer. 





DONALD C. KEANE G. A. 


“BILL” STEVENS 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CH 4-2384 225 west 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 





R. D. LICHTERMANN ASSOC. 


CHET LEROY 








Cooperative Fund To 
Be Operative in Fal] 


COMMITTEE EXPLAINS DETAILS 
Agency Officers Association to Aid Amer. 
ican College in CLU Work; Issues 

Credit Certificates 

The Cooperative Fund for Underwriter 
Training, a $30,000 a year fund that has 
been raised by a subscription program 
sponsored among the companies by the 
Association of Life Agency Officers, be- 
comes operative this Fall, its purpose 
being to assist men who are taking CLU 
work. 

The Committee of the Life Agency 
Officers Association for the American 
College of Life Underwriters, of which 
Cecil J. North, third vice-president, 
Metropolitan, is chairman, has announced 
that to take advantage of the fund 
agents of the subscribing companies will 
be provided with credit certificates, The 
credit certificate which an agent can 
obtain from his home office by writing 
to the president of the company or 
senior agency executive will be accepted 
by the American College of Life Under- 
writers in the amount of $10 toward the 
$20 examination fee. 

The agent receiving a certificate from 
the home office forwards it in turn to 
the American College which holds the 
certificate to his credit against such 
time as he may be taking the examina- 
tions. The committee reports that a 
separate certificate must be held for 
each examination in order to benefit by 
the fund. It advises that even if an 
agent is only a member of a study group, 
he will find it advantageous to hold a 
certificate in order to receive certain 
study material made available through 
the fund on better terms. 

Fund Assisting CLU Growth 

The fund was suggested two years 
ago by the Life Agency Officers Asso- 
ciation in order to assist the fine work 
that the American College of Life Un 
derwriters had been carrying on with- 
out company assistance for more than 
a decade. The real benefits of the fund, 
which will be felt for the first time this 
year, promise to lead in all directions to 
great improvement in the work of the 
CLU study groups. The fund is making 
possible a steady improvement in_ the 
study material being supplied to the 
groups. Through the fund two able new 
men, John P. Williams and B. E. Wyatt, 


were in recent months added to the col- 


lege staff to assist in organizing new 
eroups and to meet with established 
ones, 


While the CLU work is purely volun- 
tary on the part of the agent, the cur- 
rent report from the college indicate: 
that enrollment in the study groups 1- 
creased last year by 40%. 

RIEHLE ENTERTAINS AGENCY 

After eight days of almost continuous 
rain the sun came out on July 25 to 
shine on members of the Riehle agenc) 
at Jones Beach. T. M. Riehle is man 
ager for the Equitable Society in New 
York City. Forty members of the 
agency took part in the party, the date 


for which had been set for several 
weeks. In the evening Mr. Richle was 
host at a buffet supper served on th 


I 


lawn of his home at Garden City, L 


HOLMES AGENCY CELEBRATES 

\n informal party for members of the 
agency force of the Philip B Holmes 
agency, Connecticut General, New York 
City, held late Monday afternoon cele 
brated the opening of the enlarged am 
redecorated offices. 
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Wass. Mutual Appoints 


T 


Has Been 


A. R. Houle in St. Paul 


0 BE EFFECTIVE AUGUST 29 


Sundien as Supervisor in 
_wW. Hughes Agency of Com- 
pany in ) Chlenge 


\rch =k Houle, supervisor in the 
W. Hughes Chicago Agency of the 
assachusetts Mutual, has been ap 
nted general agent in St. Paul, effec- 


HVE August 29. He 





William 


succeeds 


\RCH R. HOULE 
Becker who, as associate general 
gent, will continue his twenty years’ 
sociation with the company, devoting 
st of his time to personal production. 
i. a graduate of the Sheldon 
a8 of the Science of Business, and 
, Chartered Life Underwriter, entered 


the business in 1919 with one 


f Chicago's 


argest agencies \ personal producer 

sixteen years, he consistently ac- 
ounted for a substantial volume of busi 
ess annually and qualified for Million 


1) 


n addition 


C 


tated with the 
visor, and 


Table membership in 1936 
to his personal work 
was instructor of agents for two years 
In July, 1937, Mr. Houle became 
Hughes agency as super- 
been notably successful 


llar Round 
sales 


asso- 


has 


Oklahoma General Agent 


For Lincoln National Life 


John G. Land, Jr., has been named 
eneral agent of the State of Oklahoma 

The Lincoln National Life, accord- 
ng to an announcement by A. L. Dern, 


H 


AS 


" ith offices 


ce-president and director of agencies 
eadquarters will be in Oklahoma City 
located at 1020 Petroleum 
Mr. Land has established outstanding 
cords in both personal production and 


anagerial work. He entered life insur- 
ce in 1930 as special agent in Tulsa 
ind four years later was named assist- 
it manager. During his four years as 
sistant manager, Mr. Land was_ re- 
onsible for considerable increases both 
Nhagency personnel and in agency pro- 
luction. 
Mr Land has been active in the Life 
(nderwriters Association and the Gen 
ral Agents and Managers Association 
Tulsa, having served as seeretary- 
reasurer of the latter organization. 


Appointed Florida Manager 


Manager in Pensacola, 


a 
ch 


The Jefferson 


ited L. M 


Standard Life has ap 
Krupp, formerly district 
as manager of its 
cksonville, Fla., office. He will have 
arge of the northern section of Florida 


or the company. Mr. Krupp has made 
— record during his several years 
te insurance. A native of Texas, he 


la 


"as lived thirteen years in Florida, 


E. R. ‘Pleats: ines 
Up General Agency 


OF FAMED INSURANCE FAMILY 





Prominent Harrisburg Penn Mutual 
General Agent Represented Com- 
pany Three Decades 


One of the most ‘widets known life 
insurance general agents in the East, 
member of a notable insurance family, 


R. Eckenrode of Harrisburg, la., 


has resigned his general agency for the 
Penn Mutual Life in that city. This 
action is finally taken by Mr. Ecken 

de only after numerous postponements 
of his desire to surrender the general 
wency and is accepted by the Pem 
Mutual with utmost reluctance 

In the more than twenty years that 
Mr. Eckenrode has been the Penn 
Mutual general agent he has built opre 
of the best agency organizations among 
that company’s field force. Prominent 


in Harrisburg, he has a personal clientelc 


that includes the leading people of the 
city. Always a talented and successful 
salesman, he will continue as a personal 


producer with the agency. 
W. A. Arnold II His Successor 

Mr. Eckenrode joined the Penn Mutual 
as a personal producer in 1914 and was 
appointed general agent in 1916 \s 
agency executive, recruiter, and trainer 
of salesmen, and as a_ successful per- 
sonal producer, Mr. Eckenrode possesses 


a remarkable record. As a full-time pre 
ducer, with the title of associate gen- 
eral agent, his connection with — the 
agency will continue. 

W. A. Arnold, I], has been appointed 


Vice-President Alexander 
E. Patterson. For ten years he has been 
a member of the company’s Holgar J] 
Johnson agency at Pittsburgh, which he 


successor, by 


joined in 1928 after graduation from 
the University of Pittsburgh During 
the first four years Mr. Arnold was 
learning the business as a_ personal 
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HEARD On The WAY 


Tucked away in a far corner of the 
twenty-three-acre grounds of the Aetna 
Life in Hartford is a little greenhouse 


that is seeing 
$ o'clock these 
of company employes 
afternoon waiting in 


unusual activity around 
\ fair sized crowd 
can be seen each 
line to enter the 


day S$. 


house—and later to emerge with a bundle 
of flower plants. 

The plants, distributed to all employes 
desiring them, are the surplus plants 
rown for the numerous flower beds 
adorning the spacious grounds of the 
\etna. They are all raised in the com 
pany’s greenhouse but a large surplus 
is available each vear because an extra 
quantity is grown. Although the number 


of plants given to employes varies from 
vear to t is always in the thou 


sands. 


vear, 


Uncle Francis. 


appointed a 
was mad 
over the 


recruiting 


solicitor. In 1932 he was 
unit manage In 1934 he 
nanager of training, and took 
alive agency’s training and 
work. In 1935 he became assistant t 
the general agent, in which position he 
continued the training and recruiting 
with promotional duties added 
\s are all the Johnso1 
agency, Mr. Arnold is nember of the 
sburgh Life Dederet ters Associa- 
last vear was chairman of its pro- 
ittee, and, as well, during the 
» has served on other committees 
was program chairman of Pitts- 
burgh’s Supervisors Club. He has ap 
peared as a speaker at Pittsburgh 
Sales Managers Club, at rs of out- 
lving life ea vriters and 
at the Penn Mutual’s con- 
ferences. Incidentally, while 
studying for the medical profession, was 
a Pittsburgh producer ally the Pean Mu- 
1888, fifty vears ago 


membe rs ¢ ' 


1 comm 
Also, he 


the 
mee ting 
ations, 
managerial 
his father, 


assoc! 


er 
tual m 
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Appointed Agency Head 
Of Jefferson Standard 


RALPH C. PRICE GETS POST 


Has Had Roshavennd of Experience in 
Both Home Office and Field; Elected 
Vice-President 1937 


The management of — the we 
Standard Life of Greensboro, N has 
announced that effective July 5, Ralph 


C. Price, vice-president of the company, 
assumed active leadership of the agency 








RALPH C. PRICE 
department taking over the duties of the 
late A. R Yerkins, who was avenc: 
manaver Mr. Price will continue t 
serve as a member of the company’s 
executive committee and as a member 
tf the board of directors 

\s directing head of the agency de 


Price will have charge of 
Standard’s 1,000 sales rep 


partment Mr 


the Jefferson 


resentatives and 100 agencies located i1 
twenty-five states, the District of Colum 
bia and Puerto Rico. 

\ graduate of the University of North 


Harvard Business School, 
entered the agency depart 
ment of the Jefferson Standard in 1925 
\fter two vears in the home office h« 
went into the field as a personal pr 

ducer with headquarters in Greensbor 

For three years as an agent his sales 
were in excess of $1,000,000 of life in 
surance. 


Carolina and 
Kalph Price 


field service he 
brought back to the home office as su- 
perintendent of agencies, supervising a 
large block of territory In January, 
1937, he was elected a vice-president and 
in July, 1937, was made a member of the 
executive committee, a position which 
placed him touch with the 

departments of 


Following his 


in cl se een 


eral operations of all 


the com pany His experience in home 
office and field fitted him for the post 
f directing head of the agency depart 
ment, 


New York City Ass’n Backs 
Myrick and Jones for Office 


The Life U1 
New York City 


endorse! eut if 


\ssociation 
1iounced the 
Myrick I 
nal Association of 
Robert | I 
for treasurer of organizatio1 
Mr. Myrick, manager for the Mutual 
Life William Street, New York 
City, is the best known 


the country, 


iderwriters 
this week an 
Julian S 
Nath 
and 
that 


the 


Underwriters 


trustee of 
Life 


at 57 
one of life in 
has 
n¢ influence Na 
Mr. Jones, retire 
Mutual Life at 99 
easurer of the 
any vears and 
the hich planc 
now stands. 


surance men in and 


long been a str the 


tional Association | 
general agent, State 
John Street, has been t 
National Association for 0 
is largely responsible 

of stability on which it 








Arthur Lee Bates of ‘ 
Union Mutual Dead 


RETIRED PRESIDENT OF CO. 
Started as Junior Clerk in 1869 and 
Was Active Sixty-four Years; 

Had Retired in 1933 


\rthur Lee Bates, president of the 
Union Mutual Life of Portland, Me., 
from September, 1914, until his retire 
ment in 1933, died July 23 at his home 


in Portland. He was 8&7. Entering the 
Union Mutual in 1869 when the company 
had headquarters in Boston, he had been 
ictive in the firm’s affairs for sixty-four 
vears Following his retirement from 
the presidency he had continued as a 
of the company’s board of di- 
rectors until early this vear when fail 
ing health caused him to drop business 
cares 

Entering the Union Mutual Life as a 
junior clerk in the old Boston offices he 
had been promoted rapidly in the firm 
In 1885 he was advanced to the position 
of assistant secretary. He became secre 
tary in 1887 and was elected vice-presi 
dent in 1893. In the four-year period 
preceding this advancement he _ had 
traveled widely over the United States 
and Canada calling on Union Mutual 
agencies. -In September, 1914, he was 
elected president serving until 1933, when 
he retired to be succeeded by Sylvan B 


member 


Phillips, now president 

Mr. Bates was born in Northbridge, 
Mass., in March, 1851, grandson of 
Joshua Bates, president of Vermont's 


Middlebury College, and son of the Rev. 
William Bates, Congregationalist clergv- 
man who died when the boy was seven 
vears old. He was the brother of the 
poet, Katharine Lee Bates, whose hymn, 
“America the Beautiful,’ was perhaps 


best known of all her works. Mr. Bates 


did much to make her poetry possible 
The Wellesley (Mass.) Townsmen, in 
an article on Katharine in 1929, paid 


“Thouch still a clerk 
na small salary, he was able, by patient 
self-denial, to advance the money for 
Katharine’s college course.” Katharine 
entered Wellesley College in 1878, was 
craduated in 1880. 

Mr. Bates was a Mason and a life-long 
Congregationalist Throughout his life 
he had retained his membership in the 


this tribute to him 


little Falmouth, Mass., Congregational 
Church of which his father had been 
pastor 


Downward Trend ie Sales 


Highest in Eastern Field 


The general trend in new Ordinary 
life insurance paid for in the United 
States has been downward, reports the 
Life Insurance Sales Research Bureau 
In its monthly analysis of sales throug] 
out the country, the bureau’s study re 
veals that the best experience for the 
first six months has been found in the 
south central and the far western re- 
sions, whereas the East and Atlantic 
seaboard sections have shown the larg- 
st percentage drop. These states have 
ined when compared to 1937: Nevada, 
North Dakota and South Dakota 


LUNCHEON FOR HOLLIS WOODS 
Hollis L. Woods, new 
r tl Mutual Benefit in 
nducted into his 
Kenagy, 
he company, at a 
1 Club last Friday 
thirtv-five business and profe 
f Hartford and out-of-tow1 


general agent 
Hartford, was 
new post by 
rintendent of agen 
luncheon tn 
\bout 
ssional men 
guests at 


ror the 


supe 


ies of 1 


ELECTED TO PITTSBURGH BOARD 


LL. Pope, agent in Pittsbureh 
feo t Sun Life or | inada ha beer 
ted rie ber f the be ard of direc 
f the Pittsbureh Association of Lise 
| ly te t fill the acancy left by 
\ | Phe s, forme eneral ent, 
i Life. wl resigned due to ill 
Mir. Pope has been in the bus 


ears 
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Hull Asks Cooperation of Lawyers 
In Meeting Critics of Life Insurance 


Speaking to American Bar Association Convention at Cleve- 
land Declares Life Insurance Encourages Americanism; 
Gives Results of His Survey on Cooperation 
Between Agents and Lawyers 


vood which can be 
benefit of the 


responsibili- 


Emphasizing the 


done for the American 


policy owner and the joint 


ties of the lawyer and the life insuranc¢ 


agent in that connection, Roger B. Hull, 
eeneral counsel for the National Asso- 
ciation of Life Underwriters, addressed 
the Insurance Law Section of the Amer- 


\ssociation in convention at 


His talk reviewed 


ican Bar 
Cleveland on Monday 
factors, learned through a broad ques- 
tionnaire, which are paramount in bring 
better 


between 


ing about a understanding and 


wider cooperation agents and 


lawyers. He asked the cooperation and 
assistance of lawyers in correctly inform- 
ing their clients of the fallacy of term- 
insurance as presented in many recent 
books and by self-styled insurance coun 
sellors and advisers. In closing he asked 
the lawyers to join with life insurance 


men in the proclaiming of Americanism 
Major Hull said: 

“I believe that life insurance, more 
than any other single economic factor, 
can underwrite American liberty \mer 


owners of life insurance are not 


ican 

easy to terrorize or to herd, because 
they have reserves for their own inde- 
pendence. Life insurance provides the 
role which must be played by the indi- 


vidual in this newly emphasized national 


problem of providing security for the 
individual 
“We attorneys and life underwriters 





are the chief reliance of our clients. We, 
more than any other of their advisers, 
can help them to reach the goals which 
ambitious, creative Americans have al- 
ways set for themselves and upon which 
they will always insist so long as they 
are Americans. We are the underwriters 
of the individual security and happiness 
of the American people. We bear the 
role and we must bear the grave re- 
sponsibility of being the chief actors in 
the current play entitled ‘The Struggle 
for Security’.” 


Lack of Knowledge on Both Sides 


From letters addressed to more than 
100 lawyers and to a like number of 
insurance agents, Major Hull learned 


reasons for a lack of cooperation at vari- 
ous times between these two groups. Of 
primary importance was the reflection 
of a lack of knowledge of the funda- 
mentals of life insurance on the part of 
some agents. Major Hull said in part: 
“Some, if not many, life insurance 
agents have apparently failed to keep 
with the exactitudes of what we 


pace 

have come to call advanced life under- 
writing. Of course I knew that, after 
twelve years in my _ present position, 


involving a rather close association with 
life underwriters. What I had not fully 
realized, was the fact that this lack 
of real life insurance ability and tech- 
nique on the part of some life insurance 
agents, constitutes a well-nigh sufficient 
reason, wherever it is encountered, for 
the failure of attorneys to cooperate in 


(Continued on Page 10) 
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Named at Meadville, Pa., 
By Continental American 


CHARLES M. CARTER 


Continental American Life this week 
announced the appointment of Charles 
M. Carter as general agent to open a 
new agency at Meadville, Pa. Mr. Carter 
has been a district manager for fifteen 
years for the Pittsburgh agency of a 
large eastern company and has wide con- 
tacts in the northwestern section of 
Pennsylvania. 

With the exception of four years spent 
in Erie, he has been located in Mead- 
ville since 1923 where he went into the 
life insurance business after several 
years of teaching school and selling life 
insurance part time. His records show 
both a consistent personal production 
and unit production year after year. 


NEW CLUB YEAR LAUNCHED 

L. Seton Lindsay, Vice-President Of 
New York Life, Announces One 
Convention to Be Held in 1939 

The New York Life in starting its new 
club year in July reported that one big 
national meeting will be held in 1939 
for all those who qualify with $200,0M 
of business under club rules, that meet- 
ing combining the conventions of thi 
Top Club and Two Club.  Announce- 
ment of the big meeting was made by 
L. Seton Lindsay, vice-president. 

In making the announcement Vice- 
President Lindsay said: “Years of ex- 
perience have proved that men and 
women who qualify for Nylic Clubs are 
those who start early in the year to get 
their pro rata each month.” 


DR. ANGIER B. HOBBS DEAD 

Dr. Angier Bailey Hobbs, who retired 
in 1932 as medical director, New York 
Life, died July 24 of a heart ailment. 
He was 74. Dr. Hobbs, a_ native ol 
Houston, Texas, was graduated from 
Princeton in 1884 and from the Colleg 
of Physicians and Surgeons, New York, 
in 1889. He studied later at the Uni- 
versity of Edinburgh in Scotland. Thirty- 
six years ago he _ relinquished privat 
practice to become affiliated with the 
New York Life, of which he was medica 
director for about ten years before his 
retirement His widow survives 


FIELD BRIDGEPORT SPEAKER 
Jack Field of the Fraser Agency, ©om 
necticut. Mutual, New York City, whi 
specializes in the 20-Pay Endowment at 
0 contract, was guest speaker recently 
at the Bridgeport office of the agenc) 


ESTIMATE NEW YORK SALES 


The Life Underwriters Association “! 
New York City estimates total sales 
life insurance in New York City 1 


compare? 


Tune, 1938, totaled $46,311,000 
with $57,129,000 in June, 1937. 
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pender Opens A New 
Agency In Uptown N. Y. 


fOR NATIONAL LIFE OF VERMONT 
Attractive Layout Planned for Small 
Compact Group of Quality Agents; 
Will Build Slowly 

The agency of W. H. Bender, Jr. and 
xsociates representing the National Life 
af Vermont has been opened on the thir- 
enth floor at 17 East Forty-second 
Street, New York City. The layout of 
the new offices is in keeping with the 
purpose of Mr. Bender and the National 
Life to build a small organization of 
quality agents. ’ 
In opening this uptown agency for 
the company, Mr. Bender has declared 
that he intends to build slowly. | His 
desire is to select as agents only those 
men who have a_ high potentiality for 
wecess in the life insurance business 
and to keep the group small enough to 
sive the agents his personal supervision 
The emphasis, he says, will be on prem- 
ium income and not volume. 

The offices themselves are attractively 
fitted with walnut furnishings in colonial 
tyle. The walls are painted a_ pale 
creen While the rugs on the floors 
throughout and the drapes at the win- 
lows are rust-color adding a warm tone 
n contrast. The medical room and its 
jurnishings are white. 

To Bring Prospects to Office 

The agency room is distinctly different 
jrom that in the usual agency. A long 
carpeted room furnished with a table and 
lamp, two or three chairs and only three 
leks suggests again that the selection 
f agents will be rigid. Four private 
fices for agents and the medical room 
adjoin, making the long room seem to 
be an ante-room or reception hall rather 
than quarters for agents. One private 
fice is already occupied by Samuel 
Dublirer, million dollar producer. As 
ften as possible prospects and_ policy- 
holders will be brought into the agency 
fices to discuss their insurance affairs. 
\ separate office on the same floor in 
suite 1331 has been equipped for Isidor 
Hirschfeld, million dollar producer who 
specializes in a service which he calls 
Estate Organizing. 

The National City Bank Building in 
which the agency is located has an en- 
trance to the shuttle subway which con- 
nects Times Square and Grand Cen- 
tral Station. 


Endorse Duff As Trustee 

\ statement appearing in a newspaper 
that, of the six trustees of the National 
\ssociation of Life Underwriters whose 
terms expire this year only two, John 
". Yates of Los Angeles and Herbert 
\. Hedges of Kansas City, Mo., will 
stand for re-election, is declared to be 
vithout foundation as to William M. 
Duff, president of the Edward A. Woods 
0, Pittsburgh, according to a statement 
by Steacy E. Webster, chairman of the 
committee of the Pittsburgh Life Under- 
Writers Association which is sponsoring 
the re-election of Mr. Duff as one of the 
national trustees. 











TEXAS LEADS IN LOCAL ASS'NS 
texas has nineteen local associations 
ot life underwriters, the largest number 
lor any state, New York and Ohio being 
‘econd with eighteen. Every one of the 
imeteen groups showed an increase in 
membership last year. O. P. Schnabel, 
membership chairman, in Texas, reports 
the total for Texas now stands at 1,355, 
in increase of 279 over 1937. Dallas 
‘towed the largest numerical gain with 
ilty-three new members. Wichita Falls 
‘lowed the largest percentage increase. 





ELLIOTT AGENCY WINS GAME 
n the play-off of the baseball series 
‘tarted at the outing of the Life Under- 


ee Association of Northern New 
/tsey, the John C. Elliott agency, Penn 


\ 
Mutual, was winner, defeating the team 
m the E. C. Hoy agency, Sun Life 
1 Canada, 
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IN BALTIMORE 
ITS THE HOOPER AGENCY 


In 1934, just before Henry Hooper became General 
Agent in Baltimore for the Provident Mutual Life Insurance 
Company, the agency, depleted by illness, stood twenty- 
third among all agencies of the Company. Last year it stood 
seventh in volume with a 33% gain over the 1936 figures 
and a 14% increase over a relentless quota. More Balti- 
moreans qualified for the Leaders Club than were qualified 
from any other city except Philadelphia and New York. 


As in all modern miracles, there is a reason. The reason 
in this case is Henry Hooper. He is a born leader. He 
knows people. He is president of the underwriters associa- 
tion. Young, pleasant, but agreeably aggressive, Mr. 
Hooper has attracted to him an agency of young men and 
young women who share his enthusiasm, his energy, his 
wide contacts. 


This Provident Mutual agency in point of time is one of 
the oldest agencies in Baltimore, but in inspiration and 
outlook it is one of the youngest. It has solved the big 
secret of prospecting—knowing more people! 


PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY OF PHILADELPHIA 
Pennsylvania @ Founded 1865 
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Senator Connally To 
Address Houston Meet 


SPEAKER FOR PUBLIC SESSION 


Others Named on General Program; 
American College of Life Under- 
writers Lists Activities 
Speakers for three different sections 
of the annual convention of the National 
Association of Life Underwriters to be 
held at Houston in September were an 

nounced today. 

For the main section of the national 
meeting Charles J. Zimmerman, of 
Chicago, program chairman, has an 
nounced three additional speakers: Paul 
Speicher of Indianapolis, managing edit 
of R. and R. Service, has as his topic, 
“Life Insurance—A_ Financial Democ 
racy’; Russell P. Thierbach, general 
agent, Northwestern Mutual, Cleveland, 
will discuss time control under his con 
vention topic, “Why Not Try It?”, and 
Eric G. Johnson, associate general agent 
Penn Mutual, Pittsburch,. will talk o1 
“The Sales Effectiveness of Energy Out- 
put.” 

\s a part of the forty-ninth annual 
meeting the Houston Association will 
stage a huge public meeting on Septem- 
ber 20 in the new Sam _ Houston 
Coliseum, the city’s largest meeting 
place, which seats almost 20,000. The 
speaker for that affair is Tom Connally, 
veteran United States Senator of Marlin, 
Texas, who entered Congress in 1917 and 
has been returned ever since. In charge 
of the public meeting will be Joe S 


Smith of the Aetna Life in Houston 
American College Meetings 


Climaxing the program of the American 
College of Life Underwriters and the 
National Chapter C.L.U., Dr. Ralph 
y Hutchison, president of Wash- 
ington and Jefferson College will de- 
liver the address at the twelfth con- 
ferment exercises of the American Col- 
lege on September 22. Presentation cf 
candidates will be made by Dean David 
McCahan and the diplomas conferred 
by Dr. S. S. Huebner, president of the 
American College Dr. Hutchison re- 
ceived his A.B. from Lafayette in 1918 
He took his M.A. from Harvard in 1919, 
University of Penn- 
sylvania in 1925 and was awarded a D.D 
by Lafayette 193). He served with 
the aviation service, U. S. Navy, dur- 
ing the war; was at Princeton Theologi- 
cal Seminary from 1919 to 1922 and 
the latter ar was ordained a Presby- 
terian mun ter; was dean of the Amer 
ican f Teheran, Persia, and 
in 1931 was called back to America 
president f Washington and 
Jefferson. 

Dr. John A. Stevens 


president Penn 





become 


n, executive vice- 





tary of the American College, will talk 
on “The Practical ] ion of Pr 

fessional Standards t Production” at 
the annual Dutch Dinner of the National 
Chapter Wednesday evening, September 


Program of the American College 
Life Underwriters at the Houston cor 
vention extends from September 19 to 23, 
including a meeting on Monday evening 
f educational leaders, college officials 
and members of the college’s new educa 
tional advisory department for informal 
discussion of educational problems 

The annual meetings of the National 
Chapter board of directors and _ the 
American College board of trustees will 
take place on Tuesday and on Wednes 
day the annual luncheon and_ business 
meeting of the National Chapter will be 
held 


WANTS INQUIRY ON “JIMMY” 

Hamilton Fish, Jr., congressman fron 
New Yi rk, declared a speech before 
the Duchess County Republican county 
comnnittee last week that the next Con 
gress “should insist” on investigating 
the insurance activities of James Roose- 
velt, son of the President. 
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Mutual Life Advertising 


continues its appeal to the Agents’ natural 


calendar of lite insurance opportunities. 


Stéere ts the July and August 
IMCSSAGE — in magazines with a total 
circulation of 5 millions, serving as a nation- 
wide introduction of Mutual Life represen- 
tatives to vacationers everywhere — with its 
timely appeal to them to begin now to 
guarantee future vacations, “from 55 on” 


through “fe msurance. 


i) FEBRUARY 1, 1843 





July 29, 1939 





29, | 


938 


July 29, ] 938 
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Time Out for Americas Vacation! 


AMERICA amazes the world with its far-flung 
holiday travel. A whole nation in movement on 
land, in water and air in quest of healthy change 
and excitement! 

Office and store, workshop, mill and school, re- 
lease millions of vacationers! 

Good luck, you fishermen! Sunny trails, you 
woodland wanderers! Athletes, winning scores to 


you! Round blue seas to sail on, you navigators! 


More vacations and better and longer—that is 
America’s almost unanimous dream. And a good 
dream to bring true for the future too. 

Why not guarantee your vacations from 55 on? 
Talk it over with the representative of The Mutual 
Lite Insurance Company of New York. Learn from 
the one who will call how to set aside a few cents 
from every dollar of today to protect tomorrow’s 


needs, through “fe :msurance. 


“PLANNING FOR INCOME AT $6,60 0R 66” ts The Mutual Life's 20 page booklet with a really useful message 
P) / 3s 2 é Ss 


for vou. A Mutual Life representative bas your copy or it can be obtained by writing to the address below, 


She Mutual Life 
Inourance Company of View York 


DAVID F HOUSTON President 


34Nassau Street, New York 











An advertisement by The Mutual Life Insurance Company of New York in July and August National Magazines 
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Snapped At Herman Robinson Party At Fenway Country Club, N. Y. 





Top Row, Left to Right: W. J. Ritchie, associate manager; W. L. Hadley, The Eastern Underwriter; Herman Robinson, general agent; H. H. Armstrong, vice-president 
The Travelers; W. R. Collins, Johnston & Collins, N. Y.; A. W. Eisen, associate manager and photographer; B. G. Jacobs, associate manager. 
Second Row, Left to Right:: Harry Robinson, J. S. Wald, B. G. Jacobs, A. H. Budner, S. J. King, Jim Keating, Ben Minton, H. H. Armstrong, Herman Robinson, 


Benedict D. Flynn, vice-president and actuary The Travelers; Gordon Kuehner, assistant superintendent of agencies, The Travelers; C. H. Kopleff, L. Eisenstadt, 


E. L. Mirick. 


Group—Getting in line for chow. 


VAIL ENTERS INSURANCE 


Member of Old Chicago Insurance Family 
Joins Hughes Agency Representing 
Massachusetts Mutual 


Following in the footsteps of his grand- 
father, 


(Continued 


the solution of estate problems through 


: , ‘ life insurance. 
father, and two uncles, Roger 


: zone ats “My first point to you lawvers, is 
Sherman Vail, Jr. has entered life , I ae me < . 
; 5 Ne : then, that there are qualified life insur 
insurance in Chicago as a field associate 

of the E. W. Hughes agency, Massa ance agents. Demand that kind Do 
chusetts Mutual. His grandfather, H. S not become prejudiced against the insti- 
Vail, went to Chicago just after the tution or the product simply because you 
Civil War and in 1871 established the 


have known some misfits and some un 


independent actuarial firm of H. S. Vail. 
In 1906 when Carleton, the eldest of his 
three sons, finished at Cornell, he joined 
the firm and the company’s name was _ stitution and_ the 
changed to H. S. Vail & Sons. In 1908  4¢ 
and 1912, respectively, upon their gradu- 
ation from Cornell, the other two Vail 
boys, Roger, Sr. and Malcolm, joined 


desirables. On the contrary, spend some 
time and effort in studying both the in 
product, at the feet 
underwriter. It 


some qualified life 


will pay you large dividends, and it will 


advantage your clients tremendously.’ 


the firm and have been members of it Other factors which have a. bearinz 
ever since. — : on the relationships of lawyers and insur- 
Roger Vail has studied at the Ash- 


ville. Ccheol take Forest Acedemy and *%* agents are the knowledge or lack 
ille School, Lake Forest Academy an 


Cornell University In choosing the Of knowledge of life insurance dispiayed 
Massachusetts Mutual he joins a com- on the part of the attorney, a realiza- 
pany with which the Vail firm has been = tion or a lack of realization on the part 
doing business, as independent brokers, of attorneys of the benefits to. their 
for many years. clients and profits to themselves whici 
— ‘ exist in the field of joint estate work 

MEDICAL FEES INCREASED and finally a somewhat justified com 


plaint on the part of the lawyers that 
Ill, has increased the medical fees on some life insurance agents are attempting 
Ordinary examinations to $5 for all adult to engage in the unauthorized practice 
examinations regardless of amount of of law. 

insurance applied for. Forfeiture fees In answer to this last point Mr. Hull 
on medically examined not-taken policies pointed to the work of the committee 
are increased to $5 to equal the medical on cooperation with attorneys, a move- 
fee. Forfeiture fees on non-medical cases ment that has been growing during the 
remain at $2 as heretofore past five years under chairmanship of 


The Washington National, Evanston, 


Hull Asks Cooper 


from 


Group—"“The host approaches first tee.” 


ation of Lawyers 
Page 6) 
George E. Lackey, C.L.U. of Detroit, 
who prior to entering the life insurance 
business obtained his legal training and 
was admitted to the bar in his native 
state of Kentucky. 

In thirty of the principal association 
cities of the United States there are 
functioning committees on cooperation 
with attorneys led by competent com- 
inittee chairmen who have devoted valu- 
able time and effort toward increasing 
the mutual understanding in these two 


fields. Meetings have been held jointly 
with local bar associations, with state 
bar associations, with trust officers and 
trust councils and with the life under- 


writers, Mr. Hull reported. 
Cites Work of “Termites” 


Commending the attorneys for the 
work they have already done for the 
proper enlightenment of the insurance- 
buying public and in counteracting the 
current wave of criticism and detraction 
which has been sweeping some quarters 
of the country, Major Hull declared: 

“T hold it to be nothing short of a 
very definite obligation, resting upon 
iny well-equipped lawyer today, to place 
himself in a position to give a clear and 
convincing answer to any client who 
inmay ask him the question—what are the 
facts about this so-called term-insurance 
fallacy? Am I all wrong in having built 
my life insurance estate principally on 
the foundation of level premiums ? 

“And it is not sufficient to answer that 


this is the business of the life insurance 
agent; let him defend his sale. The 
agent has been discredited in advance 
although entirely fallaciously. Pains are 
taken to discredit the whole agency 
system at the very outset of the opera- 
tion. Your client is entitled to come to 
you, a third party, and be told whether 
this zeal for only term insurance is justi- 
fied and sincere, or whether it is just 
a device for the selfish personal profit 
of him who would tear down legal re- 
serves 

“The whole, huge institution of life 
insurance which has come through these 
last eight years with colors flying as 
no other financial institution has done, 
with a glorious century of growth and 
progress, is all wrong, they say. It is 
a racket. They purport to take the public 
behind the scenes. 

“If they are right, you as estate plan 
ners and estate advisers owe it to your 
clients to join in the attack. If the 
are wrong, you carry an even more com- 
pelling obligation to protect them against 


these siren songs.” 


OCCIDENTAL REPORTS GAIN 
Occidental paid-for  busi- 
ness for the months of 1938, 


Life’s new 
first six 
official figures 
at the home office July 18, totaled S38 - 
638,449 of which $7,757,391 was Group in- 
surance, leaving a net total of new paid 
life business on individual policies ot 
$30,881,058. This contrasts with $36,- 
714,041 total for the first six months of 
1937 with $6,322,252 Group and a net o! 
$30,391,789. 


according to given out 





° OPEN TERRITORY ° 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 














insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 

A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 


—— 
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A Great Reliance 


Someone has pointed out that our life on this earth, in com- 
parison with time, is very brief. We come to realize that there 
is much to do and little time in which to do it. Many men 
die with plans uncompleted, and many others are prevented 
by physical impairment from working out their plans. Life 
insurance, therefore, has become a great reliance, for it un- 
derwrites a man’s future—his greatest gamble. He can have 
the highest ambitions, the best intentions, and lay what he 
considers fool-proof plans, but death or disability can destroy 
them with one stroke. Unless he is unusually wealthy, he 


must rely upon life insurance. 


Meassachuret Mutual 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 
Bertrand J. Perry, President 























By Paul Troth 


k IDEAS that CLICK 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an tdea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 


No. 43 


men today who 
their insurance 


There are a lot of 
wish they had started 
programs soon enough to enjoy a low 
premium. They would be delighted too 
if their policies had been in force long 
enough to have built up a_ substantial 
backlog of accumulated dividends, And 





‘A SCOUT IS 








Now don’t tell me youre buying Term in- 
surance an investing the difference 


t lollypops! 


many of them would be tremendously 
relieved if they owned a paid-up policy 
assuring them of an income at Age 60. 
Men who are thinking such thoughts can 
easily be convinced of the wisdom of 
giving those advantages to their own 
sons if they are in a financial position 
to do so. 

C. O. Falkenhainer, agency manager, 
Bankers Life of Iowa, New York City, 
has found that there are a lot of fathers 
who are seriously interested in getting 
their young started on a sound 
financial program. He builds his ap- 
proach and —~—~re around the com- 
pany’s “Start in Life Plan”, getting two 
results from favorable reactions to the 
plan: Men who are financially able and 
who have set their own affairs in order 
want to start such a plan for their boys. 
Another group of men ask, “How much 
would a plan like this cost for me?” 

Human nature makes every Daddy 
want to see his boy make a better job 
of living than he has made of it. Experi 
ence has taught him the importance and 
necessity of a sound financial program 

Such a plan at age 10 has these ad 


sons 


vantages: Low premium; cash values 
available at important periods in the 
boy’s life; increasing cash values and 


dividend accumulations; a chance to get 
a paid-up retirement income plan when 
a man is still in his prime. 

An agent might say to one of his pros 


pects or a policvholder who has a son 
10 or 12 vears old: “Mr. Parent, every 
father with a growing son is concerned 
about many problems for his son’s pres- 
ent and for his future as well He 
wants his son to have good health and 
a good education. He wants to teach 
his boy good thrift habits and he wants 


had 
Dad 


able to say that he 
chance because his 


the boy to be 
an adequate 


gave him a good start in life. Does that 
tell the story of your hopes for your 
son, Mr. Parent?” 
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“More Abundant - Life” 
Up To The Individual 


M. J. CLEARY TELLS AGENTS 
Politics Thrives on Promising Security 
But Personal Planning Remains 


Only Way That Works 


American Life insurance has been sub 
jected in the past two decades to every 
imaginable strain short of a national 


collapse yet today it is stronger than 
ever, M. J. Cleary, president North- 
western Mutual Life, told the sixty 
second annual convention of that com- 
pany’s field organization held at Mil- 
waukee this week. Mr. Cleary dis- 


counted the attacks of critics saying that 
public confidence in life insurance is still 
intact, that the public is in need of life 
insurance, that largely it has the money 
to buy protection in spite of the promi- 


nence given the number of people who 

are idle throughout the country. 
Continuing President Cleary said: 
“We are all too conscious of the fact 


that millions of our citizens are idle or 
working for a subsistence wage. That 
fact is a depressing one. We in the 
life insurance business should realize, 
however, that many more millions are 
employed at a wage or salary that pro- 
duces a surplus over the cost of living; 
that other millions have an income in 
excess of current needs. These people 
constitute our market. Their need for 
life insurance is as great, if not greater, 
than at any other time. Because of the 
psychology of the times they hesitate to 
make commitments. The important 
thing for us to remember is that these 
millions need our service and have the 
means to buy it. 
They Can Be Sold 

“Selling them will require more effort 
than it did in happier and more pros- 
perous days. In every section of the 
country men representing this and other 
companies are demonstrating the fact 
that men and women with needs and 
means are buying life insurance in grat- 
ifying amounts. In any field of selling, 
increased effort and effectiveness is re- 
quired when the market is reduced and 
the resisté ince increased. Let us recog- 
nize that fact and give what it takes to 
get results. 

“The confidence of the 
insurance is still intact. 


public in life 
That confidence 


is justified. In the past two decades 
American life insurance has been sub- 
jected to every strain imaginable short 


of a national collapse. In spite of all 
the adverse conditions it had to face, 
life insurance met its obligations in full 
and on time. It came through those 
trying years with its strength, and its 
capacity and disposition to serve intact. 

“It is highly important that the man 
in the field be always well informed and 
conscientious in serving his policyholder 
and his prospect. It is more important 
than usual in these times. Every period 
of economic distress produces a crop of 
critics of almost every established thine. 
Many of them are reckless and destruc 
tive in their effort. The better the 
standing of the object of their attack 
the more violent it is. Being the product 
of human hand and minds, life insurance 
is not perfect in all of its details. It is 
not given to us humans to be perfect in 
our conception or our execution. 


“The record of American life insur 


ance justifies the statement that no other 
human institution has served those who 
trusted it with greater fidelity and ef- 
ficiency. Every man and woman in this 
business should know the facts—and 
they are available—that justify that 


statement. We should use the facts to 
dispel the apprehensions resulting from 
these victims or selfish attacks. The 
public, not the companies, is the real 
victim of the misinformation that is be 
ing peddled today 
Safety Not Threatened 

“Fear for the safety of life 
companies is being developed because 
of the present situation of the railroads 
This results from the speeches and writ- 
ing of people who do not know the facts 


insurance 


time to learn what 
insurance 


and who fail to take 


they are. The safety of life 
is not threatened by the present situa- 
tion of the railroads, bad as that. situa- 
tion is. The companies have absorbed 
the loss in the asset value of their rail- 
road bonds as rapidly as those losses 
accrued and became measurable. They 
did that with little or no loss in surplus 
and with a very modest decrease in divi- 
dends because of that item. The divi 
dend reductions, by and large, are trace- 
able to the reduced yield on invested 
funds—an item over which the compa- 
nies have no control. The margins of 
safety and the existing surpluses are 
more than adequate to absorb any future 
that may accrue without in any 


losses 


way involving the safety of the compa- 
nies. 
“As far back as I can remember the 


American people have been influenced if 
not led by slogans. These slogans im- 
plied a promise of economic betterment 
if the people accepted the author and 
vave him power. Some of us are old 
enough to remember the ‘full dinner 
pail’ appeal. The ‘two cars in every 
garage’ and later ‘two chickens in every 
pot. Now we hear a lot about ‘the 
more abundant life.’ 

“Well, the full dinner pail was not so 
universal as we were told it would be. 
The two cars and the two chickens didn't 
materialize. From fairly wide opportuni- 
ties to observe, I am willing to say that 
the only people who have had or will 
have the privileges of enjoying an 
abundant life were and are those who 
produced it for themselves. They are 
people with industry, initiative, thrift 
and a sense of responsibility. No gov- 
ernment ever has or ever can provide 
an abundant life for any material per- 
centage of the people who live under it. 
It is still your job and mine and the 
other fellow’s to provide for ourselves 
and our dependents. The intelligence of 
our plan and the extent to which we are 
willing to work, to save and to sacrifice 
in many cases will determine the abund- 
ance or lack of it in the years ahead. 
We can render a real social service if 
we can get that truth home to the public. 

“We are supported by available facts 
when we say that life insurance is to- 
day providing a reasonably comfortable 
life for millions of men, women and 
children that would not have that kind 
of life if the service of life insurance 
had not been made use of.” 


N’Western Mutual 


(Continued from Page 1) 
taneous greeting to an agent went to 
E. H. Earley, leading producer. Presi- 
dent Cleary said this Brooklyn agent was 
an example of planning and intelligent 
conservation of his time. He paid for 
$1,288,430, also over 100 lives, carrying 
membership in the Marathon Club. 
Following the convention he is going to 


Italy. Herman Duval of New York, last 
year’s production leader, wound up the 


club year with just under a million pro- 
duction and he wrote 102 lives. 

\ big hand was given to Mr. and Mrs. 
Fred Niederhaus of Vincennes, Ind., be 
cause of their record in continuous pro 
duction. They have been Northwestern 
Mutual stars for vears. 

Features of Program 

The company had a novelty in a court 
of honor just below the main rostrum. 
Standing in the court of honor, Grant L. 
Hill, director of agencies, introduced the 
leaders. 

Vice-President Edmund _ Fitzgerald 
presided at a luncheon to women of the 
convention at the Hotel Astor today 
Principal speaker was Percy H. Evans, 
vice-president and actuary. 

Tonight there is a dance at the Wis- 
consin Club and tomorrow night the an 
nual banquet at the Eagles Club. The 
banquet speaker will be Tom Collins of 
the Kansas City Journal-Post. Banquet 
toastmaster will be Sam T. Swansen, 
company’s general counsel. 


Among speakers on the regular con- 
vention program are Ralph M. Ham- 
burger, general agent, Minneapolis; John 


R. Mage, Los Angeles; Asher G. Work, 


Six Months Business 
Of N’Western Mutual 


IN ASSETS, 





GAINS IN FORCE 
In Line With Trend New Production 
Off Slightly; Investment Port. 
folio Changes 
During the first six months of 1938 
the Northwestern Mutual Life wrote new 
paid-for insurance of $106,080,517 repre- 
sented by 30,085 new policies. In line 
with the tendency of business generally, 
life insurance sales on the whole were 
off for the first half year as compared 
to a year earlier. However, the North- 
western Mutual percentage of decline for 
the six months was less than that re- 
ported by forty leading companies, Ep- 
couragement was seen by Northwestern 
Mutual officials who pointed out that 
the company’s June figures of percent- 
age of decrease of new insurance sold 
showed a decided improvement over the 
percentage of loss during March, Apri! 

and May of this year. 

As of June 30, the Northwestern Mu- 
tual had insurance in force in the amount 
of $3,863,007,650 on a total of 1,034,133 
policies in force. On the same date last 
vear the amount of insurance was $3,819,- 


882,360 and the number of _ policies 
1,019,254. 

The report of the business of the 
Northwestern Mutual for the first half 
of this year showed total income on 


$104,439,770, which included premium in- 
come of $64,487,470, and total interest 
and rents of $24,773,745. 

Disbursements totaled $76,082,017, and 
included payments to policyholders and 
beneficiaries of $56,716,849, of which $23. 
605,558 was paid on 5,754 death claims, 
and $16,256,173 in dividends. Included in 
disbursements were payments of $7,323,- 
885 under instalment and option settle- 
ments. Taxes paid totaled $2,716 998 

The excess of income over disburse- 
ments was $28,357,753, which represents 
an increase in ledger assets of that 
amount for the first six months. 

Total assets of the Northwestern Mu- 
tual Life as of June 30, 1938, amounted 
to $1,206,788,904. At the same date last 
vear the total was $1,159,297,138. 

Investment Changes 

Investments in the ledger assets shown 
in the semi-annual report included bonds 
of $655,624,232 at book value, represent- 
ing 50% of the total ledger assets. Total 
bond holdings at book value on June 30 
were $54,888,110 higher than a year ago. 
Of bonds acquired the first six months 
the largest amounts were $18,225,245 in 
United States municipals; $11,499,418 in 
public utilities and $16,534,121 in United 
States governments. 

Mortgage loans totaled $309,9134%, 
representing about 25% of total assets 
This amount is $3,786,600 higher than on 
January 1, and $10,028,490 more than a 
year ago. Included were 12,298 farm 
loans aggregating $82,543,998, a decreas 
of $3,442,892 ; 632 city loans totaling $215,- 
559,230, an increase of $9,536,948, and 2,391 
residence loans in the amount of $11,810, 
226, an increase of $3,934,433 over a yeal 
previous, a further material increase 1 
this type of investment. 

Policy loans at the end of the first six 
months amounted to $174,469,158, a de- 
crease of $2,361,864 since January 1, and 
$4,100,619 less than a year ago. Cash on 
hand and in banks of $6,665,018 was als 
included in the assets. 


| 


Detroit; Ernest H. Earley, Brooklyn and 


N. H. Seefurth, Chicago. Seefurth } 
talking on opportunities among those 
higher tax brackets, those hearing his 


talk having written $250,000 or more dur 
ing the club vear. 

A playlet written by Laflin C 
agency department assistant, is on the 
program for Tuesday It is called 
“Court House Dollars.” 

Veteran Dr. J. W. Fisher, former med- 
ical director, and ninety years old, is not 
attending the convention, the first he has 
missed in sometime. He has been with 
the company more than half a century. 


Jones, 
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Leading Agents Drawn 
From Many Callings 


WHAT COUNTS TOLD BY HILL 
Director of Agencies Says Success Does 
Not Depend on Previous Back- 
ground of Agent 
three-day convention 
f the field force of the Northwestern 
Mutual Life held at Milwaukee this 
veck, Director of Agencies Grant L. Hill 
summarized the highlights of the meet- 
ing and told of the wide variety of pre- 
ious Occupations of agents who were 
among the leaders of the company last 
year. Said Mr. Hill, “We’ve been living 
n Success Street these past three days 


In closing the 


—seeing, talking with, and listening to 
those who have been living on it for 
years. And we've found that it’s the 
longest road in America—that it runs 


through every city, town and country- 
side in the territory in which the com- 
pany operates. But you have to do more 
than just read a road map to get on this 
important highway. 

“You’ve seen businesses and individuals 
come and go on Main Street in your 
community and the same thing can hap- 
pen as easily on the Road to Success. 
There seem to be certain rules of the 
toad one must observe to be permitted 
to travel it continuously. Alibis don’t 
go any more than they do with a Mil- 
waukee traffic cop—you obey the rules— 
relse! The age factor has nothing to 
do with staying on Success Street. We 
found men traveling it in their twenties 
and others in their sixties. 


Varied Callings 


“Their previous callings varied unbe- 
Hevingly For example, we found those 
who traveled in half-million-dollar style 
ast year include a former assistant bank 
cashier, a bookkeeper, a doctor, still an- 
ther had been an economist in the De- 
partment of Agriculture; one had sold 
bakery equipment, another typewriters, 
one was formerly sales manager in the 
wholesale grocery line and stil! another 
had sold real estate; one had been a 
physical director—yet another a_ civil 
engineer. One had been a freight agent, 
another district manager for a clothing 
itm, one had been an accountant, an- 


ee 
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other had managed a creamery and 
candy jobbing business and still another 
was in the sales promotion department 
of a large radiator corporation. 

“Moreover, six of them were formerly 
students and went directly into life in- 
surance. While a number of that ex- 
clusive group have college degrees, ap- 
proximately 25% of them had no school- 
ing beyond high school. 

“A break down of the marathonians 
and the various honor groups would 
prove just as interesting but just as con- 
clusively that it’s not what you did be- 
fore entering our business or how old 
you are or where you operate half so 
much as it is whether you have the 
requisites to stay on this Road to 
Success.” 


NW Mutual Convention 


Notes 
Milwaukee, July 26—Dr. Charles E. 
\lbright, although retired from cham- 


pionship honors, was one of those who 
arose vesterday when agents who paid 
for from half to three quarters of a 
million were asked to stand at the con- 
vention yesterday. 

* * * 

John D. Munsell, prominent Milwau- 
kee agent of general insurance and well 
known as Jack Munsell, golfer, was 
found dead near a McKinley Beach pier. 
3elieve that death was natural. He was 
24 vears old. At one time Munsell was 
a caddy master. 

* * * 

Grant L. Taggart, former chairman of 
the Million Dollar Round Table and who 
writes his business in a small Wyoming 
territory, is in the hospital. In an acci- 


G. Brady Buckley, Charleston, W. Va., 
was clected president of the Northwest- 
ern Mutual Association of Agents at the 
closing session. Clarence E. Smith, Chi- 
cago, was named vice-president, and T. 
Wesley Tuttle, Milwaukee, re-elected 
secretary-treasurer. The new executive 
committee is Harold Kaufmann, Minne- 
chairman; A. C. F. Finkbiner, 


apolis, , i 
Bruce Gilmore, DeKalb, 


Philadelphia ; 


Iil.; | Julian D. Watter, Chattanooga, 
Tenn., and Douglas McLain, Springfield, 
Hl. 


The General Agents Association of the 
company named R. H. Pickford, Cedar 
Rapids, Ia. president; Marue Carroll, 
Oshkosh, Wis.; Myron H. O. Williams, 
Seattle, Wash., and W. Everett Rowley, 
Newark, vice-presidents, and Roger Clark, 
Pittsburgh, secretary-treasurer. 


“T Like These Times,” 
Says Ernest H. Earley 


N’WESTERN MUTUAL LEADER 


Has Been Able to Write Business Equal- 


ly Well in the 1920s and 1930s Says 
Outstanding Producer 

As a challenge to the life insurance 
agent who blames the times for his lack 
of success, Ernest H. Earley of Brook- 
lyn, leading producer for the Northwest- 
ern Mutual Life last year, told the con- 
vention of that company’s agents in Mil- 
waukee this week, “I like these times.” 
Some of his comments on this theme 
follow : 

“To say 1930’s_ more 


that I like the 


than the 1920's is true. The 30's are 
more interesting. But a lot of people 
like those other times in the roariny 


20’s when stocks split four for one and 
most of us eight for one and our dreams 
of wealth and opulence were soon crush- 
ingly shattered. 

“IT liked the laissez-faire attitude of 
those days in the 20’s and the philosophy 
that all financial institutions were sound 
and no questions asked. But today it is 
easier when _ 60,000,000 policyholders 
know very well the institutions that 
sailed safely those lashing seas of the 
depression and brought them safely back 


to port. The only income a man has in 
his old age is what he has sent on 
ahead. And, life insurance is the only 


plan that furnishes money management 
after money has been accumulated. To- 
day our job is easier, for life insurance 
stands out. 

“T liked those days of 1920 because of 
the certainty that possessed everyone- 
that retirement was just around the cor- 
ner and days of working were past. But 
I like today better for everyone is in 
doubt where to put their money, except 
in banks, government bonds and life in- 
surance. And of these three only life in- 
surance will provide a guaranteed in- 
come. It isn’t the possession of great 
wealth that makes for contentment but 
the certainty of a little. Yes, I like 
these times even if ‘vou have to go like 
hell to stand still’ 


Step Up Processes 


“The road to success is charted. These 
times require stepping up all our proc- 
Prepare more propositions and 
present to more people. Don’t miss that 
big cve-appeal by failing to present a 
million book to buyer big and small. Re- 
member the eves believe themselves—the 
ears believe other people. Start out with 
your cards routed close together. Don’t 
pass up that cold, gruff, redheaded, 
know-it-all executive who’s been rough 


esses. 





GRANT L. 


HILL 





on you in the past—each tough prospect 
we pass up weakens our fibre. Besides 
he may have lost a lot of money in the 


past and is looking now for a safe in- 
vestment. 

“Don’t send out a letter to a few scat- 
teréd prospects—start now with a well 


organized group of 100 names and plan 


a letter or a reprint of one of our ads 


to be mailed to them every three months 
and keep those mailings going out as 
long as you’re in the business—and in- 


vest 10 to 15% of your earnings in sys 
tematic mailing as an insurance premium 
to sustain consistent production. 

“Around us are 10,000,000 unemployed 

No. 1—to grimly remind the employed 
to better employ their dollars while the 
employing is good, and No. 2—to remind 
the underinsured that his family might 
some day be competing with those 10,- 
000,000 unemployed. 

“Keep your mental processes enternal- 
ly saturated with the spirit of helpful 
service to the public. On the sixth 
floor of John Wanamaker’s large de- 
partment store in New York is a pleas- 
ant, little old saleslady, who year after 
vear tops all other salesgirls in her vol- 
ume, and in explanation she merely says 
that she takes the customers as they 
come, those who look wealthy and those 
who look humble and she tries to put 
herself in their shoes and help them to 
get exactly what they want and when 
the totals are added up at the end of 
the vear, her volume is always first, for 
the smart, good looking gals go sharg- 
shooting for the well dressed customers 
as they come in. There’s a lesson in 
that for all of us.’ 


’ 


McCROSKEY MADE PRESIDENT 

Earl McCroskey, manager Northwest 
ern Mutual Life, has been elected presi- 
dent of Tacoma Life Underwriters Asso 
ciation Earl Garretson was named 
vice-president and L. R. Krause, secre- 
tary-treasurer 
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FEDERAL ESTATE TAXATION OF 
LIFE INSURANCE PROCEEDS 
The | Court on May 106, 


1938, handed down a decision regarding 


S. Supreme 
the taxability of life insurance proceeds 


which is of importance to all owners of 


substantial amounts of life insurance 
This decision would seem to nullify the 
Commissioner's rule for determining tax 
ability as set out in Articles 25 and 27 
of the Estate 


80, and in 


present Tax Regulations 


cases where the insured 


“owned” the policies to restore to its 


former importance the question: “Who 


paid the premiums?” as a test of the 


taxability of the proceeds of an insur- 


ance policy to the estate. Comment on 


n an analysis by 


this situation is given 


the Estate Planning Corp., New York 
In this case (Lang, et al, v. Comm 
No. 919) which arose in the State of 


Washington, where the laws provide that 
property acquired after marriage (except 
by gift, 
the marriage community, the husband had 


will, or inheritance) is owned by 


actually made the premium payments, but 
the court held that the laws of Washing- 
that 
regarded as having paid 
While, ina nar- 


the Lang case may be 


ton governed and accordingly the 


wife was to be 


one-half of each premium 


row legal sense, 
regarded as a governing precedent only 
in cases where premium payments were 
made from community property funds in 
similar laws prevail, the 


states where 


court made this observation, significant 
entirely aside from the community prop- 
erty angle of the case: “In the absence 
of a clear declaration it cannot be as- 
sumed that Congress intended insurance 


bought and paid for with the funds of 
another than the 
able to the latter’s 


reckoned as part of such estate 


insured and not pay- 
should be 
for pur- 


estate, 


poses of taxation.” (See Iglehart v. 
Comm., 77 Fed. [2d] 704.) 

Readers will recall that prior to the 
issuance of the 19H edition of the Estat 


Tax Regulations 80, the Treasury had 


nsistently taken the position that in- 
urance was “taken out by the decedent” 
to the extent that he paid the premiums 
In Articles 25 and 27 of Regulations 80 
the { mi . one! abat loned this Vic 
ind with respect to all decedents dying 
atte N ember 7, 1934 (when the first 


edition of the Regulations was approved), 
the Regulations now read: “Insurance is 
ered to have been taken out by the 
lent, whether or not he made the 


ition, if he acquired the ownership 


1907, at 


the post office of New York City under the act 


of, or any legal incident thereof in, the 
policy.” 

The Supreme Court has heretofore in- 
that life 
free from estate tax regardless of who 


strongly insurance is 


dicated 


paid the premiums, if the insured owned 
none of the “incidents of ownership”— 
such as cash values, loan values and right 
to change the beneficiary—provided, of 
course, that the policy is not payable to 
his estate nor the proceeds used under 
a contract to pay estate taxes. 

Under the high court's recent decision, 
it would seem that the insurance is also 
tax-free even though insured retained the 
“incidents of ownership” provided he did 
not pay any premiums, with the excep- 


tion again of policies payable to the 
executor or used under a contract to 
pay estate taxes. 


\DJUSTER AGREEMENT 
REACHED 


A major accomplishment of this week's 


LAY 


meeting of the American Bar Associa- 


tion in Cleveland was the agreement 
reached between representatives of the 
legal profession and the various insur- 
ance interests that lay adjusters have a 
proper place in the settlement of insur- 
This 


welcome one, has been reached after a 


ance claims. conclusion, a most 
nation-wide controversy which has raged 
for months over the question of whether 
constituted the 


should 


adjustment of claims 


practice of law and therefore 
be handled only by lawyers. 
Undoubtedly there have been abuses 
but they are expected to be a thing of 
the past with the establishment of a 
joint conference committee of ten, com- 
posed of representatives of the American 
Bar Association and the insurance inter- 
chairman of which 


Houck of Minne- 
American Bar As- 


ests, the temporary 


will be Stanley B. 
apolis, chairman of 
sociation’s standing committee on unau- 
thorized practice of the law. There is 
no doubt that this committee will make 
a sincere effort to eliminate such abuses 
as may now be existing. To its attention 


will be 


ing the practices of insurance adjusters 


brought any complaints concern- 


or attorneys handling insurance claims 
which are deemed contrary to the pub- 
lic interest. These will be investigated 
and corrective action promptly taken. 
Wise leadership and an astute knowl- 
edge of the frailties of human interest 


is behind this constructive move. 
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GEORGE A. MOSZKOVSKI 


George A. Moszkovski, president of th: 
\merican International Underwriters 
Corp., was successfully operated on this 
week for an eye affliction in the New 
York Eye and Ear Hospital, and is now 
resting comfortably in Regent Nursing 
Home at 115 East Sixty-first Street, New 
York. In a few days he will leave there 
for a short vacation in Virginia 

* * * 

Herman L. Ekern, lieutenant governor 
of Wisconsin and widely known in insur- 
ance circles as former Wisconsin Insur- 
ance Commissioner and his association 
with Ekern & Maver, Chicago insurance 
counsel, has announced his candidacy for 
United States senator on the Progres- 
sive ticket. Mr. Ekern, recently ap- 
pointed lieutenant governor by Gov. Phil 
LaFollette to fill the unexpired term 
of Henry Gunderson, had retired from 
active political life in 1927 when he 
was attorney general for the state. 

x * x 

M. J. Denda, vice-president and direc- 
tor, Postal National Life, was recently 
the guest of honor at a luncheon given 
by thirty-five leading agents of his com- 
pany on occasion of Mr. Denda’s ninth 
anniversary with the organization. An 
able executive, he has been with the Pos- 
tal National since its inception. Among 
those attending was George Kolodny, 
secretary-actuary of the company. 

x * 


agent of Rich 
sixty-sixth 


H. V. Godbold, local 
mond, Va., celebrated his 
birthday anniversary last week as well 
as completion of forty-two years in in- 
surance and also his thirty-first wedding 
anniversary. He is vacationing this week 
at Virginia Beach. His only son, H. V. 
Godbold, Jr., is with the Chicago office 
of the Zurich. 

* * * 

Betty Connell, daughter of Clancy D. 
Connell, Provident Mutual general agent 
in New York, is now on a two months’ 
trip to Europe with three college friends. 
Miss Connell, who is a sophomore at 
Sweetbrier this Fall, went over on the 
Oslo Fijvord, the new Norwegian boai, 
and her itinerary includes Norway, Swe 
den, Denmark, Germany, Holland, Bel 
vium, France and England. 

of * a 


Elias Klein, manager, Bookstaver agen 
cy, Travelers, New York City, has been 
on vacation in Canada. He went by boat 
to Yarmouth from where he went tuna 
fishing, motored through Nova Scotia 
into New Brunswick and to Quebec and 
Montreal, returning to the States by 
way of Niagara Falls. 


LEWIS Y. JOHNSON 


Lewis Y. Johnson, American Surety 
branch manager in Louisville, Ky., has 
been at this post for the past twenty- 


one years and handles a wide territory 
embracing the greater part of Kentucky 
He re- 


ports that surety and casualty business 


and two-thirds of Tennessee 


is growing rapidly in these two states 
and that the outlook is now better than 
ever before for underwriting profits, al- 
though the territory has not been a 
particularly profitable one to companies 
in the past. Mr. Johnson is an old time 
daily newspaper man who first covered 
assignments for the Evening Post of 
Louisville and then joined the Louisville 
Courier Journal where he spent fifteen 
years as reporter and news writer. He 
was associated with The Insurance Field 
from 1915 to 1917 and then joined the 
American Surety as branch manager. 
. = 

Major Charles G. Kizer, veteran mem- 
ber of the Virginia industrial commis- 
sion, who was gravely ill at a hospital 
in Richmond for several weeks, has re- 
covered sufficiently to be able to return 
to his home. He was eligible for retire- 
ment July 1 under a new pension law 
Major Kizer has served continuously on 
the commission since the workmen's 
compensation law was enacted twenty 
years ago. 

x K 2 

William Ray Chapman, assistant (i- 
rector of agencies, Northwestern Mutual 
Life, Milwaukee, has been re-elected 
treasurer of the school board of the vil- 
lage of Fox Point, suburb of Milwaukee 
Elected to the board of directors was 


Frank Giloth, of the Stamm general 
agency, of Northwestern Mutual. 

* * * 
Miss Evelyn M. Davis, partner im 


Woodward, Ryan, Sharp & Davis, com 
sulting actuaries in New York, is on a 
motoring trip in England and Scotland 
She landed a few weeks ago at Plymouth 
and went first to Stratford-on-Avor, 
then up through the Lake country | 
Scotland, visiting Glasgow, Aberdeen and 
Edinburgh. Miss Davis’ itinerary will 
then take her to London via the Easter! 
counties. 


* * * 
Raymond D. Shepard, vice-president, 
Bankers National Life of Montclair, 


N. J., this month was sworn in as 4 
member of the board of adjustment 
Montclair. He was appointed by t 


mayor of Montclair on June 30. 
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Second Oldest Lloyd’s Underwriter til the passage of years, and if the pen- 


Dead 


By the death at 81 of Herbert Cros- 


field, Lloyd’s of London has lost its 
second oldest underwriting member. 
Elected in 1879, five years after Alfred 
Luscombe, dean of “the Room,” Mr. 





ld came to Lloyd’s in 1874, when 
t Joseph Crosfield became a 








in the syndicate of Edward 

cousin of the famous Carr 

of the Commercial Union. 
Sitting in the underwriting box of 


Saunders, Mr. Crosfield had among 
his earliest duties the entering of claims 
n the disastrous underwriting account 

72, when the ill-designed and rack- 

steamers built in the shipping boom 
h followed the opening of the Suez 
al began to be exposed. His experi- 
s in sailing ships made him an ex- 
tt in this class of risk, and during the 
rhe was a recognized “lead” on 


; 1X 








res- 
rected sailing craft. 
He was twice Mavor of Margate and 


was a Justice of the Peace for Surrey 





* * * 


Difficult to Analyze Marine Insur- 
ance Company Financial Statements 
_In discussing the difficulty in analyzing 
financial statements of marine insurance 

panies Victor Dover of London, writ- 
ng in the Marine Underwriter of Ber- 

an international insurance publica- 

gives aS an example: 

Some companies take no credit in ma- 
he revenue accounts of interest earned 
lepartmental funds. Others charge 
oreign and other external taxation to 
‘epartmental revenue, while in still fur- 
this is dealt with in profit 
loss accounts. The same applies to 
i¢ effect of currency fluctuations. There 
sno standard method of conversion, nor 
here any uniform basis of dealing 
1 what may be “paper” profit or loss 

m such operations. Similar variations 
occur in the treatment of the expenses 
c nagement. Widely dissimilar opin- 
ns are held as to what is the appro- 
nate charge to be put on the marine 
rtment in respect of “chief office” 
inistration expenses. Again, some 
osite companies bring the marine 
Tes into the main accounts direct, 
le others maintain subsidiary com- 
pamles as separate identities to transact 
marine business. Sometimes only the 
lividends paid to the controlling office 
by the marine subsidiary are taken into 
the parent companies’ accounts, while in 
ther cases a kind of consolidated ma- 
mné insurance revenue account is dis- 
Paved, which may in fact comprehend 
n€ marine experience even of more than 
one subsidiary . While one company may 
adopt an accounting system which throws 
ut at once the effects of adverse under- 
Writing experience, another whose results 
are even worse may obscure the position 
—Without ulterior motive, of course—un- 





ner cases 





t 
1 
vith 
Ul 









dulum swings in good time, the precise 

experience may never be revealed in the 

published accounts, 
* J a 

Brokers and Agents Can Now Attend 

International Marine Convention 

The executive council of the Interna- 
tional Union of Marine Underwriters, 
which is to hold its next general meet- 
ing at Baden-Baden September 23, has 
now agreed that insurance agents and 
insurance brokers can be admitted as its 
permanent guests. In discussing the com- 
ing meeting the Marine Underwriter of 
Berlin says: 

“The general meeting of the Interna- 
tional Union of Marine Insurance has in 
the last few become to an ever 
greater extent a recognized meeting plac 
of international insurance, where not only 
members but also the numerous friends 
of the Union from all parts of the world 
assembled In addition to the guests 
invited to attend the general meeting, it 
was primarily insurance agents and in 
surance brokers who took the opportun- 
ity of the yearly conferences to meet 
and talk business over with their under- 
writer friends from at home and abroad. 
Underwriters too recognized the benefits 
and privileges of personal contact and 
thus the question arose for the first time 
at the general meeting at Ostend, 1936 
of finding a way for admitting firms and 
persons who do not carry on marine 
insurance on their own account but who 
act as insurance agents or brokers to 
some form of membership of the Union, 
The Union has since then closely investi- 
gated the proposition 

“Renewed discussions during the meet 


years 


ing at Baden-Baden, 1937, led to the 
general meeting empowering the execu 
tive council to take the necessary action 
in order to put the scheme into oper- 
ation.” 

* * 


Newsboys Insured Against Injury 
Nation-wide attention has been attract- 
ed by a plan of newspaper carrier boys 


in Peoria, Ill, to have insurance for 
protection against injury. 

These boys are carrying the Peoria 
Journal-Transcript. Without any cost 


or expense to the newspaper their plan 
provides the Journal-Transcript with an 
important defense in all suits for dam- 
ages because of bodily injury to any of 
the boys delivering the paper—400 in ali. 
The plan definitely establishes the rela- 
tionship of the boys to the paper as 
being strictly of a customer of the news- 
paper. Thus, it is conceded that the 
boys, being on an independent contractor 
basis, do not come under the Workmen’s 
Compensation Act which covers employes 
where “master and servant” relationship 
exists. Under the plan all the paper’s 
independent carriers are insured against 
disability arising in some performance 
of their newspaper work. 

The bovs themselves pay the cost of 








this insurance—eleven cents a week— 
which on their signed authorization is 
added to their weekly bill for newspa- 
pers. The plan provides each boy with 
a combination life insurance policy, pay- 
ing $250 for death from any cause at 
any time, and an accident policy which 
pays, regardless of the boy’s earnings, 
a straight $5 per week to fifteen con- 
secutive weeks, with an additional hos- 
pital benefit of $15 per week to five 
consecutive weeks. The weekly acciden- 
tal injury benefit is for disability pre- 
venting delivery of papers on the route, 
when such accidental disability occurs 
as follows: 

(a) when delivering ne 
anywhere; (b) whe 
(c) when attending 
or branches; (d) wh 


wspapers on a route or 
waiting for newspapers; 

gS Of the newspaper 
n soliciting or collecting, 








day or night; (e) when away on trips given by 
the newspaper; (f) when en route from home 


or school to any of the places of his newspaper 
work; (g) when returning to his home or school 
trom any of his newspaper work. 

Through a special policy issued to the 
newspaper, guarantee is given: (1) to 
defray all expense in connection with, 
and to defend the newspaper in al! 
suits for damages on account of injury 
to any of these “little merchant” news- 
paper boys; (2) to pay all judgment dam- 
ages to $5,000 in each suit on each boy. 

The company underwriting this plan is 
the Washington National Insurance Co., 
Evanston, III. 


work; 


* ~ 


x 

An F. W. Lafrentz Poem 
The personality sketch in The Eastern 
Underwriter recently of F. W. Lafrentz, 
chairman of the American Surety, told of 
the book of poems which he had writter 
about cowboys and characters of 
the plains, the sale of which book finance« 

the construction of f 





other 


of a dormitory for wo- 
men at Lincoln Memorial University of 


which Mr. Lafrentz is a trustee. This 
is a university in Cumberland Gap, 
Tenn. Those poems are eloquent in 


theme and written with fine literary tal- 





ent as readers of this page can judge 
for themselves by reading one of the 
poems. It is entitled “The Passing of 
the Cowboy,” and follows: 


On the brow of yon bare hill, 
Silhouetted against the Western sky, 
Halts a lone cowboy 

The golden rays of the setting sun 
Envelop him and his cayuse 

Heads high in air they stand, 

Man and horse 

Slowly the man turns his head 

For a last, lingering look; 

Doffs his hat and waves it 

In farewell. 

Then he descends the hill 

Leisurely and majestically, 
Disappearing from view 

Forever, like a God of old. 

Oft the sensitive plate of my brain 
Outlines this picture of him, 

And a yearning fills mv soul 

A fierce and indescribable longing 
To live again those happy days, 
When the range was open and free 
For man and beast to roam at will 
3ut, alack and alas, they have gone 
Never to return. 

However, I have the satisfaction 
Of having been part and parcel of 
That life as it pulsated, 

Ebbing and flowing, 

Now lights and then shadows. 

I regret the passing of him 

Who made the prairie ring 

With his glorious songs, 

Who has the hub around which 

All things revolved. 
Tt is sad, 

Sad as the eve at 


* * * 


sunset. 


Former Chairman of Lloyd’s 
Register Dies 

James Herbert Scrutton, former chair- 
man of Lloyd’s Register of Shipping and 
vice-chairman of the British Chamber of 
Shipping during the war, has died at his 
home, Daglingworth Manor, Gloucester- 
shire, aged 79. 

Mr. Scrutton was one of the best- 
known British shipowners. When vice- 
president of the Chamber of Shipping in 
1916 he joined with the president (Sir 
William Raeburn) and the ex-president 
(Sir Kenneth Anderson) in taking the 


initiative in carrying through a reorgan- 
ization of the Chamber. At his sug- 
gestion Sir William Raeburn was re- 
elected president for a second year and 
at his suggestion also the first Lord 
Inchcape (who had already been presi- 
dent of the Chamber) was elected presi- 
dent a year afterwards. After two years 
of deliberately subordinating himself, Mr. 
Scrutton would, in ordinary circum- 
stances have been elected president. Un- 
fortunately, the strain of the war and 
the tireless work which he had under- 
taken affected his health and, to his keen 
regret, he was advised by his doctor not 
to accept the presidency. However, he 
remained a life member of the council 
” ” * 





British Insurance Companies In 
Largest Real Estate Deal 

biggest rea 
Great Britain was the 


1 estate deal in the 


pur- 


The 
history of 





chase of the Bute estate at Cardiff, 
Wales. That estate comprises ground 
rents secured upon 20,000 houses, 1,000 
shops, 250 public houses, several the- 
aters and motion picture house a 
large part of the Cardiff docks. This 
estate, it will be seen, consists of a 
large part of Cardiff. It had been in 
one proprietorship for many decades 
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than Harper hester, N. Y 
recently the American 
Surety, n ce directorate 
as he has been a direct the New 


York Life f 

president of 
f the United States and 

f Commerce of Rochestet 
His predominant business affiliation at 

the present time is manager of the Sib- 


r oF 
r some time. He has been 
the Chamber of (¢ 


f the 


mmmerce 
Cham 





ley Farms, operating in Illinois, New 
York, California and Canada. He 1s a 
member of > American Country Life 
\ssociation 1eT i : omic Associ- 





ation, American Society of Agricultural 
Engineers, American Farm Bureau 
American Agricultural Foundation, Farm 
Foundation, National American 
Hereford Cattle Breeders Association, 
California Cattlemen’s Association, He is 
a trustee of University of Rochester, 
Cornell University, New York State Col- 
lege of Agriculture; is president of the 
Rochester Y. M. C. A. and vice-president 
f the Rochester Community Chest. 
Among his business affiliations are 
these directorates: Security Trust Co., 
Rochester; Rochester Savings sank 
Western Union Telegraph Co., Pri 
Loan Society, Rochester Lumber Co., 
Sibley Coal & Coke Cc Leckie Smoke- 


less Coal Co., Valley Cadillac Co 





Grange, 





vider 


He has these degrees: Harvard, A.B.; 
New York Law School, LI.B.; Hobart 
College. LI.D.: and has taken agricul- 
tural courses at Cornell and University 


His prep school was Groton 
~ *~ ~ 


of Illinois. 


Has 25th Anniversary 

Joseph H. Rhodes, state agent, Na- 
tional Fire Group, recently promoted, is 
celebrating his twenty-fifth anniversary 
Born near Hartford, Mr. Rhodes joined 
the National in 1913 in the South 
department as map clerk, later becoming 
examiner. On May 1, 1936, he became 
special agent for the National, the Me 
chanics & Traders, and the Transconti- 
nental in North and South Carolina, 
and on June 1, 1938, he was advanced 
to state agent. 
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Companies in America 
Fore Group Prosper 


HALF YEAR REPORTS’ ISSUED 


Assets and Surches of Continental and 
Fidelity-Phenix Gain Over State- 
ment of December 31 








Stockholders of the Continental and 
the Fidelity-Phenix have been furnished 
by President B. M. Culver with the 
financial statements of those companies 
as of June 30. The Continental reports 
admitted assets $89,130,552. Liabilities 
consist of unearned premiums $20,621,371, 
losses in process of adjustment $2,918,- 
884, reserve for taxes and expenses $1,- 
264,895, reserve for dividends $1,600,000, 
reserve for all other claims $1,800,000, 
contingency reserve $2,418,849. The capi- 
tal is $5,000,000 and policyholders’ surplus 
$58,506,553. Last December 31 the ad- 
mitted assets were $86,037,747 and policy- 
holders’ surplus $56,579,597. 

Fidelity-Phenix Report 

The Fidelity-Phenix reports admitted 
assets $69,448,291. Liabilities are un- 
earned premiums $15,829,403, losses in 
process of adjustment $2,629,588, reserve 
for taxes and expenses $944,195, reserve 
for dividends $1,200,000, reserve for all 
other claims $1,600,000, contingency re- 
serve $2,155,665. Capital is $3,750,000 and 
policyholders’ surplus $45,089,441. At the 
beginning of this year the assets were 
$67,099,370 and policyholders’ surplus $44,- 
101,755. 

Underwriting Results 

In the income and profit and loss ac- 
count for six months ending June 30 
the Continental shows these items: 
Underwriting—Premiums written $10,- 
083,098, increase in unearned premium 
reserve $98,665, premiums earned $9,984,- 
433, losses $4,459,984, expenses $4,610,064, 
underwriting profit and loss items (Cr.) 
$43,146. Investment—Interest, dividends 
and rents $1,609,004, expenses $180,255, 
balance $2,386,280. 

In the same account the Fidelity- 
Phenix shows: Underwriting—Premiums 
written $8,098645, increase in unearned 
premium reserve $461,405, premiums 
earned $7,637,239, losses $3,649,474, ex- 
penses $3,659,969, underwriting profit and 
loss items (Cr.) $17,519. Investment— 
Interest, dividends and rents $1,190,728, 
expenses $156,951, balance $1,379,092 


AGAINST WILD CATTERS 











Commissioners’ Conference Prepares Re- 
vised Draft of Measure Throttling 
Unauthorized Companies 

While in session in Cleveland this 
week the National Conference of Com- 
missioners on Uniform State Laws rec- 
ommended a measure aimed at unau- 
thorized insurance companies. A _ re- 
vised draft of this proposed law will be 
presented to the conference before it 
adjourns Saturday. 

The sections of the act intended to 
make it more difficult for insurance com- 
panies to do business in states where 
they are unlicensed are devoted chiefiy 
to prohibiting any “person, corporation, 
association, or partnership” in such state 
from acting as agent for the unauthor- 
ized companies in negotiating or plac- 
ing contracts, performing contracts, fix- 
ing rates, or adjusting or investigating 
losses, providing that citizens of a state 
may sue an unlicensed company by ob- 
taining service on the state’s Insurance 
Commissioner. 


GETS NEW YORK LICENSE 

The Transportation Insurance Co. of 
Chicago, fire running mate of the Conti- 
nental Casualty, has been licensed in 
New York State. The company also 
was entered in Missouri. 


Leading Producers On 
Local Agents Program 


FETZER, JR., DUFFUS, PRESTON 
Accept Invitation to Speak at St. Paul 
Convention on Constructive 
Business Getting 
Three successful local agents will ap- 
pear on the annual convention program 
of the National Association of Insurance 
Agents in St. Paul the week of Septem- 
ber 26. They are Wade Fetzer, Jr., 
Chicago; Roy A. Duffus, Rochester, and 
Harvey R. Preston, Springfield, Mass. 
Each one will talk on constructive pro- 
duction programs. Mr. Fetzer has chosen 
as his title “What’s in a Name?” Mr. 
Duffus will speak on “1939 Model Pro- 
duction Methods” and Mr. Preston on 
liability insurance, particularly with ref- 
erence to development of the small lines. 
Mr. Fetzer is with W. A. Alexander 
& Co., Chicago, of which his father, 
Wade Fetzer, is president. He has made 
a reputation as a personal producer and 
is active in the Illinois Association. He 
entered the Alexander agency imme- 
diatly upon graduation from Northwest- 
ern University, concentrating first on life 
insurance. After four years he became 
supervisor and later associate manager 
of the life department of the agency, 
and then became office manager and as- 
sistant to the president. In 1936 he 
was made vice-president in charge of 

office management and sales. 

Mr. Duffus’ speaking ability is so well 
known in Rochester and among New 
York State association members that his 
reputation has gained national propor- 
tions. He is president of the Under- 
writers Board of Rochester, and has 
been in insurance about thirteen years. 

Mr. Preston is a member of Gold- 
thwaite, Preston & Olmstead, Inc., one 
of the largest agencies in New England. 
He is a story teller of the first order 
and it is certain that the serious aspects 
of his address will be tempered by some 
of his inimitable anecdotes. Mr. Pres- 
ton’s most notable association work was 
as president of the Springfield Board of 
Fire & Casualty Underwriters, to which 
office he was re-elected four consecu- 
tive vears. This year he is serving as 
president of the Massachusetts associa- 
tion and of the Service Men’s Protec- 
tive Association. 





General Agents to Meet 


In San Francisco, 1939 


It has been decided to hold the 1939 
annual convention of the American As- 
sociation of Insurance General Agents 
in San Francisco June 26-28. The early 
selection of time and place was made 
to avoid conflict with other meetings, 









FIRE 


111 WILLIAM ST. 


Blue Goose of N. Y. Plan 
World’s Fair Convention 


New York City Pond of the Blue 
Goose will send Past Most Loyal Gan- 
der S. R. Howard as delegate to the 
national convention in Los Angeles Au- 
gust 23-25. Most Loyal Gander P. M. 
Winchester says in an announcement to 
members that the opening of the World’s 
Fair in New York in May, 1939, pre- 
sents an opportunity for a regional 
world’s fair convention with New York 
City Pond acting as host to the Chesa- 
peake, Pennsylvania, New England and 
Empire State Ponds and a special com- 
mittee has been appointed to consider 
the possibilities of such an affair. 

The New York City Pond has an am- 
bitious program for next Winter, when it 
hopes to have as speakers District At- 
torney Dewey of New York and J. Ed- 
gar Hoover of the Federal Bureau of 
Investigation, followed by Arthur T. 
Vanderbilt, president American Bar As- 
sociation. The Pond intends having a 
charter members’ night, new members’ 
night, possibly a Monte Carlo night and 
in the Spring a golf outing. 


AGENCY COMPANIES OPERATING IN 
ACCORDANCE WITH THE PRINCIPLES 
OF THE AMERICAN AGENCY SYSTEM. 


GLOBE AND RUTGERS 
INSURANCE 
COMPANY 


AMERICAN HOME 
FIRE ASSURANCE 
COMPANY 





aren mercer 














The Tokio Marine & Fire 


Insurance Company, Ltd. 


J. A. Kerszy, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 

SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


U. S. Statement December 31, 1937 


Bonds & Stocks valued on New York Insurance Department Basis. 


United States Fire Branch: 80 John Street, New York 


Georce Z. Day, Ass't. General Agent 


$ 1,903,636.30 
1,044,037.34 
10,394,211.93 
13,341,885.57 


Securities carried at 





$609,232.73 in the above are 








d in various States as required by law. 








NEW YORK 








Hatch Vice-President Of 


Fire Association Group 

Otho E. Lane, president, announces 
that the directors of the companies com- 
prising Fire Association Group have 
elected Kenneth B. Hatch a vice-presi- 
dent, with enlarged responsibilities in re- 
spect of head office territory. 

After joining the Niagara Fire in 1918 
Mr. Hatch advanced through various un- 
derwriting positions, becoming special 
agent in Wisconsin in 1921, and later 
being transferred to Pennsylvania in the 
same capacity. In October, 1930, he 
joined the Fire Association. Since 193], 
when he was called to the head office, 
Mr. Hatch has held succeedingly impor- 
tant posts. 





__E. R. HARDY HONORED 

Edward R. Hardy, secretary-treasurer 
Insurance Institute of America, has been 
elected an honorary Fellow of the Char- 
tered Insurance Institute of Great Brit- 
ain. This is an honor the more to be 
prized because of the standing of those 
who have acquired the fellowship desig- 
nation, 





L. W. RIGGS TO BOSTON 
Selected by National Liberty and Balti- 
more American as Service Office 
Manager in Boston 
Leo W. Riggs has joined the National 
Liberty and Baltimore American as man- 
ager of their Boston service offices ef- 
fective August 1. Mr. Riggs recently 
resigned as general agent of the Rhode 
Island of Providence to take his new 

post. 
WIN MARINE INS. AWARDS 

The Insurance Society of New York 
has announced winners of awards based 
on examinations held last April. Donor 
of prizes was the Insurance Co. of 
North America. Winners were Robert 
A. Murphy, Chubb & Son; Frederick 
C. Tuchmann, Frenkel & Co., and Otte 
J. A. Grassi, Jr., Marine Office of 
America, in that order. 
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Farm Underwriters Present Views 
On Canadian Rebuilding Clause 


Highly Profitable in Ontario, Universal Rather Than Optional 
Adoption Is Essential for Successful Use in United 
States; Mortgagees Would Object 


farm fire underwriters have 
Eastern Underwriter the ben- 
eit of their opinions regarding a re- 
building clause that is being used ex- 
tensively in Canada and which has pro- 
duced unusually profitable underwriting 
results there, especially in the case of 
me mutual company operating in On- 
tario. The main feature of the clause is 
that it provides for rebuilding of the 
insured premises by the assured himself, 
and limits the liability of the insuring 
company to only a portion of the amount 
insured for if assured elects not to re- 
build, Since introducing this clause about 
five years ago the mutual company re- 
ferred to has become the ranking com- 
pany in gross premiums in Ontario. The 
advantage emphasized for the clause 4s 
that it almost eliminates moral hazard. 
Universal Use Necessary 

Rush W. Carter, Chicago, farm super- 
intendent for the Aetna, says: 

“The consensus among most farm un- 
lerwriters is that the clause would be of 
considerable value to farm writers if it 


Several 
given The 


were put into rather universal use. They 
hardly feel that making it an optional 
provision would be of great value, as this 


vould still not give them much protec- 
tion against possible moral hazard, which 
f course is the blight on our business 
that the clause is expected to correct. 
There is considerable doubt in my mind 
as to our being able to use such a clause 
in many states as it would probably con- 
fict with existing state laws governing 
the type of contract we may use. I am 
also convinced that should we attempt to 
use this clause we would run into much 
pposition in instances where the prop- 
erty insured was mortgaged. Most mort- 
gavees would refuse to accept such a 
policy unless it happened to be the only 
kind of contract they could get, which 
again vets back to the necessity of it 
being universally used if adopted at all. 
Should Not Be Ignored 

“There is no doubt that moral hazard, 
in one degree or another, plays an ex- 
tremely important part in the writing of 
farm business. I rather imagine that 
most farm underwriters would agree that 
actually the key to successful 
ir unsuccessful writing of the class. Un- 
ler the circumstances, anything which 
holds promise of solving, to a large de- 
gree, this blight on our business, should 
not be cast lightly aside as impractical ; 
and if the burning ratio on the farms 
continues unabated this great loss of 
national wealth may become so serious 
a problem that everyone interested in 


this is 


the conservation of our farm resources 
will become so alarmed over the = situa- 
tion as to make it possible to strike 
down such barriers as might now exist 
to the introduction of a clause similar 
to the one described. Just at present, 
however, it seems that considerable 
ground work must be laid before this 
clause could successfully be introduced 


for widespread use in the United States.” 
View from Pacific Coast 
A letter reflecting opinion on the Pa- 


cific Coast was received from Ww. J. 
Henry, farm secretary, Board of Fire 
Underwriters of the Pacific, in which 
he Says: 


“From the standpoint of moral hazard 
it is quite apparent that such a clause 
should have considerable value. As far 
as we know its use has not been con- 
sidered in California, due, perhaps, to 
the fact that at this time we are using 
4 system for rating farm risks that is 
unique in itself and until the plan has 
een given a thorough trial it is doubtful 
Whether additional ideas of such a na- 
lure would be added to the program. 
“The stock companies in California 
Which are members of the Board of Fire 


Underwriters have a special rating sched- 
ule which provides special credits for 
risks that are placed in a preferred class 
based on superior structural character- 
istics of the main dwelling and the ap- 
pearance of the risks as evidenced by 
photographs accompanying a survey sub- 
mitted by the agent. This plan has been 
in effect for three years and to date ap- 
pears to be having favorable results. It 
seems to be the opinion of the majority 
of members that the rating system has 
not been in use sufficiently long to defi- 
nitely determine whether or not it will be 
successful. We have found that the 
greatest number of farm fires are due 
to unknown causes which indicates they 
are incendiary fires. If such fires can 
be eliminated by a rebuilding clause as 
described it will no doubt be of great 
value to insurance companies.” 
Standardization Barrier 
Requirement to use standard forms in 
most of the states would deter use of a 
clause such as that used in Canada, says 
L. J. Warder, Chicago, associate man- 
ager, Hartford Fire, who adds: 
“No doubt the mutual companies op- 
erating in Canada are permitted to use 


policy forms distinctly different from 
those used by stock fire companies, in 
much the same manner that the mu- 
tuals in many sections of the United 


States are doing. If it were feasible for 
capital stock fire companies in the United 
States to adopt a similar clause, it would 
quite likely serve to reduce moral hazari 
on certain classes, particularly on farm 
property. But capital stock fire compa 
nies do not have the same latitude as 
do the mutuals in such matters. As you 
know, we are required by most of our 
states to use standard policies prescribed 
by law, and then also in some. states 
subject to valued policy laws which would 
be in conflict with any clause desiened 
to limit the assured’s recovery for fir: 
loss to insured property. In our Mid 





Western states there would be the oppo- 
sition from loan and mortgage compa- 
nies.” 
Mortgage Feature Emphasized 

Mortgagee interests play an important 
part in the acceptability of this clause in 
the United States, according to I. D. 
Goss, Chicago, manager farm depart- 
ment, America Fore companies. He 
makes these observations: 

“T have discussed this subject with 
Fire Marshal Scott of Ontario a num- 
ber of times and he brought it up in 1936 


in the annual meeting of the National 
Fire Waste Council in Washington, at 
which time I replied to his comment 


by saying that with the large number of 
mortgagee interests which demand pro- 
tection in the United States it would be 
impossible for us to have our policies 
accepted if written with this provision. 
The Federal land banks holding a large 
proportion of the farm mortgages would 
not approve our policies if so written 
and this will be even more true of 
the large life insurance companies lend- 
ing money on farm property. Under 
this provision, in the event the building 
was not replaced, the security would be 
impaired, for the mortgagee would se- 
cure neither the replacement of the 
improvement nor collect the cash for 
the reduction of the loan. Attending 
the meeting of the National Fire Waste 
Council when this subject came up on 
the floor was the manager of the insur- 
ance division of the Farm Credit Admin- 
istration. I asked him to express the 
view of the Farm Credit Administration 
on this policy provision. He gave no 
very definite answer but later told me 
that he could see no way to do it unless 
both stock and mutual 


every company 
would adopt the practice without varia- 
iion, in which case mortgagees would 
have no alternative but to accept. Such 


unanimous adoption would, however, be 
next to impossible. 

“Secondly, we would be 
the valued policy laws in 
states, which as you know would make 
such a provision inoperative. The clause 
has merit if made mandatory rather than 
optional, for it would doubtless be ef- 
fective in reducing moral hazard, but we 
have not vet been able to see how it 
can be adopted in the states for general 
use.” 

Fire Marshal W. J. Scott of Ontario, 
who prepared the original article on this 


confronted by 
some of our 


clause, which appeared in The Eastern 
Underwriter of December 3, 1937, makes 
this additional observation on the stand- 
ard replacement clause used generally in 
fire policies: 

“My experience has been that the usu- 
al replacement clause of fire policies is 
entirely useless as far as buildings are 
concerned, for it is almost impossible 
to agree with owners as to the exact 
construction of the destroyed edifice if 
the destruction has been so complete 
as to prevent positive identification. It 
of course works very satisfactorily as far 
as repairs are concerned, but I have in 
mind the experience of one particular 
farm mutual who had three or four law 
suits before they finally got a barn re- 
placed. One particular sticking point in 
that was the size of the beams, for the 
owner insisted on his fifty-year-old barn 
being replaced with beams of a size and 


kind which trees no longer grew. When 
the onus is put on the assured and he 
builds a building to his own satisfac- 


tion, all these difficulties are over and 
the insurance companies’ only concern is 
that the cost equals the amount of the 
insurance money.” 


James U. Piper, Flint 
Agent, Dead at Age 30 


James U. Piper, Flint, Mich., an agent, 
died there recently, age 30. He served 
on the legislative committee of the Mich 
igan Association of Insurance Agents 


and as secretary-treasurer of the Flint 
local board. He was an hon 
of the Aetna’s insurance and be 
came insurance manager of the Piper 
Realty Co. He was also a graduate of 
University of Michigan where he re- 
ceived the master of business adminis- 
tration degree. 
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TO MANAGE GATES ACENCY 


H. T. Holland 
dent-treasurer of the H. W. 


has been elected presi- 
Gates gen- 


eral agency, Jackson, Miss. Hugh W 
Gates, president and founder of the 
agency, died a short time ago Mrs 


owner of the corporation 
stock, will hold office as vice-president 
Mr. Holland was associated with Mr 
Gates for many years. He will be as- 
sisted by Ben O. Logue as superintendent 


of agencies. 


Grates, as 
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Cleveland 


(Continued from Page 1) 


branch of an insurer organized in a 
foreign country 
“2. Provision is made for the conduct 


of delinquency proceedings by the insur 


ance commissioner (or othet supervising 


insurance official) both in the state of 
domicile (Section 3) and in other states 
having this law (Section 4) 


“3. Provision is made for the appoint 
ment of an ancillary receiver to hear 
proof of ten or more claims, even though 
there are insufficient assets in the stat 


to justify the appointment f such a 
receiver (Section 4) 
“4. The time limit for filing of claims 


is made uniform in all proceedings (Sec 
tion 5) 

“5. The allowance of a claim by an 
ancillary receiver is made conclusive if 
the domiciliary receiver is given an 
opportunity to contest it (Section 5(2)) 

“6. The rule as to equalization of 
claims is made applicable to special dk 


posit claims (Section 8) but not to claims 


secured by pledge or mortgage (Sec 
tion 9) 

“7. The right of the domiciliary to 
the residuum of assets in other states, 
and his power to sue and collect the same 
in that state, are made explicit (Sec 
tion 10). 

“8. The prohibition on attachment, 
varnishment or other interference by a 
private claimant with the assets of an 
insurer undergoing liquidation, is made 
explicit (Section 11).” 

Prof. Patterson points out that the 
original draft of the uniform act was 
adopted in Illinois, New York and Ver 
mont but no proceedings now pending 
are governed by it, and no difficulty 


encountered in obtaining the 
enactment in those states of the 
revised draft His committec recon 
mends that the second revised draft be 
approved by the insurance law 
and that, if and as soon as, it is ap- 
proved by the uniform laws committe 
of the National Association of Insur 
ance Commissioners, it be recommended 
for prompt adoption in all of the states 


would be 


. } 
seconu 


section 


Observations by Fire Insurance Speakers 
insurance law sec- 
Monday by Law 
Insurance Depart 
Howard D 


Delegates to the 
tion were welcomed 
rence Jeffries, Ohio 
ment, with response by 
Brown, Detroit, who is chairman of the 
section The report of Howard C 
Spencer, Rochester, as secretary led off 
a series of committee reports 

Among the fire insurance 
were Henry H. Reed, general manager 
in Greater New York of the Insuranc 
Co. of North America: Burke G. Slay 
maker, Indianapolis, who presented a re- 
view of fire insurance decisions of 1937; 
Charles W. Sellers, Cleveland, who de 
livered a paper on “Defenses Based 
m Concealment, Misrepresentation or 
Fraud under Standard Fire Policy,” and 


Spe ake rs 


Arthur E. Benson, counsel, Fire Asso- 
ciation of Philadelphia, who discussed 
“Sole and Unconditional Ownership 
Clause in Standard Fire Insurance 


Policy.” 
Mr. Reed, whose paper is reviewed 
in an adjoining colu 





before long insurance companic thet 
than life will be licensed to write all 
classes of business except life Mr 
Slaymake r, in his review of court dec 
sions, Observed that some of those, not 
to be properly classed among fire insur- 
ance cases, have had the most effect 
upon fire mpanies 

\ report on annotation of the standard 
fire insurance policy, submitted by Chas« 
M. Smith, chairman of the committes 
m fire insurance law, noted that several 
state insurance supervising officials are 
committed to some sort of policy re- 
v1 l 1 that much legislatior f this 
characte s like What the various 
fire insurance speakers said follows in 
nore detail 

H. H. Reed’s Address 
Henry | ed presented a compari- 


1. Re 
son between the American and foreign 














Meeting 


insurance markets. He said that for 
practical purposes the comparisons must 
be made between the English and Amer- 
ican markets. It appears that for 100 
years Lloyd’s and two limited companies 
had a monopoly of the marine insur- 
ance business in England, during which 
time Lloyd’s, under great leadership, 
became financially sound and efficiently 
operated. This monopoly was terminated 
about 1730 by act of Parliament and the 
business of companies began to increase 
rapidly 

Mr. Reed pointed out that insurance 
companies of all nations depend on the 
London market to take care of their 
excess lines. Development of the London 
market was a natural on There is 
virtually no supervision by the govern- 
ment but British companies are subject 
to the corporation laws. This has made 
the English market the freest in the 
world. The London market does a very 
substantial direct business but it is also 
the reinsurance market of the world, he 
declared 


How Our Market Developed 


The American market developed in a 
different way, say Mr. Reed. Until now 
there has been enough American busi 
ness to support not only the American 
companies but the American branches of 
foreign companies. The English market 
acts as a supplement to the local markets 
and furnishes reinsurance facilities. The 
development in the United States was 
a natural one also and followed our de- 
centralized form of government. The 
country grew so fast that orderly develop- 
ment was impossible, resulting in many 
company failures and necessitating state 
supervision. This supervision, has in the 
main be en go d, de clared Mr. Reed. 


More Liberal Licensing 

The speaker observed that the modern 
tendency is to separate life from the 
ther companies. He predicted that soon 
we shall see the companies other than 
life licensed to do all classes of busi- 
except life To accomplish this 
without dislocation of the present insur- 
ance organization Mr. Reed held to be 
difficult and he suggested that the legal 
fraternity might be of assistance to insur- 
ance men in this development. At the 
same time, said the speaker, insurance 
men here must free themselves, not only 
to compete with London, but to serve 
the best interests of the public. He 
added: “We must be equipped to issue 
broad policies at adequate rates and pay 
the producer of business adequately. In- 
surance is a business which, in a large 
measure, must be sold and we must have 
something to sell. Failure adequately to 
meet the demands of the public results 
in insurance being exported or being car- 
ried by the larger assured in self-insur- 
ince funds. A great deal of intelligent 
thought must be spent on the organiza 
tion of insurance along the progressive 
oad, and I believe that we may rely 
on you gentlemen to assist us in bring- 
ing this about.” 


ness 


Important Decisions of 1937 
In his review of fire insurance deci- 
sions of 1937 Mr. Slaymaker took the 
position that recent decisions not in fire 
insurance cases have had a greater effect 
upon the fire insurance companies than 
have those dealing particularly with fire 
insurance. He referred specifically to 
the United States Supreme Court deci- 
sion in Erie Railroad v. Tompkins, 58 S. 
Ct. 817, and subsequent making, 
broadly stated, the rules of decisions laid 
lown by the state courts binding on the 
Federal courts; and to the decision of 
Fidelity & Deposit v. Pink, 58 S. Ct 
672, in which the same court held that 
under the contract of reinsurance con- 
sidered by the court the reinsurer was 

liable only to the f 


cases 


reinsured for the 
amount the reinsured had paid its as- 
sured. Some of the 1937 decisions men- 
tioned in this review as being worthy of 
note follow: : 
Wisconsin court in Ottens v. Atlas As- 


of American 





—_ —-s= 


THE EASTERN 4 









——1— +. ¥ 6 





Ba Y 


July 29, 1939 


Association 


Prominent As Speakers 


Blank & Stoller 


REED 


HENRY H 


surance, 275 N. W. 900, considering 
whether the insured was entitled to have 
a reformed policy issued in complete 
conformity to the standard fire policy 
by substituting provisions inconsistent 
with the standard provisions. The court 
answered the question in the negative. 

In New York Supreme Court, Appel- 
late Division—Gibbs v. Home Insurance 
Co., 298 N. Y. Supp. 856, also consider- 
ing reformation of a policy, the court 
held that plaintiff was not entitled to 
maintain suit for reformation against 
the company since judgment had already 
been rendered against him in his action 
at law on the policy, and that he was 
not entitled to recover against the agent 
because the agent had disclosed the prin- 
cipal for whom he was acting. 

The Missouri Court of Appeals in 
Kahn v. Philadelphia Fire & Marine, 
108 S. W. (2d) 457, considered the inter- 
esting but not new question whether an 
agent had authority to agree to accept 
goods from the assured in payment of 
the premium. 

The Oregon court, in General Insur- 
ance Co. of America v. Earl, Commis- 
sioner, 65 Pac. (2d) 1414, had before 
it a case involving the question whether 
a provision of a fire policy to the effect 
that the board of directors of the com- 
pany may, from time to time, distribute 
equitably to the holders of participating 
policies issued by the company, such 
sums out of its earnings as, in its judg- 
ment, is proper, and held that such 
participating provision did not violate 
a statute of the state requiring the 
policy to specify the amount of the 
premium to be paid. In this conclusion 
the Oregon court followed the Ohio 
Supreme Court, in the case of State ex 
rel. v. Conn, 144 N. E. 130. 

Other Decisions Noted 

Other cases considered important are: 
\labama Court of Appeals, Foggarty v. 
Fidelity & Casualty, 188 Als. 481 (auto- 
mobile fire and collision) ; Alabama Court 
of Appeals, Mobile County v. London & 
Lancashire, 173 So. 199, in which it was 
sought to recover part of the premium 
after expiration of policy; Illinois Appel- 
late Court, Mammina v. Homeland Ins. 
Co., Ill. App. 437, insurance on truck 
hit by train and burned; Eighth Circuit 
Court of Appeals, Millers Mutual Fire v. 
Warroad Potato Growers Ass’n., 94 Fed. 
(2d) 741, insurance on goods held in 
trust; Illinois Appellate Court, Kobzina v. 
Empire State Ins. Co., 6 N. E. (2d) 895, 
sole and unconditional ownership by hus- 
band and wife; North Carolina Court, 
Roberts v. American Alliance, 192 S. E. 
873, sole and conditional ownership; 





Blackstone Studios 
EDWIN W. PATTERSON 


Supreme Court of Indiana, Aetna Ins. 
Co. v. Robinson, 10 N. E. (2d) 601, 
loss payee held not an appointee merely 
but was himself an assured; New Hamp- 
shire court in Bean v. Philadelphia F. & 
M., 190 Atl. 131, holding insanity of 
assured excused from furnishing notice 
of loss; Michigan court in Pink vy. 
Smith, 274 N. W. 727, and New Jersey 
court in Luparellj v. United States Fire, 
both involving mortgages. After citing 
these and other cases Mr. Slaymaker 
commented: 

“Upon the whole, it seems that the 
courts in their decisions of fire insur- 
ance cases have held the scales rather 
evenly balanced as between the insurer 
and the insured, and that, in general, 
neither counsel for assureds nor counsel 
for insurers justly may find fault with 
the decisions and the trend of them in 
this specific field of the law.” 

Fire Policy Annotation 

Chairman Smith in reporting for the 
committee on fire insurance law, said 
that its time has been devoted largely 
to annotating the standard fire policy. 
The policy was divided into eleven sec- 
tions, and drafts of the annotations have 
been submitted on seven sections. The 
report points out that the committee's 
effort has been to base its annotation on 
the New York standard form, so in 
consideration of decisions it is necessary 
to distinguish interpretations made in 
certain states which apply to a_ policy 
form that is no longer in use, and like- 
wise to determine the form of policy 
to which any given decision applies. 

Mr. Smith made some personal obser- 
vations concerning the annotation, not- 
ing that the work is not at present as- 
sembled on a uniform pattern; that the 
committee on automobile insurance has 
in the main simply collected all of the 
decisions pertinent to the policy pro- 
visions, and that the help the automo- 
bile committee intends to give the prac- 
ticing attorney by keeping up to date 
with their annotation will undoubtedly 
aid him greatly. 

More Revisions Likely 

The chairman also noted that some 
insurance commissioners are committed 
to making revisions in the policy an 
there will likely be considerable legisla- 
tion offered to that end. Accordingly 
one purpose of the committee’s study 
might include recommendations for policy 
clarification. Mr. Smith’s personal view 
is that “the purpose should be to dis- 
cover the leading decisions interpreting 
the clauses, phrases and words of the 

(Continued on Page 26) 
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A ica F P ts lts Stat t 
In spite of business slumps and uncertainty, America Fore 
still forges ahead as shown by our mid-year statements. 
Our thanks and appreciation goes to those America 
Fore agents and brokers, who undaunted by cut-rate 
competition, will only sell quality insurance, at a stand- 
ard price, in the strongest companies. 
| Studios CBamtatkvry 
| President 
" Ins. 
) 601, 
merely 
Ha STATEMENTS AS OF JUNE 30th, 1938 
pa "if yo ns — Reserve for Losses . : POLICY HOLDERS N 
— *tAdmitted Assets Sremiuant “<a a Capital ae 
s Fire, Continental........ $89,130,552 $20,621 ,371 $7,583,779 $2,418,849 $5,000,000 $58,506, 553 
Bases. Fidelity-Phenix.... 69,448,291 15,829,403 6,373,783 2,155,665 3,750,000 45,089,440 
er 22,256,770 5,340,218 1,162,358 394,060 2,000,000 15,360,134 
yn American Eagle.... 14,043,446 3,088,021 1,002,016 5,096 1,000,000 9,948,313 
rather First American..... 4,610,432 922,999 229,123 37,643 1,000,000 3,420,667 
insure Maryland.......... 3,065,024 376,962 104,876 63,014 1,000,000 2,520,172 
counsel Fidelity & Casualty 48,431,864 13,025,209 21,664,866 1,861 ,936 2,250,000 11,879,853 
Bays *Bond and Stock valuations on basis approved by National Association of Insurance Commissioners. 
{Securities carried in the above statements are deposited for purposes required by law. Continental, $921,064.40; Fidelity-Phenix, $824,227.00; Niagara, $598,591.00; 
American Eagle, $233,536.00; First American, $447,653.00; Maryland, $417,757.50; Fidelity & Casualty, $1,450,346.67. 
+Contingency Reserve, representing difference between total values carried in assets for all bonds and stocks owned and total values based on June 30, 1938 
market quotations. 
or ber 
cele 
policy. 
rion SERVICE 
__ The STRENGTH | CHARACTER 
“eng Experienced agents to serve capably 
Lae Diversified selected invest- the interests of assureds. Famous for fair dealing. 
de i ments in leading American Conservative underwriting policy for ; 
policy tashetabes the assured's protection. Has commanded confi- 
d like- Se were ; 5 dence of insuring public for 
policy Adequate inspection service. 
ies. Reserves to meet every ob- x cilia over 85 years. 
obser- —— n expense ratio that conserves : 
re ene ee, assured’s premium dollar. Over $1,066,000,000 in 
at the An outstanding net surplus Expert adjusters, assuring competent losses have been paid by 
of the for the protection of pol- and equitable adjustment of losses. America Fore Companies 
Rod icyholders. Payment of all honest claims in full. since organization. 
» date 
_ , es) [ ly G. 
America Fore Insurance Ro} and Indemnity Group 
ied THE CONTINENTAL INSURANCE COMPANY = AL NIAGARA Fire INSURANCE COMPANY 
y and AMERICAN EAGLE FiRE INSURANCE COMPANY == ype 2 MARYLAND INSURANCE COMPANY OF DELAWARE 
yond FIDELITY-PHENIX Fire INSURANCE COMPANY = = THE FIDELITY AND CASUALTY COMPANY 
“study First AMERICAN FirRE INSURANCE COMPANY AMERY A FORE ean cea hte 
policy , , N ANCE 
Ay Eighty Maiden Lane, \Mieawams| New York, N.Y. 
the NEW YORK CHICAGO SAN FRANCISCO DALLAS 
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Insurance Broker Personalities 


Representative Leaders on William Street W ho Are Making 
History; Their Careers And 
Accomplishments 


The following sketches of insurance 
broker personalities are condensed from 
William Street, the monthly 
which the National Surety Corp. 
lished up until the first of 1938 
Herbert W. Schaefer 
Herbert W. Schaefer, 
ed president of the National Association 


magazine 
pub- 


who was elect- 


Brokers a short time ago, 
taken up 
that organization’s objectives in energetic 
his time 


of Insurance 
and who has furtherance of 
manner, has given liberally of 
and talents to various insurance groups. 
He is a director of the Insurance Bro- 
kers Association of New York, 
as vice-chairman of the compensation 
insurance committee of that 
tion. He is also an executive 


served 


organiza- 
commit- 


tee member of the National Associa- 
tion of Casualty & Surety Agents, past 
president of the Surety Agents Associa- 


tion of New York, and saw five years of 
active service with Squadron A, New 
York Cavalry. Mr. Schaefer belongs to 
the following clubs: Baltusrol, Metro- 
politan, Lotos, Whitehall and Railroad 
He is past president of Phi Gamma 
Delta Club of New York. 

Background 

Schaefer came from Syra- 
York in 1907 it was his 
legal profession. 


When Mr. 
cuse to New 
intention to enter the 


He met David W. Armstrong and in 
that way Schaefer got his introduction 
to the insurance business. Armstrong 


offered him a position as his assistant, 
the idea being to assist Schaefer finan- 
cially while continuing his studies to be 
a lawyer, but Schaefer soon dropped the 
law and became very much interested in 
the surety business. He became head of 
the production department of one of the 
largest surety companies and in 1910 
entered business for himself forming the 
H. W. Schaefer Co., “Insurance Mana- 
gers,” with an office at 170 Broadway. 
The firm became an important factor 
in the surety business and gradually 
branched into other insurance lines. Roy 
3ahring heads the fire department which 


has a large business of high quality. 
The office also became influential in the 
marine field. Walter Colville, director, 


is manager of that department. In 1928 
Schaefer placed in this market the first 
reinsurance from London on a schedule 
including practically every hull afloat 
except those under the American flag 
In 1910 Mr. Schaefer placed what is be- 
lieved to have been the first lender’s 
bond, a completion bond on a building 
in New York. 

In the surety department Mr. Schaefer 
is assisted by Lawrence R. Bandler, 
vice-president and director. M. A. Ges- 
ner, a director, is in charge of the casu- 
alty business. Ernest W. Congdon, a 
vice-president, handles automobile and 
is also widely known in marine circles. 


Milton J. Thiele services those accounts 
primarily engaged in heavy construction 
work. He used to be with the Founda- 
tion Company. 

* * * 


Farjeon, Ballin & Co. 

Another of New York’s representative 
brokerage houses is Farjeon, Ballin & 
Co. In 1904 the firm of Farjeon, Bagot 
& Co. was formed. In 1908 when Mr. 
Bagot retired, Rudolf Ballin entered the 
firm, the first location of which was at 
42 Broadway. Constant business growth 
necessitated frequent enlargement of of- 
fice space and the present location is 
116 John Street. Harry R. Farjeon is 
president. For years he specialized in 
fine arts insurance and originated many 
of the forms now in use. 

Vice-President Harry P. Cunningham 
specializes in commercial insurance. He 
is credited with being re sponsible for the 
Famous First in insurance, for he origi- 
nated the blanket fidelity bond for com- 
mercial houses. Secretary Reginald Fos- 
ter is the trouble man and adjuster for 
the firm. 

Vice-President Thomas A. 
started with the firm as an office boy 
and did much of the placing. Naturally 
he has an extensive acquaintance. Treas- 
urer Richard J. Follis, another ex-office 
boy, is now general contact man on spe- 
cial’ propositions. His assistant, William 
D. Mayer, also ex-office boy, has been 
with the organization twenty-four years. 
Assistant Secretary Sigrud A, Swenson, 
still another ex-office boy, is in charge 


Kielty 


of the service, rating and general engi- 
neering departments. 
Farjeon, Ballin & Co. originated the 


Inter- 
addition 
specializes in in- 
insurance for the to 


reporting form now in use by the 
state Underwriters Board. In 
to fine arts this office 
land marine and 
bacco industry. 





Seeiinn of Brokers 
Given New Impetus 


SPECIAL COMMITTEE CHOSEN 
New York Men Considering This As 
Part of Professionalization Move- 
ment Now Under Way 


\ special committee has been named 
by the Insurance Brokers Association of 
New York to study the feasibility of 
bonding brokers. This is part of the 
professionalization movement. This com- 
mittee will study the possibility of legis- 
lative effort or a voluntary movement 
toward this end. As explained by the 
association, the purpose of either would 
be to put a member of the association in 
position to advertise the fact that he was 
bonded, not only for the proper care of 
clients’ premium payments but possibly 
the bond might include a performance 
feature. It has been suggested that all 
brokers be bonded in favor of the Su- 
perintendent of Insurance. 

President C. L. Despard of the asso- 
ciation has named the following new 
executive committee: C. L. Despard, 
chairman, Despard & Co.; W. J. Mosen- 
thal, H. Mosenthal & Son, Inc.; Court- 
landt Otis, Otis, Jones & Co.; Reuben 
E. Kipp, De Lanoy, Kipp & Swan, Inc.; 
C. O. Pate, Pate & Robb; M. B. Dutcher, 
Frank & Du Bois; G. P. Nichols, Gaines, 
Silvey & Nichols, Inc. 

Chairmen of the other committees se- 
lected are: “Broker-Age” advisory com- 
mittee, N. C. Spitz, Klein, Chapman & 
Spitz, Inc., company contact committee; 
F. R. Du Bois, casualty and surety com- 
mittee, E. P. Veitch, Veitch, Shaw & 
Remsen, Inc.; social insurance commit- 
tee, John O. Cole, head of John O. Cole 
& Co., Inc 

Changes in the committees generally 
were few. The most important was that 
in chairmanship of the casualty commit- 
tee, Mr. Veitch taking the place of H. 
W. Schaefer who has much to do in 
connection with his presidency of the 


National Association of Insurance Bro- 
kers. T. W. Sweeney of H. Mosenthal 
& Son., Inc., became vice-chairman of 
the legislative committee and several 
names were added to the “Broker-Age” 
advisory committee and to the legisla- 


tive committee. 


NEW PARTNERSHIP 


George W. Sloan Joins With J. F. Hel- 
mus, Broker at 79 John St., N. Y.; 
Resigns F. M. Libby & Co. Post 
George W. Sloan has resigned as vice- 
president of F. M. Libby & Co., insur- 
ance brokers at 225 Broadway, to go 
into partnership with J. F. Helmus who 
conducts his own brokerage business at 


79 John’ Street. Friends for years, 
Messrs. Sloan and Helmus were first 
together eighteen years ago in the Tray 


clers New York office. 
multiple line business. 


They will do a 
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Broker-Agent oan 
Grouped in New Book 


PREPARED BY HARRISON Law 
Statutes on Twenty-Three Subjects In 
All States Gathered Together And 
Presented Verbatim 


insurance analyst, Nut- 
ley, N. J., has prepared a book on the 
insurance broker-agent, their status un- 
der laws of the several states. In this 
work the pertinent laws are reproduced 
verbatim. They refer to the broker, the 
agent and the company, and their rela- 
tions one with the other. The author 
points out in an introduction that there 
are still states which do not recognize 
the broker. Where in lieu of broker 
the agent is recognized Mr. Law has 
shown the agent’s law in order that one 
may see how to apply the statute in 
each state. The indexes indicate the law 
that operates under each subject and in 
the sectional index, the numbered sec- 
tion that applies to each subject is given, 

As the resident agent laws determine 
how the company must operate in each 
state, those laws are shown verbatim. 
Most of them state specifically that the 
business must be done only through the 
resident agent. Not only must the poli- 
cies be countersigned by the resident 
agent but in many cases the application 
must be in writing, and as far as the 
company is concerned must originate 
through the resident agent. Rulings as 
well as laws must be considered and 
those who may use this book are ad- 
vised to read them. Much difficulty was 
experienced by the author in obtaining 
the correct wording of every law and 
ruling covered but he believes he now 
has been able to present authentic 
copies. He makes this comment in his 
introduction : 

Considerable Confusion 

“Recent court actions would 
that the State Departments are recog- 
nizing the fact that there are many 
evasions of their laws in writing con 
tracts of insurance. The interpretation 
of the companies does not coincide with 
those of the Departments. A recent in 
vestigation in the marine field indicated 
that further investigations may be an- 
ticipated. In many states companies 
cannot bind business. Only the res! 
dent agent operating on a commission 
basis, and only the agent may pay bro 
kerage commission to brokers. The 
writing of floaters, reporting rig tg 
multiple line risks, ete., seem to be 
violation in many states. Several De- 
partments have advised me_ that they 
do not look with favor, nor do they ap- 
prove, the issuing of the underlying 
policy to cover a master policy.” 


Harrison Law, 


indicate 


COURSE FOR WESTCHESTER 
Agents’ County Ovannination and Insur- 
ance Society of New York Would 
Start One in September 
course for residents ot 
Westchester County has been proposed 
tentatively by the Insurance Society 0! 
New York in conjunction with the West- 
chester County Association of Local 
Agents. It would be given in White 
Plains and is for those who desire to 
equip themselves to sit for examination 
for an agents’ or broker’s license. There 
would be sixty-two sessions of two hour 
periods, nine reviews and four examina- 
tions of three hours each. The course 
would start in September. Inquiries can 
be sent to Charles J. Schoen, P. O. box, 

269, Mount Vernon, N. Y. 


An insurance 





COURTLAND OTIS ABROAD | 

Courtland Otis, head of Otis, Jones & 
Co., New York insurance brokers, who 
is second vice-president and executive 
committeeman in the Insurance Brokers 
Association, sailed for a seven weeks’ 
trip to Europe a few days ago with Mrs. 


Otis. Their itinerary includes France, 
Italy, Switzerland, England and Scot- 
land. It will be a combination business 


and pleasure trip for Mr. Otis. 
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PRINTING SERVICE 


RE you contemplating putting on a 
sales campaign? Will you need sales 
boosters ... broadsides .. hand books 

. schedules, etc. Let us estimate on 
your ideas .. . perhaps we can submit 


ideas and layouts to augment your own. 


Specializing for years in text books 
and magazines, trade journals, house 
organs and brochures, our clients are a 
most satisfied group of printing buyers. 
Have our representative call and submit 
samples of our artistry in publication 


work in black and white and multi-color. 


RICHARDS-STARKEY CoO, Inc. 
9-15 Murray Street, New York, N. Y. 


Phone, REctor 2 - 4267 





















































Arthur Beals, recently deceased, for- 
merly special agent of the Providence 
Washington and then secretary of the 
company, hailed from Boonville, N. Y. 


He was for years one of the outstanding 
fieldmen in New York State, not known 
by the present generation of fieldmen, 
but well-known to the men of 1890 to 
1900. He had a fine and lovable dispo- 
sition and was very popular. What par- 
ticularly impressed me was that he once 
told me that he had not had a day in 
most of his lifetime on which he felt 
well, due to functional disorders of some 
kind or other. To have kept a stiff 
upper lip and kept smiling certainly 
stamped him as a man of courage. 
* 


* * 
The Hudson Is No “Creek” 
Coming down the Hudson River on 


the New York Central recently, I sat at 
a table seating four, the other three oc- 
cupants being a rather fresh individual 
and two women, whom he was trying 
to impress. He was from the West, and 
apparently knew little about the lordly 
Hudson, its beauty, scenery and commer- 
cial value and its long history as an 
avenue of travel and transportation, even 
ages before the coming of the white man. 
\s we were passing Castleton, N. Y., 
where the river is separated into two 
streams by large islands, one of his 
companions asked him about “that river” 
and he waved his hand contemptuously 
and said: 

“Well, that’s just a little creek, full 
of mud, called the Hudson. You ought 
to see the Mississippi, etc ” Just ther 
one of the ocean freighters headed for 
Port of Albany passed, and I asked him 
quietly whether he saw any large 
freighters like that passing along the 
upper Mississippi or “creeks” in the 
West. He admitted then that the Hud- 
son was more than a creek, and his 
companions laughed at him. It kind of 
went against my grain to have the Hud- 
son called a creek. 

. + * 
Our Foreign Population 

In the early eighties I often overheard 
conversations my father had with his 
friends on contemporaneous topics; in 
fact, father encouraged us to listen and 


NORTHWESTERN NATIONAL 





Six Months Financial Statement of Mil- 
waukee Company Shows In- 
crease in Surplus 


Stock of the Northwestern National, 
Milwaukee, had a book value, on the 
basis of actual market value of invest- 
ments, of $120.08 per share as of July 1, 
as compared with $118.52 per share, 


January 1, according to the company’s 


statement for the first six months of 
1938. 
The company reported surplus to 


policyholders on the basis of market 
values of $9,606,259 as of July 1 against 
$9.481.701 six months earlier. 

Net surplus as of July 1 was $5,312,696 
compared with $5,240,607 January 1 on 
the basis of the valuation of bonds and 
stocks at lowest of cost, market or re- 
demption prices. Capital, reserve for 
conflagrations and other disasters (volun- 
tary) and net surplus amounted to $8,- 
812,696 at the end of the first half com- 
pared with $8,740,607 January 1. Differ- 
ences added to bring these figures to 
market values was $793,563 July 1 com- 


pared with $741,094 six months earlier 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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absorb, and keep our mouths shut and 
learn. I remember a certain discussion 
about “our foreign population,” for at 
that time Europeans were coming in by 
the tens of thousands, mostly headed for 
the West. There were Scandinavians 
and Germans, also a lot of Irishmen, 
and father’s friend remarked “What are 
we going to do with our foreign popula- 
tion ?” 

Father laughed and said that it was 
not a question of what “we” were going 
to do about our foreign population, but 
what “they” were going to do about us, 
which seemed almost prophetic, judging 
from what has happened since then. 

* * * 





Perversity of Inanimate Objects 

There seems to be a thing like the 
perversity of inanimate objects or cir- 
cumstances. Recently I wanted to see 
a dwelling right along the railroad track, 
which I had seen a few months ago, 
when unoccupied; that is, the dwelling, 
not myself. (Please note, some of my 
critical friends.) Sure enough, the very 
moment I could have seen it, a switching 
engine and several freight cars had to 
pass right in front, shutting off the view. 
So I will have to go back some other 
time to see whether it is occupied. 

Recently I wanted to inspect a dwell- 
ing in Green Island, and found when I 
got there that street was closed and that 
because they were cutting down a tree, 
and of course, as investigated further 
and tried to approach the dwelling, that 
particular tree had to be right in front 
of the dwelling I wanted to see. It is 


Awards in Insurance 
Course Examinations 


SOCIETY 
Long List of Winners Announced by 
Chairman J. J. King; Awards to 
Be Made Next October 


INSURANCE PRIZES 


John J. King, chairman of the com- 
mittee on prizes, Insurance Society of 
New York, announces the following 
awards based on the examinations held 
last April. 

Aviation: Donor 
Insurance Group. 


American Aviation 
Ist prize, Robert E. 
Schmidt, Continental Insurance; 2nd, 
Meredith L. Warren, Travelers; 3rd, 
Wilfrid Womersley, Brown, Crosby & 
Co. 

Casualty: Donor Globe Indemnity Co. 
Part I—I1st, Charles A. Lambrecht, Com- 
mercial Union group; 2nd, Edward A. 
Murdock, Jr., Fidelity & Casualty; 3rd, 
Otto G. Schmidt, Fidelity & Casualty. 
Part II—Ilst, Bernard Daenzer, Loyalty 
Group; 2nd, S. C. Fraser, Lumbermen’s 
Mutual Casualty; 3rd, E. Bramley Sharpe, 
Fidelity & Casualty. Part III—Ist, Ber- 
nard Daenzer, Loyalty group; 2nd, Jo- 
seph Fitsmaurice, Fidelity & Casualty; 
3rd, John J. Leddy, Bankers Indemnity. 


Fire Insurance Winners 


Fire: Donor Harold V. Smith, presi- 
dent Home Insurance Co., “Harold V. 
Smith Prizes.” Part I—lst, Edward L. 
Salmon, Firemen’s Insurance; 2nd, Nor- 
man Reinertson, Norwich Union; 3rd, 
Robert B. Schellerup, Home. Part II 
Ist, Edward Klaue, Phoenix Assurance; 
2nd, Charles Piper and Harry Taliaferro, 
Jr., Home; 3rd, Stanley R. Talbot, United 
States Trust Co. Part III—Ist, W. Fred- 
erick Petry, Home; 2nd, R. A. DeVilbiss, 
Marsh & McLennan; 3rd, W. E. Barber, 


Great American. 
Inland Marine: Donor Aetna Insur- 
ance Co. Ist, R. Mason Blair, Conti- 


nental Insurance; 2nd, Richard A. Bray- 


ton, Marine Office of America; 3rd, 
Frank R. Henry, Fireman’s Fund. 
Insurance Accounting: Donor Alfred 


M. Best. Ist, Harold G. Schmidt, Com- 
mercial Union group; 2nd, Earl Oster- 
held, Norwich Union Fire; 3rd, William 





Dinner to New California 


Commissioner Called Of 

The tentative arrangements announced 
recently for a welcoming dinner on the 
part of Los Angeles and southern Cajj- 
fornia insurance interests to the new 
commissioner, Rex B. Goodcell, have 
come to naught, and the invitation to 
the commissioner has been withdrawn 
with the greatest reluctance by the com- 
mittees that were in charge. 

The withdrawal of the invitation was 
due to the fact that most of the insur- 
ance men who could speak for their of- 
fices and who are the leaders in the 
business are away from the city or their 
vacation, and it was felt that because 
of their absence and their inab: 
participate, it would be wise to 
further with the matter, and the Ie 
withdrawal was then sent to C 
sioner Goodcell on July 16. 


ints- 


Ist, H. Clark Burrowes and W: ter U. 
Pratz, National Surety Corp.; 2na, New- 


ell M. Bown, American Surety; 3rd, 
George M. Brooks, Jr. Maryland Cas- 
ualty. 


Other Special Prizes 

Leo Levy Prize: Donors a group of 
men who were friends of the lute Leo 
Levy and who met for luncheon each 
Monday at the Drug & Chemical Club. 
This prize is awarded to the gra‘uate 
in the fire course who attained the high- 
est average mark for the three years in 
fire insurance and one in inland marine. 
The winner is William E. Barber, Great 
American Insurance Co. Honorable 
mention was given George W. Robinson, 
Great American Insurance; David Wohl- 
ner, New York State Insurance Depart- 
ment; Lewis A. Root, Great American 
Insurance; Harold T. Berggren, Com- 
mercial Union group. 

Insurance Square Club Prizes: Donor 
Insurance Square Club of New York. 
Awarded to the student in Casualty I 
and Fire I who attained the highest 
average. Casualty I—Charles A. Lam- 
brecht, Commercial Union group; Fire 
I—Edward L. Salmon, Firemen’s Insur- 
ance. 

The society will open its new educa- 
tional year in the Great Hall of the 



























































just like a collar button, always seeking Bregartner, Chubb & Son. Chamber of Commerce October 3. The 
the most inaccessible place to rest in. Surety I: Donor National Surety Corp. — prizes will be awarded at that time. 
OF AMERICA 
CARL F. STURHAHN, President 
* 
FIRE AND MARINE 
and nothing else for 
a third of a century 
* 
HARTFORD, CONN. NEW YORK, N. Y. SAN FRANCISCO, CAL. 
115 Broad Street 116 John Street 114 Sansome Street 
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N the region of the 180th meridian is the “Inter- 





national Date Line.” the crossing of which in- 


— bi My . 7 . . 
‘a e i volves the changing of the date either forward 
/ i (from today to tomorrow) when proceeding west- 
‘4 om . : 

" ; SX ward, or backward (from today to yesterday) when 


going eastward. 





/ Here in the Fiji Islands—land of palm trees. coral 
| sands. and copra plantations—the Groups have been 
\ \ represented for many vears and are to be found in- 
suring various types of property. 
» This is No. 11 of the series. "Round the 
HW orld with the Royal-Liverpool Groups.” 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET. NEW YORK, N. 


AMERICAN & FOREIGN INSURANCE COMPANY . BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ° CAPITAL FIRE INSURANCE COMPANY OF ALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO, LTD. . THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. . QUEEN INSURANCE COMPA* ~ 
THE NEWARK FIRE INSURANCE COMPANY + FEDERAL UNION INSURANCE COMPANY . ROYAL INSURANCE COMPANY LTD ° STAR INSURANCE COMPA) 
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N. F. P. A. Engineers Report on Ty 
Conditions in Eastern Cities 


Field service engineers of the National partments have secured the demolition 
Fire Protection Association have report of a number of dilapidated and hazardous 
ed on surveys of conditions in several! buildings during the past year but there 








cities in Massachusetts, New Jersey and) are many others that should be razed. fe 
Pennsylvania. The reports follow: \ modern and adequate building code see 
Boston, Mass.—The fire department is continues to be a major need in_ this od s 
engaged in a dwelling house inspection city. Other needs which are now re- alla 
campaign. About 100,000 will be visited ceiving attention of the city council! are _ 
in all. The campaign has been pro-_ a fire-safe headquarters building for the rec 
ceeding for a month and over 7,000 a fire alarm apparatus and automatic sprin- Whea 
week are being inspected. This is the kler protection for the more hazardous n wi 
first time such a campaign has been in- — school buildings. by th 
augurated in Boston. Bloomfield, N. J—As a result of con- recelf 
Cambridge, Mass.—Our engineers visit- ferences of our engineers assisted by and g 
ing Cambridge report sustained improve- N. F. P. A. member, H. E. Newell, mum 
ment of conditions. The fire department mayor, with other city officials in Bloom- be ac 
has an active training school and fire — field this city has been induced to elinn- house 
prevention inspection program. Two full- nate its present water rates for private In no 
time inspectors have been assigned to fire protection connections which are wheat 
the deputy chief in charge of fire pre- scaled up to $50 a year, the charge for with 
vention. A special campaign of inspec- a six inch supply connection. An ordi- un 
tion of all dwellings by firemen was nance adopted by the city council last eipt 
recommended, month to become effective January 1, prem 
Everett, Mass.—This city continues to 1939, provides in their place a nominal fice 
make excellent progress in improving its annual charge of $10 for each connec- SURVEY YOUR WAY count 
fire defenses. The $200,000 WPA proj- tion from two to ten inches in size. vithit 
ect of new water mains for fire service York, Pa.—This city is fortunate in tion, 
previously reported on is nearing com- having a favorable fire record with the * 2 ng C 
pletion. Twenty new fire alarm boxes exception of a few individually targe to Bigger Business gain 
are being installed. Arrangements are fire losses. Our engineers visiting York recelf 
completed for installing automatic sprin- for the first time report a number of ther 
klers in a large junior high schocl of — serious deficiencies in fire defense. There ng, é 
combustible construction as the first step is no building code or fire limits, and ance 
of a WPA program that will provide structural conditions, particularly in the Life insurance agents have proved the value of ery 
this protection for a number of other congested value district which have de- as P 
combustible school buildings. veloped with little restriction, are very Soe ’ ed 
Taunton, Mass.—Our engineers visit- weak as to fire resistance. The fire de- the Survey --- first determining the prospects ccey 
ing Taunton report some further im- partment which is organized almost en- : ss . . : porat 
provement of conditions. The fire de-  tirely on a volunteer basis has no estab- individual needs, then selling him an insurance pose. 
partment has been supplied with a new lished drill school. Hydrant spacing is " . ‘ (b) 
squad company truck and is modern- wide. Other needs are a full time fire program to fit. It applies with equal force to appee 
izing its record system with the aid of prevention inspector and fire-safe quar- . f th 
twenty-one WPA employes assigned to ters for the fire alarm central station property insurance. Have you sold each client tion 
the work. The fire and building de- apparatus. nen 
——— all the insurance required for his home, his the 
Cc. R. DRAPER PROMOTED SPECIAL AGENTS JOIN busi hi bil ? ¥ tk oo 
C, R. Draper, who was assistant man . Six fieldmen have joined the western usiness, his automobile, etc! ou cant know tion’s 
ager of the Travelers Fire and Charter Vashington division of the Special ‘ ‘ . jraw 
Oak Fire companies at Cleveland, has \gents Association of Pacific North- the answer until you first know his needs. Sur- unles 
been promoted to the managership of west, including Gordon Dunlap, Gould & : . P lemz 
that office He succeeds Edward H Gould; Don Emerick, Champman & Co.; vey his requirements before your competitor vall 
Yost, who resigned July 15 John F. Sullivan, Crum & Forster; becor 
Henry Barrager, Washington General beats you to it...and to his business. We shall have 
% mwas : Agency; Robert Williams, Aetna Fire be re 
GIRLS PLAYED POLO group, and Fred W. Volley, Royal- 


be glad to assist you in planning your survey 


The annual polo game and party of Liverpool groups. 


the Insurance Girls Service Club of Los eee ° ‘ 
Angeles, held July 21, attracted an at- AMBASSADOR SEES LLOYD’S MEN campdign. Equi 
tendance of more than 300 and netted \ luncheon was given by Sir George cash 
the girls a neat sum which will be Higgins, chairman of Lloyd’s Register, chec] 
used to help maintain their free em- at the offices of the society, to Joseph See our advertisement m the August 8th Chec 
mesh angie Lis aren _ pd Pr. gsr United States Ambassador, issues of LIFE and TIME, and August 6th pe 
tured by the polo game between the Los on his return from America. Among the : ISINESS WEEK a 
Angeles Lancers and the Pacific Military cuests invited to meet Ambassador Ken- issue of BUSINESS WEEK. multi 
Academy, the Lancers winning by 7 to nedy were Stanley J. Aubrey, chairman wate 
6, the winning goal not being scored of Lloyd’s; A. M. Richardson, chairman ned | 
until the final chukker. A rodeo show — of the Institute of London Underwriters: Be mark 
also featured the occasion Ernest L. Jacobs, deputy chairman of mark 
; Lloyd’s Register; Malcolm K. Scott, sec- “wali 
retary of Llovd’s Register, and R. M. K “ 
FIRE ASS’N SPECIAL AGENT Turnbull, chairman of — classification, " 
john K. Olson has been appointed Lloyd's Register Insurance Com an of other 
special agent for the Fire Association p y a 
Group for northern New Jersey succeed- WILL VISIT GERMANY eee 
ing Townsend MacIntosh who has been \ccompanied by Mrs. Jacobs and het N th A “8 
called to the home office automobile son, John Zimmerman Hoke, Joseph N or merica me 
Eg ee _ corr ey Ch will be Jacobs, Virginia state agent for the ne 
with K acDonald at 31 Clinton St... Commercial Union group, has sailed for ee 
Newark Germany on_ the President Harding PHILADELPHIA \ sy 
They will go to Berlin and be the guests = 
of Mrs. Jacobs’ sister, Mrs. Perev G : 
’ _ ra — eshiprerned Black, and Major Black, who is assistant and the 7 
rhe New bi aioe has declared 4 military attaché at the American em- ‘ ‘ ee 
quarter! dividend of fifteen cents a pace rhes will also. visit im London Indemnity Insurance Company of North America shee 
9 me a ee ei Soe eS write practically every form of insurance, except life. such 
HARRY S. THOMPSON DEAD i 
Harry S. Thompson, head of — the BLACK, WESTERN CANADA HEAD that 
Thompson Insurance Agency, Martins N. J. Black, of the Commercial Union, 
burc, W. Va., died July 20, ave 68 has been elected president of the West + - ° ° . . Cas 
ern Canada Insurance Underwriters’ Se 
\ssociation Cash 
MRS. TOMPERS DEAD aa In ca 
Mrs. Lucie Hartt Tompers, widow of NATIONAL UNION DIVIDEND Founded 1792 pute 
George U. Tompers, late president of The National Union Fire has declared pally 
the National Liberty Insurance Co., died a dividend of $1.50 a share and an extra grad 

















July 22, in Garden City, N. Y. of $1 a share. ae — miur 
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Types of Premiums and Loss Payments 


Federal Crop Insurance Corporation’s Wheat and Cash 
Income and Outgo Amendments 


The regulations relating to wheat crop 
wsurance adopted by the I‘ederal Crop 
Insurance Corporation's board of directors, 
md endorsed by Secretary of Agriculture 
Wallace, follow: 

Sec, 61.— Payment of Premium in 
Wheat—(a) When premiums are paid 
n wheat such payments shall be made 
by the delivery of a negotiable warehouse 
receipt representing the quantity, class, 
and grade of wheat specified in the pre- 
mium notice. Warehouse receipts shall 
be accepted only when issued by a ware- 

use designated in the premium notice. 
in no event shall premiums be paid with 
wheat of a lower grade than No. 3 or 
with wheat not classified as a straight 

r unqualified grade. No warehouse re- 
eipt will be accepted in payment of the 
premium unless it is delivered at the 
fice of the county committee for the 
county in which the farm is located 
within the time fixed by the corpora- 
ion, and unless there are no warehous- 
ng charges or other liens outstanding 
against the wheat represented by the 
receipt at the time of such delivery 
ther than the usual charges for receiv- 
i, and storage from the date of issu- 
ance of the receipt to the time of deliv- 
ery. Premiums shall not be regarded 
as paid until the warehouse receipts 
wed in payment of such premiums are 
accepted by a representative of the cor- 
poration duly authorized for that pur- 






pose. ae 

(b) If for any reason whatsoever it 
appears at any time that the transfer 
f the warehouse receipt to the corpora- 
tion did not convey to it complete and 
unencumbered title to the receipt and 
the wheat represented thereby, except 
as provided in subsection (a) of this 
section, or if at any time the corpora- 
ion’s title to such receipt or wheat is 
jrawn into question by any person, then, 
unless the stipulated premium is paid on 
lemand by the corporation, the policy 
shall at the option of the corporation 
become void, and in case any payments 
have been made thereunder they shall 
be refunded to the corporation. 


Cash Equivalent 

Sec. 62.—Payment of Premium in Cash 
Equivalent. — Payment of premiums in 
cash equivalent shall be made in cash, 
check, money order, or bank draft. 
Checks and drafts will be accepted sub- 
ject to collection. The cash equivalent 
f any premium shall be determined by 
multiplying the number of bushels of 
wheat of the basic class and grade speci- 
fied in the premium notice by the basic 
market price of such wheat at a basic 
market designated by the corporation 
lor the area in which the farm is located 
less an amount per bushel, fixed by the 
corporation, representing freight and 
ther usual charges in connection with 
the movement and handling of wheat be- 
tween the local station fixed by the 
corporation for the farm and the speci- 
hed basic market. 

Sec. 80—Manner of Payment of In- 
The indemnity under any pol- 
cy for which the corporation may be 
liable shall be paid in wheat or the cash 
equivalent thereof. The insured may in- 
licate in his proof of loss whether he 
vishes the indemnity to be paid in wheat 
rin cash, and if payment is to be made 
1 wheat, the point at which he desires 
‘uch wheat to be delivered, but the cor- 
poration reserves the right to make pav- 
ment in a form or at a point other than 
that indicated by the insured. 


! ° 
lemnity 





Cash or Wheat Payment Regulations 
Sec. 81 Payment of Indemnity in 
Cash—Where an indemnity is to be paid 
cash, the amount thereof shall be com- 
puted by multiplying the amount of loss, 
mM terms of wheat of the basic class and 
grade specified for the payment of pre- 
miums in the area where the farm is lo- 


cated, by the current basic market price 
of such wheat at a basic market desig 
nated by the corporation for the area in 
which the farm is located, less an amount 
per bushel, fixed by the corporation, to 
cover freight and other usual charges in 
connection with the movement and han 
dling of wheat between the local station 
fixed for the farm by the corporation and 
the specified basic market. The- current 
basic market price for any class or grade 
of wheat at any such designated basic 
market shall be the basic market price 
for such wheat for the day when ascer- 
tainment of the amount of loss is made 
by agreement between the insured and 
the adjuster, subject to the approval of 
the proof of loss for payment by a duly 
authorized officer of the corporation. 

Sec. 82.— Payment of Indemnity in 
Wheat.—(a) Where an indemnity is to be 
paid in wheat, it shall be paid in the form 
of a negotiable warehouse receipt repre- 
senting wheat of the basic class and 
grade specified for the payment of pre- 
miums in the area where the farm is 
located, or its equivalent in wheat of an- 
other class or grade (except wheat of a 
lower grade than No. 3, or wheat not 
classified as of a straight or unqualified 
grade) determined in accordance with 
conversion factors fixed by the corpora- 
tion. 

Warehouse Receipts 


(b) If the warehouse receipt repre- 
sents wheat stored at the local station 
fixed for the farm by the corporation, 
it shall be for a quantity of wheat equal 
to the amount of loss. 

(c) If the warehouse receipt repre- 
sents wheat stored at the basic market 
designated by the corporation for the 
area in which the farm is located, it 
shall represent the amount of loss less 
an amount of wheat, fixed by the cor- 
poration, equivalent at the current basic 
market price to freight and other usual 
charges in connection with the move- 
ment and handling between the local de- 
livery point and the specified basic mar- 
ket of a quantity of wheat equal to the 
amount of loss. 

(d) If the warehouse receipt represents 
wheat stored at any other point or mar- 
ket, it shall be for a quantity of wheat 
equal to a number of bushels computed 
by dividing the amount of the indem- 
nity that would be paid if the indem- 
nity were to be paid in cash by the 
current market price for such wheat at 
such other point or market. The cur- 
rent market price at such other point 
or market shall be determined by deduct- 
ing from the current basic market price 
at the designated basic market, an 
amount per bushel, fixed by the corpora- 
tion, to cover freight, from the point at 
which the wheat originated (as shown on 
the receipted freight bill which is trans 
ferred with the warehouse receipt), to 
the basic market, and adding thereto an 
amount per bushel representing the 
freight necessary to move such wheat 
from such point of origin to the point or 
market at which the wheat is stored. 

(e) When warehouse receipts are de- 
livered as provided in subsection (c) of 
this section, they shall be accompanied 
by evidence of the payment of sufficient 
inbound freight to assure the insured 
customary transit privileges. When ware- 


house receipts are delivered as provided 
in subsection (d) of this section, they 
shall be accompanied by evidence of the 
payment of an amount of freight equal 
to the amount of freight from the point 
of origin to the point of storage used 
in making the calculation under said sub- 
section (d). 

(f) The current market prices to be 
applied under this section &2, including 





the determination of the amount of in- 
demnity in cash, shall be such prices for 
the day when the proof of loss is ap- 
proved for payment by the corporation. 

Sec. 122.—Review of Determinations of 
County Committees—All determinations 
by county committees shall be subject t 
review and approval or revision by duly 
authorized representatives of the 
poration 


cor- 


New National Board Bulletin 
Warns of Nitrocellulose Fires 


“To fight fires involving nitrocellulose 
effectively 
know about the 

of this material,” 


and safely, firemen need to 
burning characteristics 
Bulletin No. 49, 
released by the committee on 
fire prevention and engineering stand- 
ards of the National Board of Fire 
Underwriters. “To open doors or win- 


says 


recently 


dows or enter a building where nitro- 
cellulose is burning may be danger- 
ous. Hence it is important that fire- 


men have a detailed knowledge of all 
locations where such materials are stored 
or used in more than very small quan- 
tities.” 

The bulletin explains that commercial 
motion picture and photographic film, 
pyroxylin plastic materials such as 
“Celluloid,” “Pyralin,” etc., are composed 
principally of nitrocellulose. 

Many industries use pyroxylin plastic 
extensively for buttons, buckles, handles, 
toilet articles, toys and many other 
articles. It is found in industrial plants, 
warehouses and 

As to its composition, the Bulletin 
states, “All nitrocellulose material has 
as its base cotton or other cellulose ma- 
terial, which has been treated with a 
nitric acid mixture. It is easily ignited 

placing it against steam pipes or elec- 


stores. 


Owen Wister, Philadelphia, noted 
author and chairman of the board of the 
Mutual Assurance Co. for Insuring 
Houses from Loss by Fire, who died 
last week at his Summer home in Saun- 
derstown, R. I., had been chairman of 
the board of the Green Tree since 1935, 
the second oldest fire insurance company 
in North America 


HOW TO PAY MISS. TAXES 

Members of the National Board of 
Fire Underwriters have been advised how 
to proceed regarding payment of vari- 
ous taxes in Mississippi. It is recom- 
mended that no return nor payment be 
made for the City of Greenville. 


HAFF RETURNS FROM ABROAD 
Theodore L. Hatf, United States man- 
ger, European General Reinsurance, re- 
cently returned from a trip abroad on 
which he visited the home office of his 
company in Switzerland 


G. G. JEFFERSON BEREAVED 

Jefferson, Virginia special 
agent for the B. P. Carter general 
agency at Richmond, was bereaved by 
the death of his father, Thomas Jeffe: 
son, Sr., who died at his home in Amelia 
County, Va 


George G 
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tric lamps may start it decomposing, 
after which it breaks into an intense 
flame if sufficient air is present. Where 
confined, and sufficient air is not pres- 
ent, this decomposition or fuming will 
continue. Large clouds of dense whit« 
to brownish gases will be given off. These 
contain a large amount of carbon 
monoxide which is readily combustible 
when sufficient air is present. 

“Burning or decomposing is very 
rapid, as much as 1,900 pounds have been 
destroyed in ninety seconds. The heat 
liberated is enormous and where air is 
present in sufficient amount the flame is 
like a blow-torch. Buildings and per- 
sons over 200 feet distant have received 
serious injury. Often there are explo- 
sions because of the rapid ignition of 
the gases. 

“All nitrocellulose material produce 
very poisonous fumes. These may not 
immediately affect firemen and others 
breathing them, but several hours after- 
wards the person may collapse and 
fatalities have occurred.” 

The bulletin describes methods of 
fighting such fires and precautions to be 
taken. Copies of Bulletin No. 49 may 
be obtained from the National Board of 
Fire Underwriters, 85 John Street, New 


York City. 
W.S. ROBINSON DEAD 

Wilfred S. Robinson, in the invest- 
ment business in New York, and for- 
merly in insurance in Springfield, Mass., 
ded there July 19, age 47. He and B 
A. Oppenheimer at one time operated 
an insurance agency. 





TO MEET AT DEAL 
The New Jersey Special Agents As- 
sociation will hold its next meeting at 
Deal, August 1. 


LICENSES BROADENED 

The Dominion Department of Insur- 
ance at Ottawa announces grant of li- 
censes to the following companies to 
transact, in addition to the classes for 
which they are already registered, the 
following types of insurance: Eureka- 
Security Fire & Marine, automobile by 
fire or theft; Pearl Assurance, propert: 
insurance of any kind, real personal 


VANDERPOOL NAMED SPECIAL 


G k Vanderpool has been nanny 
special agent for Armstrong general 
agency, Portland, Ore., succeeding L. A 
Wells. 


BALTIMORE PROMOTION 
William Abrams has been elected a 
vice-president and director of the Acme 

Insurance Agency, Inc., Baltimore 


DOMINION CHARTER CHANGED 
The Camden Fire has had its 
cate of Dominion registry broadened 
write inland transportation and perso 
property 


certifi 


Nsurance 


LEO A. MONKS DEAD 
Leo A. Monks, Bav City, Mich., died 
there, age 49. He and Charles G. Tous« 
formed the Monks & Touse agency 
1919. 
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Much Insurance for 
San Francisco Fair 


THOSE HANDLING EACH CLASS 


Total Amount of Protection Will Be 
Large; Arrangements Complete; 
Prevention Work Adequate 


Insurance is already profiting by the 
Golden Gate International Exposition to 
be held in 1939. About $8,600,000 fire 
insurance, written on the broad eight 
point coverage form, has been placed 
on exposition owned buildings and_ the 
amount is going up with the buildings. 
Now written on a monthly reporting 
basis the ultimate total of fire insurance 
will probably reach $10,000,000. 

The exposition has also taken public 


liability with a limit of $1,000,000 and 
property damage with limit of $250,000. 
The exposition will carry coverage to 


protect fine arts exhibits, the amount of 
which cannot be accurately estimated at 
this time, but it will represent a huge 
sum. Much other insurance is involved in 
the nature of fidelity bonds, automobile, 
workmen’s compensation and like cover- 
aces, 
Concessionaires’ Insurance 

In addition to this there will be much 
insurance taken by concessionaires. That 
the concessions will be well protected 
by insurance is apparent from a glance at 
the contract they are required to sign 
with the Exposition Co. which provides 
that insurance protection must be ade- 
quate. The exposition has set up an 
insurance department and the contract 
requires that “The amount of all types 
of insurance to be provided by the con- 
cessionaire, together with the form of 
policies and the companies in which the 
same may be issued, shall be submitted 
to the Exposition Co. ; 

“Evidence of the issuance of such poli- 
cies or certificates thereof and receipt 
showing premium payment shall be de- 
livered to the Exposition Co. If such 
insurance of types referred to is pro- 
vided other than by the insurance divi- 
sion of the Exposition Co., it is manda- 
tory that Exposition Co. be named an 
additional assured under all liability and 
compensation policies.” ; 

Among types of insurance referred to 
in the contract are fire, liability, prop- 
erty damage, workmen’s compensation, 
food products liability. 

Those Writing Lines 

The insurance division of the Exposi- 
tion Co. jis headed by Guy LeRoy Stevick, 
Jr., as supervisor. Insurance on the ex- 
position owned buildings was _ placed 
through two syndicates of brokers. Fire 
insurance and allied lines is handled by 
Marsh & McLennan, J. B. F. Davis & 
Sons, Ltd., Cosgrove & Co., Inc. and 
Johnson & Higgins of California. 

Casualty and surety lines are handled 
through Grant Birkholm & Co., Inc., 
Levison Brothers, Nichols & Fay and 
Spencer & Co. 

Much fire and accident prevention 
work is being done, reports Mr. Stevick. 
Prevention engineers from the various 
brokerage houses are all cooperating. 
The high pressure water system is ade- 
quate, as is the watchman service and 
the apparatus and personnel now on the 
job and operating under supervision of 
the San Francisco fire department. In- 
surance companies are also interested in 
the emergency hospital now located on 
the island. 


FOREST FIRE POSTER ISSUED 
\n attractive colored poster depicting 
the ravages of forest fires is being dis- 


tributed by the Department of Agricul- 
ture, Washington 
James Montgomery Flagg is the artist 


This poster is made available for quan 
tity distribution without charge through 
the courtesy of Roy Headley of the 
United States Forest Service and chair- 
man of the forest committee of the 
National Fire Protection Association. 
Copies may be obtained through N.F.P.A. 
headquarters at 60 Batterymarch Street, 
Boston, Mass. 
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Ontario Superintendent On 


Policy Revision Committee 


Superintendent Louis H. Pink as chair- 
man of the special committee of the 
National Association of Insurance Com- 
missioners on revision of the fire policy 
has appointed Hartley D. MecNairn, On- 
tario Superintendent, as the Canadian 
member of the committee. 

The appointment was made after con- 
sulting President Frank N. Julian of Ala- 
bama. The National Association of In- 
surance Commissioners at the June meet- 
ing authorized the special committee on 
the revision of the fire policy to add a 
Canadian member because of the close 
relationship between the two countries 
in the insurance field. 

The special committee is endeavoring 
to simplify and modernize the standard 
fire insurance policy. It is exploring the 
possibility of eliminating those clauses of 
a restrictive nature which are usually 
canceled by riders and also the possi- 
bility of broadening the coverage. The 
committee plans to submit the new policy 


form to the December meeting of the 
National Association of Insurance Com- 
missioners. In this way it is hoped 


to secure uniform action by all states 
and provinces. 


TO LECTURE ON ACCOUNTING 


Course Prepared by New York Associa- 
tion and the Insurance Society 
to Begin in October 
Fire insurance accounting will be treat 
ed in a lecture course under auspices of 
the Insurance Accountants Association, 
New York, and the Insurance Society of 
New York, beginning October 10 and 
continuing until March 20. The lectur- 
ers will be Austin R.. Matthews, secre- 
tary, Pacific Fire; E. C. Crapser, assist 
ant secretary, Pacific Fire; Robert C. 
Ratcliffe, treasurer, Newark Fire; Ever- 
ard P. Smith, secretary, Norwich Union 
Fire; Joseph Raywid, president, Joseph 
Raywid & Co.; Robert C. Angus, secre- 
tary, Northern Assurance. The class 
room work will be conducted by B. H. 
Voelker, C.P.A., member of the Ameri- 
can Institute of Accountants, New York 
State Society of C.P.A.’s, and lecturer 
on accounting and related subjects at 

the New York Business Institute. 





LOUISVILLE AGENCIES UNITE 


Edward J. Miller Takes Management Of 
Gaunt, Houston & Fitzhugh Follow- 
ing Member’s Death 

As a result of the death of W. W. 
Gaunt, former head of the Gaunt, 
Houston & Fitzhugh agency, Louisville, 
that agency has been taken over by 
Edward J. Miller, of the Edward J. 
Miller & Co. agency. The Gaunt 
agency has been moved from the Speed 
suilding to the Miller quarters in the 
Starks Building, which have been en- 
larged. 

Mr. Miller will manage both agencies. 
With the Gaunt agency personnel came 
H. Robert Texter, who will be in charge 
of fire lines for both agencies; also 
Miss Louise M. Eastland, who will be 
in charge of casualty lines. Names of 
both agencies now appear on the doors 
of the Miller quarters. The entire or- 
ganization of Gaunt, Houston & Fitz- 
hugh came over with the removal. 





CANNOT HAVE GOAD’S PLANS 
Canadian House of Commons Against 
Amending Copyright Act as Sought 
by Non-Tariff Companies 
The banking and commerce commit 
tee of the Canadian House of Com 
mons has adopted an unanimous report 
against a bill to amend the copyright 
act sought by non-tariff fire companies. 
The bill would have enabled the secre 
tary of state to require the Underwrit- 
ers Survey Bureau to make available 
to non-tariff companies Goad’s plans of 
buildings in practically every Canadian 

urban center. 





Truckers Meet And 
Talk of Insurance 


SAFETY GIVEN FRONT PLACE 


Agents Urged to Create More Preferred 
Risks by Taking Interest in 
Accident Prevention 





T. V. Rogers, president American 
Trucking Association, emphasized recent- 
ly the common bond between truck- 
men and farmers and claimed that po- 
tential monopolistic tendencies of insur- 
ance companies and railroads are a seri- 
ous threat to the security of both. He 
opposed the I. C. C. rule that truckmen’s 
insurance must be written in companies 
licensed in all states in which any indi- 
vidual truckman operates. He regards 
that as tending toward monopoly. He 
urged farmers to use their own trucks 
and keep down traffic accidents which 
increase insurance cost. Mr. Rogers was 
one of the principal speakers at the tenth 
anniversary convention of the Farmers 
Automobile Inter-Insurance Exchange in 
Los Angeles. 

There were many public officials in at- 
tendance at the convention besides 1,500 
members of the exchange, including 650 
agents and their wives, from fourteen 
states. The agents qualified for attend- 
ance by their business production rec- 
ords. The western regional convention 
of the American Trucking Association 
was held at the same time. 

Insurance Commissioner Sullivan. of 
Washington made an address, observing 
that it is far better to carry insurance 
that is never needed than to need the 
insurance that one neglects to carry 
He noted that the Federal government’s 
numerous relief projects have been fi- 
nanced largely through the sale of bonds 
sold to insurance companies. The re- 
mainder of his talk was devoted to the 
crowing traffic accident menace and the 
small proportion of automobile operators 
who are responsible financially. He con- 
cluded: “Insurance is one of the most 
important institutions affecting the pub- 
lic’s economic and social well being. In 
the pursuit of your vocation you are 
given the power to do much good. Let 
us hope that you will all make full use 
of that power.” 

H. B. Thomas For Adequate Driver 

License Law 
H. B. Thomas, safety department man- 


ager, Automobile Club of St. Paul, 
talked on highway safety, saying that 
the automotive engineer is very much 
ahead of the highway engineer. The 


automobile engineer has made cars as 
nearly fool proof as possible. Mr. Thom- 
as is convinced that the majority of 
motorists want to live up to the laws 
and ordinances. The small group that 
causes most of the trouble can be curbed 
only through fair, impartial and_ rigid 
enforcement. The first step toward this, 
he said, is an adequate driver license 
law, followed by education, law enforce- 
ment and severe penalties for violators. 
He observed that those who place insur- 
ance wish to do so on preferred risks as 
much as possible. Therefore the insur- 
ance agent should be interested in creat- 
ing more preferred risks by taking on 
interest in highway safety. As to wheth- 
er it would pay, Mr. Thomas used some 
figures from the report of the Exchange, 
saying : ° 

“Our claim report for 1937 shows us 
that there avere 56,621 claims paid; that 
the average amount per claim was $49.91. 
I am informed that there are approxi- 
mately 3,000 agents in the exchange. If 
through your efforts in setting an ex- 
ample by your driving, by taking an 
active part in safety organizations, you 
were each able to make a reduction of 
one claim, we would have saved $125,730 
last year. This saving might have meant 
an increase in the bonus that many of 
you received through your efforts to 
write good business, and to others it may 
have meant a bonus where possibly last 
year you were unfortunate in having 
large claims. So, as I see this picture, 
by writing only preferred risks you 
emphasize to every prospect the neces- 
city for safe driving and through your 
efforts you can develop more safe driv- 





e . 
American Bar Meeting 
(Continued from Page 18) 

New York standard policy, with the 
citation of enough cases to demonstrate 
the tendency or the trend of the legal 
decisions one way or another and finally 
sufficient comment to show whether or 
not one line of cases is better than the 
other and whether or not progress for 
insured and insurance companies could 
be made by revision of the policy. Refer. 
ence to the cigarette cases, the fall of 
building cases, the lack of any attempt 
to define the word ‘fire’ in the policy 
and other unsettled questions which re. 
gard the policy should be made.” Mr 
Smith also felt that leading cases should 
be commented upon briefly; abstracted 
so that the result may be a convincing 
exposition of the law which will have an 
influence. He closed by Saying that 
“if the annotation is to be nothing more 
than a mere compilation of decisions | 
should say it was worthless.” 

The committee on membership re- 
ported that the insurance law section 
now has forty-eight state chairmen and 
one for the District of Columbia. As 
of March 29, 1938, 223 lawyers are sery- 
ing as general, state and local chairmen, 

? _ Very Little Litigation 

Speaking on the sole and unconditional 
ownership clause of the New York 
standard fire policy, Arthur E. Benson, 
Fire Association of Philadelphia, said 
that the general lack of knowledge per- 
taining to this clause is a tribute alike 
to the probity of the insuring public and 
the good faith of the insurance carriers, 
since the clause is not generally invoked 
in denial of an honest and _ equitable 
claim, although the insurer is frequently 
in a position to escape liability because 
of a breach of the clause through igno- 
rance of its existence or inadvertent er- 
ror which has not operated to the preju- 
dice of the underwriter. Mr. Benson 
added: 

“In order that you may have a proper 
appreciation of the percentage of in- 
surers who have actually suffered by rea- 
son of a breach of this clause, let me 
point out that a recent survey of the 
claims filed under fire policies indicates 
that the companies have resisted pay- 
ment (for any cause) of less than one- 
half of 1% of all such claims, and that 
less than one-quarter of 1% of such 
claims have resulted in litigation. When 
one considers that this clause is confined 
to three lines of 200 lines of conditions 
of the policy, it is reasonable to con- 
clude that an infinitesimal percentage of 
the resisted claims or litigated claims 
have flowed out of failure of the insured 
to possess the required sole and uncon- 
ditional ownership contemplated by this 
clause. 

“Stock fire insurance companies have 
carried on an educational program for 
many years directly and through the 
medium of agents and brokers to assist 
the applicant for insurance to procure 
proper coverage, and have, by a course 
of upright conduct, earned and do enjoy 
the unqualified confidence of the great 
majority of the insuring public.” 


THEFT RING APPREHENDED 

\n alleged auto theft ring was un- 
covered by Virginia state police work 
ing in cooperation with Washington, 
I). C. authorities. Several arrests were 
made. It was alleged that members 0! 
the ring, after stealing cars in Washing- 
ton, would bring them to Virginia and 
resell them after making alterations. 


CANADIAN FIRE LOSSES 
Following the usual Summer trend, 
fire losses in Canada during June fe- 
mained low at $1,995,680, comparing fa- 
vorably with $1,914,000 in May. The 
figure $1,944,000 was recorded in June 
last year. 


ers which will mean additional preferred 
risks to be written.” 

Outstanding banquet address was by 
Gov. Frank Merriam of California, who 
was scathingly critical of what he calle 
“C. I. O. communism.” 
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Lawyers and Underwriters Joining 
Hands to Improve Marine Practices 


Pp, & I. Insurance to Come Before Congress; Attorneys Need 
More Specialized Knowledge; Policy Construction 
Handicaps; Status of Certain “Seamen” 


Papers read at the marine and inland 


rine insurance round table conducted 


hy the insurance law. section of the 
nerican Bar Association, in annual ses- 
son this week in Cleveland, included on¢ 
by Samuel 1). McComb, New York, man- 
r Marine Office of America, in which 
he dwelt particularly on shipowners’ lia- 
bilitv. L. H. Kerr of Johnson & Hig- 
eins, Chicago, spoke on marine and in- 
nd marine insurance experience, par 
ticularly in the Middle Western. states, 
ind the difficulties attending the unusu- 
ly rapid growth of inland marine busi- 
ness. Troublesome clauses in transpor- 
ition policies was the subject of a paper 
by Earl Appleman, New York, who has 
lied since its preparation, but whose ad 
iress was read. James W. Ryan, New 
York, spoke on the law of marine and 
nland marine insurance, while Carl V 
Essery, Detroit, handled the status of 
“seamen” on vessels out of commission. 
Besides these papers, which are high- 
spotted below, there were others on the 
rozram as follows: “Collision Claims in 
Marine Insurance,” Leonard J. Matteson, 
New York; “Deviation as Defined by the 
Courts,” Henry P. Dart, Jr, New Or- 
eans; “Recent Developments in Laws 
nd of Marine Insurance,” Jo- 








ind Customs 
seph W. Henderson, Philadelphia; “In- 
land Marine Problems in Eastern States,” 
Thomas Watters, Jr., Washington 
James W. Ryan Makes Report 
\s chairman of the committee on ma- 
tine and inland marine insurance James 
W. Ryan submitted a report in which 
he gave a summary description of the 
nsurance coverage provided by various 
forms of marine and inland marine poli- 
ies; a statement of recent developments 
n this field especially in connection with 
pirate submarines, bombing planes, con- 
and other war risks of novel 
being encountered in Europe 
and proposed international 
Mr. Ryan also made rec- 
mmendations for new legislation. 
McComb for Simplification 
Mr. McComb told the attorneys that 
the subject of protection and indemnity 
is likely to come before Con- 
The views he presented 
ere made from a practical rather than 
a technical or legal standpoint. He noted 
is possible to know the coverage 
most classes of insurance by their 
but the meaning of P. & 1 in- 
nce is not understood generally. It 
ould be more generally understood if 
were called shipowners’ liability in- 
‘surance. One of the most interesting 
ires of protection and indemnity in- 
nce is that one can trace it from its 
beginning right down to date. He 
en reviewed the history of that cover 
considerable detail, pointed out that 
letermination of shipowners’ liability in 
this country has become a very compli- 
‘ated matter, and commended action_of 
the Bar Association at its Kansas City 
Meeting last year in respect to amending 
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the shipowners’ liability statutes. Mr. 
McComb continued in part: 

Interest of Congress 
“It seems to be well recognized now 
that it is the will of Congress that the 


‘nmited States have an adequate merchant 
arine It also seems to be the desire 
lot only of Congress and the Maritime 
Commission, as well as many citizens, 


that our merchant marine engaged in 
foreign trade, be operated by privately 
owned steamship companies. In order to 
vet sufficient capital it is necessary for 
the investor to make a reasonable profit. 
It therefore would seem desirable to 
have the special committee of the Mari- 
time Law Association, and the commit- 
tee on admiralty and maritime law of 
your association, complete their studies 
of all phases of shipowners’ liabilities 
and the limitations of shipowners’ lia- 
bility, and bring in their recommenda- 
tions as soon as they conveniently can. 

“It may be said that as long as the 
underwriters take in enough to pay 
claims and overhead, they should not be 
interested in what the liabilities are, but 
that seems to me a very short-sighted 
way of looking at it. As a human being 
I have been deeply impressed with what 
I consider an injustice when some poor 
woman with two or three children re- 
ceives absolutely nothing for the death 
of her husband, a seaman, who has been 
her sole support. As an American citi- 
zen I do not like to see unnecessary 
burdens piled on the American ship- 
owner. As an underwriter I have been 
seeing the injured men getting but a 
small part of the money paid out for 
them on the shipowner’s account, and 
have noted that in the long and involved 
litigation in disputes between different 


underwriters that have gone to the 
courts, both sets of underwriters seem 
to lose. Therefore I feel that I can 


appeal to the American Bar Associa- 
tion to use its influence to help effect 
an improvement in existing conditions 
respecting shipowners’ liability.” 
Many Actions Brought 
Mr. McComb then remarked that one 
of the most important questions in build- 
ing up an American merchant marine is 
that of the personnel. Under the present 
law the shipowner is liable only when 
his negligence can be proved, and _ this 
naturally results in a large number of law 
suits. Another question is that of ship- 
owners’ liability in collision cases. The 
procedure in handling collision cases in 
this country is apparently completely out 
of step with our statutes and also com- 


pletely different from the procedure of 
other maritime nations. One of th: 
greatest difficulties, said Mr. McComb, 


is the law’s simplification, but undoubt- 
edly something can be worked out that 
will be more fair to the shipowner, the 
crew, the passengers, and the cargo, than 
we have at present. 
Kerr on Transportation 

Mr. Kerr explained a number of fea- 
tures common to marine and inland ma- 
rine experience, directing attention to 
the peculiar adaptability of various trans- 
portation forms to business in the Middle 
West where distribution is made in ail 
directions. He observed that “State in- 
surance laws in many instances are in- 
adequate and, where the nation - wide 
definition has not been accepted, marine 
underwriters must make their writing: 
conform with regulations set up in some 
instances without consideration for the 
current requirements of individuals or of 
commerce and industry, nor for the vast- 
ly improved methods and facilities avail- 
able to the public through the inland 
marine departments of the companies. 
In this respect there is a great responsi- 
bility constantly facing a broker or agent 


handling the business requirements of 
national or international accounts.” 

Mr. Kerr is confident that there is a 
vrowing demand for specialized knowl 
edge among attorneys covering this class 
of insurance and that as interest by the 
legal profession develops it will tend to 
influence and stabilize the opinions ot 
state authorities and thereby help in the 
development of the inland marine busi- 
ness, 

Transportation Perils 


The paper by the late Earl Appleman, 
New York, was read for him. He noted 
that in preparation of the transportation 
policy underwriters followed the plan of 
the marine form and added a phrase— 
not “other perils of the land”—but “other 
perils of transportation.” It was ob- 
served also that there are few court 
decisions on “perils of transportation” 
or “other perils of transportation”; that 
if the courts follow the marine cases the 
“perils of transportation” may be ex- 
pected to include collision, stress of 
weather, upsetting of vehicle, but that 
the phrase does not include damage or 
loss caused by worms, explosion, ordi- 
nary wear and tear, embezzlement, de- 
lay unless caused by an insured peril. Mr. 
Appleman felt that “perils of transporta- 
tion” will receive a broader interpreta- 
tion than its predecessor “perils of the 
sea.” 

On the term “in transit” Mr. Apple- 
man held that this phrase and “in transit 
at and from” would have been better if 
the word “at” had not been adopted. The 
clause, he wrote, would be more easily 
understood if it were “in transit from.” 

As to the double insurance clause in 
transportation policies it was Mr. Apple- 
man’s opinion that underwriters should 
collaborate in an effort to devise some 
equitable system by means of which 
their assured will be able to determine 
their rights without resort to litigation. 
Such a system would, in the long run, 
work out to the benefit of insurers as 
well as the assured, and would bring to 
an end what may properly be called an 
intolerable situation. 

Wants Definition Adopted 

The law of inland marine and marine 
insurance was covered in much detail by 
Mr. Ryan. He made only one recom- 
mendation: That the insurance officials, 
both public and private, in states which 
have not adopted the Marine Definition, 
vive this matter earnest consideration, 
after conferring with business men, and 
then see to it that those states fall in 
line with the rest of the nation and ap- 
prove the definition. 

Law Amendment Urged 

Status of “seamen” working on board 
vessels out of commission proved an in- 
formative subject as handled by Mr. Es- 
sery. He declared: “The situation that 
exists is of immediate interest to own- 
ers and to underwriters for it is one 
that invites litigation. It is one that will 
require a substantial body of case law to 
bring about reasonable clarification and 
even then there are bound to be twilight 
zones which defy accurate delineation. 
In the present situation the owners are, 
and until the slow process of clarification 
by means of litigation has been accom- 
plished, will continue to find themselves 
in a state of confusion. This is not a 
healthy condition in any industry. The 
\bvious remedy is an amendment to the 
Longshoremen’s and Harbor Workers’ 
Act, bringing all maritime workers, in- 
cluding officers and seamen, within its 
coverage with respect to claims for dis- 
ability or death where recovery through 
workmen’s compensation proceedings 


may not validly be provided by state 
law.” 
BRITISH STEAMER LOST 

The London market has just been 
notified from Calcutta that the British 
steamer, Luceric, broke her back after 
grounding at Saugor Crossing, River 
Hooghly. The vessel has been aban- 


doned as a total loss. She was a steamer 
of 6,681 tons, and was built in 1919, 
For the purposes of insurance the value 
of the hull is believed to be £45,000 
($215,000). 
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Marine Premiums Off As 
Navigating Season Ends 


REPORT OF M. A. HANNA CO. 


Grain Trade Bright Spot in Bulk Cargo 
Movement; H. M. Hanna, Jr., Loss 
on Lake Erie Most Serious to Date 


Forty-one percent of the American 


Lake Ss ore 


mission as the 


Great vessels were in con 


third month of the navi 
vating 


15. Last 


season close on July 
date 100% 


commission 


Cane to a 


year on the same 
of the ore vessels 
Marine insurance 
corresponding decrease 
that there will be less 
extraordinary claims. 

\ report of the M. A. Hanna C 
states that there were 126 ore 
in operation on July 15 compared wit! 
312 on the same date last year. The 
ereatly reduced spread is evident from 
these figures. Also worthy of note from 
an underwriting point of view is that 
the number of vessels in commission have 
been increased by ten during the past 
month. While such an increase at this 
time of the season is favorable to un 
derwriting results by reason of the great- 
er spread, an increase of this characte! 
later in the season is unfavorable as thx 
hazards of navigation are materially in 


were in 


premiums will show a 
with the result 
reserve to pay 


1 
Vessels 


creased during the latter part of th 
vear. 
Losses 
The most serious loss of the season 


thus far was sustained by the Howard 
M. Hanna, Jr., of the Columbia Trans- 
portation Co. when she stranded at 
Windmill Point, Lake Erie, during a fog 
on May 20. Another serious casualty 
resulting from fog was that of the pas- 
senger vessel South American of tl 
Chicago, Duluth & Georgian Bay Transit 
Co., which stranded on June 25 at th: 
southeast end of Round Island in the 
Straits of Mackinac The passengers 
were taken off safely but the vessel re- 
mained aground for three days befor: 
salvage vessels succeeded in pulling her 
off 


Ore and Coal 


Prospects for the ore trade are fa 
from bright as ore stocks at furnaces 
and lower lake docks were 41% greater 
July 1 this year compared with last 
vear. The ore movement for the season 
up to July 1 totaled 4,278,962 tons a 
against 23,922,204 tons for the corre 
sponding period last vear or a decreas 
f &2.11% 

The weekly report of the Ore & C 





Exchange shows a decrease of 4% 
the coal movement as between this sea 
son and last. In contrast t re, coa 
supplies are being reduced in the Nort} 
west and will need to be replenished 

the Fall 

Grain 

One bright spot in the bulk cars 
movement this season is the grain tt ud 
Reports state that as a resu Fr ti 
large American corn exports, Mont 
has handled more shipping during 
first half of 1938 than during the firs 
half of 1937. The July issue of 1 
Bulletin of the Lake Carriers Ass 
tion states that erain shipments f1 


Chicago, Milwaukee and Duluth-Supe: 
are exceeding those fron Fort W 
and Port Arthur f ; 


sixteen vears 


During the pe 1 April 10 to July 1 
10834 million bushels of grain have 
by lake vessels of which 8234 mi 
bushels were‘ shipped from America: 


ports and twenty-six million bushels fr 
Canadian ports at the 
Corn shipments for the season \ 
ver fiftv-eight million bushels, whicl 
amount has been exceede 
in the annals of the lakes 


DILLON AGENCY PURCHASED 

Parl I. Smith agency, Dillon, Mont 
has been purchased bv Beaverhead Al 
stract Co., owned by L. A. Habers 
Robert Good 
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C. C. Responds to Criticism of 
Motor Carrier Act Provisions 
G. H. English, Principal Attorney, Addresses American Bar 


Association as Hearing on Controversial Section 8 of Insur- 


ance Section Is Being Held; Sees No Monopoly 


Widespread interest was shown in the 
address of George H. English, principal 
attorney, I.C.C. 
riers, delivered on 
section of the 


motor car- 
before the 
American 
Cleveland. 

Commis- 


bureau of 
Tuesday 
insurance law 
Bar Association 
Mr. English, 
sioner Joseph B. Eastman who was un- 
able to attend, 
visions of Federal motor carrier act. 

Probably the most controversial fea- 
ture of the I.C.C. insurance requirements 
s Rule VIII which stipulates that the 


insurance furnished to the motor car- 
riers must be by companies qualified in 


meeting in 
substituting for 


dwelt on insurance pro- 


each of the states through which the 
carrier operates. Modification of this 
provision has been repeatedly sought, 
another hearing having been held in 


Washington on Tuesday. 
Three Proposals 


Mr. English gave his Cleveland audi- 
ence the benefit of some of the criticism 
which has already been directed toward 
Rule VITI and outlined the attitude of 
the LC.C. toward recommendations for 
ts modification. He said: “Three main 
proposals are urged. One is that as an 
alternative or additional requirement pol- 
cies of insurance as amended by the 
endorsements provided by the rules, may 
also be written by insurance companies 
legally authorized to transact business 
n the states of their domicile, if such 
companies shall have been duly licensed 
to write the required kinds of insurance 
lor a period of five consecutive years by 
the licensing officials of the states of 
their domicile, and shall have a surplus 

policyholders of at least $250,000; and 
in addition shall have on deposit with 
the Insurance Department of the state 

f its domicile for the benefit of all of 
ts policyholders at least $100,000 of se- 
curities authorized as legal investment 
for insurance companies by the laws of 
the state. 

“Another proposal is the far broader 
ne that an insurance company admitted 
to do business in the home state of the 
motor carrier may insure that carrier 
wherever he is authorized to operate. 
“Third, it is proposed that the com- 
mission consider an amendment author- 
izing policies of insurance to be writ- 
ten by insurance companies or surety 
c ompanies legally authorized to transact 
business in the state of their incorpora- 
tion or domicile, and in at least one of 
the states in or through which the in- 
sured motor carrier is authorized to 
perate, subject to the requirements that 
each company writing such policies shall 
ile annually with the commission a sure- 

ty bond conditioned upon the payment of 
the obligation of the insurer, and for an 
amount equal to at least 50% of the 
unpaid claims and claims expense re- 
serve of such insurance company, and in 

‘ny case, for an amount not less than 
$51,000 nor more than $100,000.” This 

inderlying surety bond would be execut- 
ed by an authorized surety company hav- 
nga paid- in capital and surplus or pol- 

‘tvholders’ surplus of not less than $500,- 
0, or by two or more such surety com- 
panies hz wing an aggregate of ‘capital 
and surplus or policyholders’ surplus of 
at least $600,000, each of such companies 





Government Operated Ca 
For Truck Risks Opposed 


Considerable opposition was regis- 
tered at the Washington, D. C., hear- 
ing this week of the Bureau of Motor 
Carriers to the proposed organization | 
of the United Truck Operators In- 
surance Co. This company, for 
which a bill was introduced in the 
last session of Congress, would be 
owned and operated by the Govern- 
ment to write insurance on trucking | 
risks. One of the speakers in op- | 
position to it was W. Eugene Har- | 
rington, prominent Atlanta agent, who | 
as representative of the National As- 
sociation of Insurance Agents, sub- 
mitted a brief. 

The National Association of Insur- | 
ance Brokers was represented at the 
hearing by H. W. Schaefer, New 
York, president; William Schiff, New 
York, past president, and F. M. Hoh- 
weisner, San _ Francisco, executive 
committeeman. General Brokers As- 
sociation was represented by R. M.| 
Ferguson, New York. Henry D. Sayer, | 
casualty manager, Association of C.| 
& S. Executives, was spokesman for | 
that organization. 








to maintain a minimum of such capital 


and surplus of $200,000. 
Says Insurance Rates Not High 


Without taking a position of either 
advocacy or opposition, Mr. English then 
discussed some of the features of the 
criticism which, he said, would doubtless 
be brought to the Commission’s atten- 
tion at the hearing. In respect to the 
widespread belief that the insurance 
rates for motor carriers are “unreason- 
ably high” he wondered why so little 
attempt had been made by insurance 
companies to determine rates upon the 
loss experience with regulated carriers 
as distinguished from the whole field of 
motor carriage. If regulation is at ail 
worthwhile from the viewpoint of safety, 
he declared, more favorable experience 
should be expected from regulated than 
from unregulated carriers. 

As to the proposal that the Commis- 
sion enter into an investigation of in- 
surance costs, Mr. English observed that 
no matter what the result of its investi- 
gation might be, the I.C.C. possessed no 
power to regulate the cost of insurance 
and could itself do nothing effective, 
even if the result of its investigation 
should convince it that the rates are too 
high. 


Wide Field of Choice 


In respect to the monopolistic conse- 
quences of the present rule, he set forth 
the experience of I.C.C. section of in 
surance to show that there is probably 
some exaggeration in this charge. He 
said: “Up to the present time 198 differ- 
ent casualty companies have filed insur- 
ance certificates with us for liability and 
property damage policies and 242 fire 
and marine companies have made filings 
for the cargo and property damage class- 
es of business. These companies vary 
in size from small institutions possess- 
ing very limited resources to the largest 

(Continued on Page 33) 
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N. Y. Banks’ Bonding With 
London Lloyd’s Held Void 


The news yesterday that Supreme 
Court Justice Francis G. Hooley had 
ruled that the action of seven large New 
York City banks in bonding their em- 
ployes with Lloyd’s of London was un- 
constitutional and void caused a con- 
siderable stir in William Street surety 
circles. Justice Hooley held such action 
to be in violation of the provisions of 
Section 50-a of the state insurance law. 
This ruling was contained in several 
opinions accompanying the court’s deci- 
sion on motions by the plaintiffs to dis- 
defenses submitted in 


miss various 
amended answers by the defendant 
banks. 


The action, which has been described 
as a suit to force the banks to “buy 
American insurance,” was filed recently 
in Nassau County Supreme Court by 
Edna H. Runcie of Freeport and Mervin 
I. Robins of Mineola, small stockholders 
in one or another of the banks, who are 
seeking a permanent injunction against 
this practice and also an accounting on 
premiums paid for such bonds. 

The corporate defendants are the Corn 
Exchange Bank & Trust Co., Bankers 
Trust Co., Empire Trust Co., Central 
Hanover Bank & Trust Co., Irving Trust 
Co., Manufacturers Trust Co., and Brook- 
lvn Trust Co. 

Gerald Morrell, New York City lawyer, 
was attorney for the plaintiffs. 








WASHINGTON NAT’L PROMOTIONS 


James F. Ramey as Executive V.-P. And 
Secretary Heads Long List of Home 
Office Men Recognized 

James F. Ramey’s election to execu- 
tive vice-president and secretary heads 
a list of home office promotions just 
announced by the Washington National 
of Evanston, Ill. H. N. Lukins is desig- 
nated as vice-president and general at- 
torney, and Kenneth Mullins and P. W. 
Watt are now assistant vice-presidents. 
R. J. Wetterlund is general counsel; 
Burton P. Sears, associate general coun- 


sel; E. R. Carter, actuary, and Frank 
Mikkelson comptroller. 

The company has selected Thomas 
Griffin and P. M. Olson as assistant 


treasurers and Walter Weiss and Alvin 
Knudson as assistant secretaries. N. A. 
Pitt is auditor. On the sales end Don 
Wellenkamp is now manager of the sales 
promotion department; G. Preston Ken- 


dall agency secretary, Ordinary depart- 
ment; J. E. Hellgren, manager, group 
division ; E. Hayward, agency super- 
visor, Ordinary department, and Theo. 
Heckel, agency supervisor, Group di- 
vision. 


Emil Graff is promoted to assistant 
manager, mortgage loan department; R. 
C. Neuhaus, group supervisor of Minne- 
sota and the Dakotas, and M. F. Froh 
as group supervisor of the Eastern di- 
vision. 


Reach Agreement In 
Lay Adjuster Fracas 


AMERICAN BAR ASS’N APPROVES 





Clarify Atmosphere as to Practice Of 
Law Involved in Settling Claims; 
Conference Committee Named 


Agreement was reached this week on 
the controversial question of what con 
stitutes practice of law in the adjustment 
of insurance claims when the American 
Bar Association’s committee on the un 
authorized practice of law and the com 


New Officers 


In its closing session at Cleveland | 
Wednesday the insurance law section 
American Bar Association, elected a 
chairman Lionel] P. Kristeller of New 
man, Kristeller & Zucker, Newark, N 
J., who is a director of the Merchant 
& Manufacturers Fire Insurance C 
John W. Cronin, general counsel Lib 
erty Mutual of Boston, was named 
vice-chairman. C. M. Smith of Chi 
cago, counsel for the Lumbermens 
Mutual Casualty, and Frank E. Spair | 
of Birmingham, Ala., vice-president 
and general counsel of the Liberty 
National Life and the Bankers Firs 
& Marine, were named new member 
on the council. Howard D. Brown 
retiring chairman, also becomes a 
| member. Howard C. Spencer, Roch 
ester, was re-elected secretary. 
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mittee on lay adjusters of that associa- 
tion’s insurance law section came to an 
understanding on the question with a 
special committee representing al] types 
of insurance interests. Following their 
conference, which was held Sunday, the 
board of governors of the American 
Bar Association on July 26 approved the 
joint agreement that had been drawn 
up, theme of which is that laymen have 
a proper place in the adjustment of 
claims. 

The agreement, drawn up as a result 
of a thorough study of the relationship 
between the field of the adjustment of 
claims and of the practice of law, calls 
for the establishment of a conference 
committee on adjusters, composed of five 
insurance representatives and five bar 
representatives. This conference com- 
mittee is empowered to investigate com- 
plaints and recommend or take such 
action as is necessary to correct prac- 
tices deemed contrary to public interests. 
It was hoped that the new plan wiil 
alleviate many difficulties and misunder- 
standing which prevailed in the past 

Seven Point Program 

The following seven points are con- 
tained in the program adopted “in a 
sincere effort to eliminate such abuses 
as may be current, to further the pro- 
tection of the public interest and t 
eliminate friction among the several in- 
terests represented”: 

1. There is hereby established a joint 

(Continued on Page 33) 
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Legal Talent in Casualty-Surety 
Ranks Gather at Amer. Bar Meeting 


Company Speake+s 


at Cleveland Convention Include Raymond 


N. Caverly, H. W. Nichols, Hugh D. Combs, E. W. 
Sawyer; Round Table Sessions Popular 


There was a full measure of casualty 
rt full f lt 
and surety subjects on the three day 
program this week of the insurance law 


section, American Bar Association, meet 
ine in Cleveland Headline news from 
Washington, ID. C., was brought by Ce 

H. English, principal attorney, bureau of 
motor carriers, Interstate Commerce 
Commnission, who substituted for I. C. C 
Commissioner Joseph B. Eastman in dis- 
cussing insurance features of the motor 
carrier act, and particularly Rule VIII 


was held July 26 


compulsory 


on which a_ hearing 
\ sympathetic study of the 
automobile liability act in Massachusetts, 
presented by E. W tant 
eeneral counsel, Liberty Mutual, held 
close attention as did the address by 
Thomas N. Bartlett, manager, claim di- 
vision, Maryland Casualty, on “What Is 
an Occupational Disease?” In this paper 
Mr Bartlett reviewed the historical 
background of the O. D. problem, and 
quoted trom a great many court Cases 
Another thought provoking subject was 
‘The Effect of Settlement Policy of In 
uwyers’ In- 


Sawver, assis 


surance Companies on L 

comes,” presented Wednesday by Hugh 
D. Combs, vice-president, United States 
F. & G., in which he noted that the 
trend of the times is toward a settle 
ment policy not only on insurance com- 
pany cases but on all sorts of business 
disputes and differences. The effect of 
this policy on insurance company cases 


is a material reduction in the lawyer’s 


income 
Raymond N. Caverly’s Report 


N. Caverly, vice | 


Raymond president, 


Fidelity & Casualty, had a prominent spot 
on the opening day's program, submit 
ting a report as chairman of the com- 
mittee on workmen’s compensation and 
employers’ liability insurance law. The 
following day Mr. Caverly presided at 
the round table discussion session on this 
subject at which the speakers were the 
above mentioned Thomas N. Bartlett, Al- 


bert E. Meder, Detroit; Edward J sole- 
man, Indianapolis, and John J. Carroll, 
Industrial Accident Board, New York, 


who discussed “Administration of Com- 
pensation seagil Mr. Caverly was also 
active in the agreement reached on the 
lay adjuster’s problem. 

The general problem of the administra- 
tion of the compensation laws through 


industrial boards and commissions was 
featured in Mr. Caverly’s report, and he 
is convinced that much for the public 


od can be accomplished by an intelli- 
gent and comprehensive study, critical 
where necessary, of the manner in which 
the law is being administered by sucl 
boards and commissions Mr. Caverly 
pictured bodies of this type in many 
States as lothed with a very lare¢ 
amount of judicial power. He said: 

“In some states this power because 
of its finality is more extensive and 
more important than the power given 
to judges of the inferior courts in the 
same states. Under these circumstances 
the manner in which these boards and 
commissions operate is of very ray 


mportance not only to the litigants be 
fore these boards and commissions but 


likewise to the general public. Improper 


administration f justice is certain te 
produce consequences of serious import 
to the body politic and is the founda 
tion for social unrest of all sorts.” 
Pointing out that it was a primary 
bligati f the legal profession to in 
terest itself the proper administration 
f justice and to use all of its power to 
mprove such administration where p 
sible improvement is indicated, Mr. Ca 
erly suggested: “The problem is so large 
and far-reaching that it is the thought 


of your committee that perhaps most 
| nplished through — the 





COMBS 


HUGH D 
taking the 


American Bar Association’s 


initiative in encouraging some well con- 
sidered investigation of the entire situa 
tion by some social agency with suffi- 


cient resources to conduct such study in 
a thorough and intelligent manner.” 

During the past year Mr. Caverly’s 
committee found that compensation for 
ccupational disease continued to be of 
paramount interest in the workmen’s 
compensation field and he reviewed the 
outstanding developments and O. ID) 
court decisions 


Fidelity-Surety Round Table 


The round table session on fidelity 
and surety insurance law, held Tuesday 
afternoon, was presided over by J. Harry 
Schisler, assistant manager and attorney, 
home office claim department, Fidelity 
& Deposit, who is chairman of this com- 
mittee Spe akers were Henry W 
Nichols, general counsel, National Surety 
Corp., who presented an_ informative 
paper on “Case Law Developed From 
Bankers’ and Brokers’ Blanket Bonds,” 
and Edward H. Cushman, Philadelphia 


attorney, who discussed at considerabl 


neth “Equitable Remedies in re Con- 
tractors’ Public Works Bonds.’ 

In developing his theme Mr. Nichols 
noted that to meet changing conditions 


bankers and brokers blanket bonds have 
been changed from time to time. It ha 
not always been easy to spell out within 


practical limits, the kinds of insurance 
that underwriters have sought to give 
Thus, it was to be expected that upon 
such broad covers, providing large 
umounts of insurance, litigation would 
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ensue. Sometimes insuring clauses have 
been construed against underwriters to 
give much broader coverage than in 
tended; other court interpretations have 
unnecessarily restricted the coverage. So 
it can be said of these blanket bonds, 
said Mr. Nichols, that court decisions 
may be of great value today and of little 
value tomorrow. This is because under 
writers have constantly striven to better 
the protection given the insured and to 
make as clear as possible the phraseology 
of the forms. “Important court decisions 
have been mile-posts marking the way 
for underwriters in their development of 
blanket bonds,” the speaker declared. 

Mr. Nichols declared that the common 
law that has developed in the last twen- 
ty-five years from litigation on blanket 
bonds is not new law so much as it is 
an application of well known principles 
to a new comprehensive form of insur- 
ance. In spite of its complexities there 
has been less litigation on this than on 
other large classes of insurance. 

In selecting the cases which made up 
the body of his paper Mr. Nichols said 
he had picked the more recent cases that 
are useful today but added that “at- 
torneys should be alert to changes both 


in law and bond forms.” He noted that 
a surprisingly large number of blanket 
bond decisions are found in the Federal 


reports but said “under the recent rul 
ing of the United States Supreme Court 
limiting Federal courts in the selection 
of their precedents, we may find in the 


future more cases in the state courts.” 
Mr. Nichols’ paper embraced (1) gen- 
eral features and construction of blan- 


ket bonds; (2) bond 
actions-defenses-evidence ; (4) actions to 
recover as more particularly affected by 
provisions of blanket bonds. In con 
clusion he called attention to two late 
cases of particular interest: the case of 


applications; (3) 


Oren S. Hack, as receiver of Washing- 
ton Bank & Trust Co. vs. American 
Surety, decided April 26, 1938, by circuit 


court of appeals for the 
on appeal from district 


seventh circuit 
court for the 
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Southern district of Indiana, in’ whieh 
the judge held standard forms of bank. 
ers blanket bonds are statutory and off 
cial bonds given in compliance with ay 
Indiana statute requiring bank officers 
to be bonded. The surety in this case 
Mr. Nichols understands, will endeayor 
to have the United States Suprem, 
Court entertain a review. The other case 
is that of Philadelphia National Bank 
vs. Price, the much discussed appeal de- 
cision made in March, 1938, by the Royal 
Courts of Justice, En; vland, in which the 
Pistiadelphea bank sued uns successfully 
London Lloyd’s in an endeavor to ¢ol- 
lect on a blanket bond an amount in ex- 
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cess of $400,000, which was pilfered from 
the bank. 


Edward H. Cushman’s Paper 


In his discussion of “Equitable Reme- 
dies in re Contractors’ Public Work 
Bonds,” Mr. Cushman considered the right 
of surety companies and unpaid laborers, 
contractors and material men to require 
the unpaid portion of the contract price 
to be used to relieve the surety of its 
obligation under a_ public works con- 
tractor’s bond and, when the circum- 
stances warrant, to require payment to 
be made directly to the unpaid subcon- 
tractors, laborers and material men. 

Mr. Cushman was counsel in recent 
cases dealing with this subject before 
the Supreme Court of the United States 
and various appellate courts. He con- 
cluded that the remedies of the above 
parties to the fund can be exercised only 
when the public building has been com- 
pleted and the circumstances are such 
that the public body will not be preju- 
diced by such procedure, but that the 
remedies in such case are applicable not 
only to that part of the contract price 
commonly called the “retained percent- 
age,” but also apply to all portions of the 
contract price which remain unpaid 
These rights exist whether or not there 
is a provision in the contract requiring 
the contractor’to pay labor and material 
claims. The condition of the bond is 
read into the contract. 

Tt was the speaker’s conclusion that it 
is not necessary or proper to permit an 
unpaid subcontractor or material man to 
maintain an action to enforce his equit- 
able priority in connection with either 
the retained percentage or a_ progress 
payment so long as he has an adequate 
remedy at law. Where the penal sum 
of the bond is inadequate to pay the 
claims of subcontractors in full and the 
contractor is bankrupt, the solvent surety 
may not compete with labor and mate- 
rial men for the unpaid portion of the 
contract price collected by the trustee in 
bankruptcy. The remedy of the surety 
under such circumstances, said Mr Cush- 
man, must be postponed in the distribu- 
tion of the assets of the bankrupt con- 
tractor to the remedy of all claimants 
who are members of the class of cred- 
itors covered by the bond. 
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Hugh D. Combs Traces Effect of 
Settlement Policy on Lawyers’ Income 


Hugh D. Combs, vice-president, United 
States F. & G., handled with skill the 
subject “The E fect of Settlement Policy 
f Insurance Companies on Lawyers’ In- 
mes” in his appearance Wednesday 
before the insurance law section of the 
\merican Bar Association at Cleveland. 
Concerned over a certain distrust of law- 
vers which seems to be prevalent in the 
minds of surprisingly many f 


col 


members of 
the public he bi imed ambulance chasers 
and producers of motion pictures who 
have at times depicted lawyers in quasi- 
criminal roles. He denied that lawyers 
are dangerous persons to deal with; that 
they are “sharpers” and over-chargers. 
Turning to sr one the speaker said: 
“The field of insurance law, and more 
particularly bl defense of casualty and 
surety cases, remained until recently a 
very substantial and remunerative source 
of employment for lawyers.” He de- 
cared that: “It still remains a i fertile field 
for the lawyer’s activities but even this 
feld is threatened with encroachments 
Insurance companies feel that in many 
jurisdictions it is difficult for them to ob- 
tan impartial trials before unbiased 
juries. Jury panels are frequently made 
up of unemployed men who are selected 
at the insistence of influential persons 
rather than from a cross section of rep- 
resentative citizenship.” 
This situation has convinced a number 
i insurance companies, whether rightly 
r wrongly, that a liberal settlemeni 
licv is the most economical course to 
ursue, Mr. Combs said. In 
leclared, it is right that prompt anc 
settlements should be made, but 
anger is that this policy may be 
ried to extremes. He saw reputable 





proper cases, 
] 





lefense lawvers deprived of the income 
hich would otherwise flow to them for 
services in defending those cases 


whieh no payment should be made 
in the other hand, said Mr. Combs, 
hen insurance companies persist in 
their right to defend numerous non 
ritorious cases, the criticism is ad 
meed that by reason of their failure 


to pay, courts of justice are clogged 
with defended insurance cases. This re 
sults in proposals such as that advanced 
recently before the constitutional con 
vention judiciary committee of the State 
of New York to set up compensation for 
automobile insurance accidents, the idea 
being to clear court dockets by paving 
everyone on a compensation basis. For- 
tunately for the legal profession this pro- 
posal was rejected, he said 
New Avenues Opening Up 
The speaker said the 

field at present as only 


casualty-surets 
partially cle 


veloped. Only about 25% of automobilk 
owners carry insurance By keepin: 
down costs so that insurance is avail- 
able to a larger number and by makinc 


satisfactory and prompt settlements “_ 
the public so as to gain their good-will, 
the volume of casualty and surety baci 
ness will increase. This will tend to in- 


ease the need for lawyers in giving 
advice and in defending those inevitable 
cases which cannet be settled without 
litigation. Instead, however, of hav'ne 


defense and trial of 
insurance company cases, lawyers must 
seek ways to effect prompt settlements 
for the insurance companies wherever it 
is possible to make such settlements 
The fees, he said, must necessarily be 
for performing such services 
would be if the were 
their files for several vears 
defended in court: but the 


in mind solely the 


smaller 
than they 
carried in 
and then 


cases 


volume of business on which lawyers 
are emp! ved to make settlements will 
increase if their fees are moderate Mr 


Combs emphasized 
oartens must meet the 
needs of their insurance company cl 
who are faced with the 
keeping all costs at a minimum W' th 
the elimination from their ranks of the 
few undesirables who bring disr¢ ed on 
the entire set ssion and with the ke, 
note of servi ti their clients para 


pre sent-day 
Ients 
necessity of 





mount, the p ies of settling cases will, 
final analysis, result in an ulti 


in the 


mate increase in the lawyers’ income 


T.N. Bartlett Tackles Problem of 
What is an Occupational Disease 


Seven years ago there were very few 
were seriously concerned as t 
vat Is an Occupational Disease?” or 
it was gerierally thought that the 








kmen’s compensation laws would 
ve the most or more acute problems 
Ived in master and servant cases 


day there is considerable concern over 
What Is an Occupational Disease ?” and 


the reasons for such concern were pre- 
nted by Thomas N. Bartlett, manager, 
division, Maryland Casualty, in his 
nde Tuesday at the insurance law 


tion of the American Bar Association 
eeting in Cleveland. 
rtlett emphasized that because 
nic changes in the past seven 
eight vears more disease cases have 
veloped in which it is claimed, but 
t conceded, that the disease is “occu- 
Pational,” and these cases must be ad- 
uhicated by courts, boards and commis- 
determine “what is an occupa 
lisease ?” by interpreting the facts 
and applvinge them to compensation stat 
tes intended only to apply in acciden! 
‘ses. He further explained: 





Accident v. Disease 

is a vast difference between 
iccident and a disease, as to the fix 
place and circumstances, 
essential. Occupational dis 
ses are usually of slow contraction, 
7 ; : 
“Meult to diagnose, often complicated 


£ of ting 


ASES 


diseases, and require special 
every point of view, 
asbestosis and other dust 
diseases, General language used in amend 
ing a compensation law to include occu 
pational diseases, such as ‘all occupa- 
tional diseases,’ 
and in the course of 


with other 
handling from 
cially silic SIS, 


espe- 


employment,’ ‘dis- 


‘diseases arising out of 





eases resulting from the occupation,’ cre- tion to the 
ates the danger of extending the bounds 
of the law beyond its scope and intent 
and invites unnecessary litigation, delay 
and uncertainty, which compensation 
laws were enacted to avoid. 
“The question of ‘negligence’ 


scheduled diseases a blanket 
coverage for “any and all occupational 
diseases.” This amendment presented 
many serious conditions because of sili- 
cosis which it covered. It was recog 
7 that silicosis and other dust dis- 


has been ases must be treated specially and at a 


injected in compensation cases as a de- saaaial session of legislature the law 
terminative factor for awarding or deny was again amended (June 6, 1936) to 
ing compensation when negligence has provide special necessary provisions ap- 
no place in a compensation law, whether _ plicable only to such dust diseases 

for occupational disease or accident. Neg- Mr. Bartlett observed that the general 


ligence of the employer, er assumed risk coverage in New York—“anv and_ all 
4 the employe, should not be the basis occupational diseases” has precipitated 
upon which to determine whether or not the filing of many claims for alleged 
a case is one of occupational disease or ccupational diseases. But the only de- 
accident, or compensable or not com- cision thus far by the court of. last 
pensable. (See Victory Sparkler & Spec. resort of the state answering Mio is 
Co. v. Francks.) an occupation: a disease ?” under > all- 


inclusive coverage is that in Po well 
known case of Goldberg v, 954 Marcy 
The award granted on appeal was on the 
ground of accidental injury arising out 
f and in the course of employment, not 


silicosis 
] 


“The occupational disease of 
alone and the problems it presented and 
the acute situations which de veloped 

therefrom, not only attracted nation-wide 
attention but create d an added reason for 





much concern,’ as an occupational disease. 
Further reasons for concern, said the Many of the court answers “What 
speaker, may be found in the conditions Is an Occup ational Disease?” said Mr. 
in several states and the neces- Bartlett in concluding his paper, were 
ss for so many answers by the courts obtained only after expensive and un- 
to the question “What Is an Occupa- necessary litigation Such answers are 
tional Disease?” In New York State, not always conclusive and dependent 
for example, the compensation law was upon isol ated facts rather ad upon le- 
amended in 1920 to cover oecupationnl gal principles. Indications point to the 
liseases by schedule In eptember, fact that these conditions may still con- 
1935, it was amended to salads in addi tinue in many states 


E. W. Sawyer Frowns on Efforts to 
Repeal Mass. Compulsory Auto Law 











Whether or not the automobile polic: tions that people of Massachusett 
f the future will be a liability police: egard the as a failure and said 
4S a question put he fe re the insurance ne public na lever be " intereste 
5 s n agitation f epeal, a nly idly 
law section of the American Bar Ass Re Re Te ] n * : 
‘ ‘ . : nterested 1 ecas¢ cos He ex 
clatis this week by E. W. Sawye pects that the law will be retained bu 
assistant general counsel. Libertv Mu steners did not get the impression that 
tual of Boston. He argued that if the le advocated its spread to other states 
: aces in the Union 
bar is to preserve the theory of liability 


New Auto Coverage Being Perfected 















] o. 
d upon fa is apparent tl a 
i i Mr. Sawyer gave advance information 
Some compulsory s : : : 6 
: ie ’ about a new form of auton bile insur 
necessary Whethe the u ince coveragt now i perfected b 
pla vith its weaknesses removed, is a joint committee on policy forms (bot 
> + -L Iw ate ani °c 
atista \ 1e the current ec 1O1 Cc stock and 17 utual C ompan 7 which WwW 
ae atl P > a 3 ; de p tection for nedaical, surgica 
See carer yer si at funeral expenses, espective of 
protection at a smaller cost to me . le aia E 
cedures t a smaller cost to the in lans and persons in the 
suring public, are questions which Mr le. He explained 
awyer held up for serious considera- nd the plan i 


cated emphatically 
sympathy with ef- 











v “a well organized and surgical treatment 
© of insurance com: benefits under this 1 
f the c mpul si r\ effect upon the ega 
Massachusetts on 
t is a failure, and ay be found a 
inancial responsibil between — thi 
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On the Production “Firing Line” 








J.D. Saint's Association Activity 
In Tennessee Like a 15-Ring Circus 


Jno. D. Saint, manager of the 


Ine., 


Tennessee 
whose flair for association management has given him a national reputation, 


Association of Insurance Agents, 


observes in the latest issue of his Membership Bulletin that the manager’s job is 
to watch a fifteen ring circus while each circle puts on a different performance. 


In his first four months with 


the Tennessee 


\ssociation after a long career with 


the North Carolina association Mr. Saint has given attention to the following major 


undertakings, which might well be 


1. Raising the interest of legitimate 
avents to united action. 

2. Holding the line against appoint- 
ment of undesirable, part-time types of 
agents 
3. Cooperating with the Insurance De- 
partment, the companies and the agents 
so as to create greater confidence in the 
stock agency system. 

4. Laying the foundation for a public 
education plan, advertising the security 
advantages of stock insurance, as sold 
by “Insuror” agents, to the general pub- 
lic 

5. Transferring the membership from 
the old methods of operation to the new 
plan; strengthening the weak places, cre- 
ating strong membership ties 

6. Planning with many towns where 
exchange organizations should be estab 
lished: giving to those towns and th: 
agents fullest protection to be derived 
from state and national membership. 

Survey of All Licensed Agents 

7. Making a survey of every licensed 
agent to find out if they are legitimately 
in the business with adequately equipped 
facilities to serve the public; to segre 
vate those who are not so equipped and 
thus unable to properly conduct a service 
insurance agency. 

8. Collaborating 


business de 


wit! the special 


agents in a elopment office 


program to be launched in September; 
concentrating our full force to help 
agents in their competition with mutual 


and non-stock carriers 

9. Laying the foundation 
lass distinction of preferred type “In 
suror” agents measuring up to qualified, 
national standards Material for this 
purpose has been sent to members who 
have qualified under the new plan. 

10. Studying insurance laws and com 
missioner rulings to determine just how 
far legal regulation of fire, casualty and 
surety companies and their agents ex- 
tends: seeking to secure all the benefits 
due under legislative enactments, derived 
from rigid law enforcement. 

11. Trying to do something to destroy 
the hideous competition in casualty lines, 
especially in the automobile situation; 
hoping to establish one uniform, public 
benefit, legal rate and standard provi- 
sions policy, f which underwriting 


create a 


from 
experience may be used to reduce auto- 
mobile rates so every car owner, not 
just a few cut-raters, will permanently 
benefit. 

Plans “Little National Convention” 

in October 

12. Trying to increase our membershiy 
by every town bringing its exchange into 
full co-extensive membership as required 
by the state and national associations; 
applying in these towns the “in or out 
rule” so as to establish there a powerful 
force of public and agency protection 
against unfair practices which destroy 
public confidence and security 

13. Placing the association on a sound 
financial basis where each member pays 
according to his income ability: ultimate 
ly hoping 500 members will share in 
the maintenance so the present schedule 
of dues may be reduced 

14. Building a “little national conven- 
tion” for our meeting in Memphis on 
October 13 and 14: undertaking to cha: 


ter a special train covering all points 
east of Knoxville so those at a distance 
will have no excuse to stay from the 
convention: engaging speakers of na- 


held 


up as a 


model for association activity. 
tional prominence who will outline profit 
methods and agency safeguards. 

15. Completing the office organiza- 
tion; answering personal service requests 
from members; conferring with special! 
agents settling many disputes amicably; 
conducting an educational direct-by-mail 
campaign; traveling a bit, thinking and 
analyzing Tennessee problems, planning 
two years ahead and doing such other 
odd jobs as fit in between these major 
objectives. 


SALES COURSE BROCHURE 


Training Offered by Aetna School Out- 
lined; Has Graduated 1,500 Persons 
From 45 States and Hawaii 

In an attractively prepared brochure 
the Aetna Casualty & Surety features 
the fact that more than 1,500 men have 
been graduated into the field of suc- 
cessful insurance selling by way of its 
sales course conducted at the home of- 
fice in Hartford. This course is de- 
signed for persons already engaged in 
the insurance business, as well as those 
without previous experience, who wish 
to enter the insurance selling field as 
personal producers. At all times the 
course is thoroughly practical. 

Because the work is so carefully plan- 
ned and scheduled much ground is cov- 
ered during the five weeks that each 
class is in session. Throughout the en- 
tire course “account selling” is empha- 
sized. 

Amos E. Redding, field supervisor in 
the home office agency department, is 
instructor. He has been with the Aetna 
since 1919. He is assisted by Francis 
W. Potter who has been with the com- 
pany since 1928 and has advanced to the 
position of field supervisor. As the sales 
course expanded another instructor was 


added in the person of William W. Ej. 
who joined the Aetna’s training schoo} 
for special agents after graduation from 
Princeton in 1926. In 1934 he was called 
to the home office to work on the 
Aetna’s plan of insurance and risk analy. 
In addition to the three regular jn- 
structors many officers, department 
heads and other home office men ad- 
dress the students on special subjects 
Suitable awards are made for meritori- 
ous student work. The 1,500 graduates 
came from forty-five states and Hawaii 


SIS. 


BOWLING PRODIGY FOUND 


Matthew P. Cheche, Auburn, N. y, 
agent representing the Maryland Casy- 
alty, has a 6 year old son, Ted, who has 
bowled as high as 508 in three games 
The boy started bowling in 1936, be- 
ginning with a ten pound ball and js 
now using one of twelve pounds, His 
father has long been one of the best 
bowlers in Auburn. The current issue 
of the Marylander, house organ of the 
company, features young Ted’s prowess. 


Philip E. Nuttle, with the Fidelity & 
Deposit in Newark, N. J., as assistant 
branch manager, has become engaged to 
Miss Margaret Henry Penick of Mont- 


clair. 
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“Cease and Desist” Order 
Became Effective July 27 


sCHOFIELD’S PROGRAM FOR PA. 





Seeks Acquisition Cost Control in That 
State; No More New Deals for 
Excess Commissions Permitted 





The “cease and desist” order which E. 


Schofield, chairman, Acquisition Cost 


sent out a few wecks ago 
office 
chief 


1 fe rences, 


branch and service managers, 


eneral agents and the executives 


all member companies operating in 
effective July 27 
Phila- 
plan is now in 
that 


ditional commitments to pay 


nusylvania, became 


nroughout that state (excluding 


phia where a similar 
eration). On and after date no 
cominis- 
ns or allowances not authorized by 
cquisition cost rules should be made, 
Schofield in a 


nd Chairman reminder 


company executives this week asks 
at each of their branch, service mana- 
rs and general agents be urged to 
wperate fully with this plan. As Mr 


Schofield succinctly puts it: 


“Success of this effort depends upon 
prompt and complete action and 
peration of everyone and the future 
| being of the industry depends upon 
success. The purpose is to obtain 
plete cooperation for the effort be- 
ng made reasonably to regulate and 
‘ommissions and production costs 

than commissions, in the State of 
ylvania. Reasonable regulation is 
hout question desirable and neces- 





In putting the “cease and desist” order 
effect Mr. Schofield requested that 
new deals for excess commissions or 
ances be made. The chairman also 


aunts each office to prepare a list of 
ducers or agents now receiving 
agencies, branch or service offices 


nnsylvania any commissions or al- 
nees in excess of producers’ rates of 
This list is to be sent to 
ne office so that all such agencies 
be registered with the Acquisition 
Conferences as required by the 
s. A commission schedule was at- 
hed to Mr. Schofield’s letter so that 
se in doubt as to proper commissions 
ld check up. 
Acquisition Cost Limits 


issions. 





ranch and service office managers and 

| agents are requested to check 
me offices and home office offi- 
als are similarly asked to check with 
ld representatives to see that quota 
nents are properly made. Follow- 
action, says the chairman, “pro- 

nmedi: itely to reduce to the proper 
mmission level in all cases, retaining 
ly a number of general agents, brancl 

es, service offices, regional or district 
sencies, to agree with quotas set in the 











[he Casualty Acquisition Cost Con- 
nce rules provide a limit of nine 
<neral agents, branch offices and ser- 


Pennsylvania, outside of 
and thirty-three regional 
They also provide that not more 
lan One general agent or one branch 
mee may be maintained in any one 
ty, except Philadelphia, where two are 
wed; and not more than one regional 
be maintained in any one city 
which a branch office or general agen- 


‘ice Offices in 
hiladelphia, 


ents 





gent mav 


is maintained. Service offices, as de- 
the rules, are counted against 

ihe state, but not the city quota. 
wes of the Surety \cquisition Cost 
eTENc’ pod a total of eight gen- 
nts, branch offices and. service 
Mees for Pennsylvania and five district 
<ents. Not more than one general agent 
Tone branch office may be maintained 
NY one city, except Pittsburgh and 
lelphia, where two are allowed; and 
More than one district agent may 


aintained in any one city. Service 
Tices, as defined in the rules, are count 
against the state but not the city 


De en 
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Mass. Bonding Men 
Honoring T. J. Falvey 


CAMPAIGN ON FOR TWO MONTHS 
Company’s Pvedideut Mas Been With it 
Thirty-One Years; Business Drive 
Marks New Building Opening 


been designated 


Bonding & In- 


July and August have 
by the Massachusetts 
surance as testimonial months in honor 
of the company’s president, T. J. Fal- 
vey. He has been in insurance for more 
than forty years, thirty-one of which 
have been devoted to organizing, nurtur- 
ing and developing the Massachusetts 
Bonding & Insurance from its beginning 
to its present commanding position. 

Mr. Falvey is naturally looking for- 
ward with keen anticipation to early oc- 
cupation of the company’s new home of- 
fice building. It so happens that the 
entrance to the new building in Water 
Street, Boston, is on the very spot where 
Mr. Falvey began his insurance career 
forty vears ago. This building and its 
occupation fulfills an ambition held for 
many years and it is the fruit of sus- 
tained devotion to the company’s in- 
terests 

Opening in September 

The new quarters will be taken over 
early in September and it now seems 
assured that Mr. Falvey will at that time 
be advised of a large amount of business 
written during July and August. With 
this report on new business will go a 
list of the company representatives who 
have participated. It will be presented 
to him on the first day he occupies his 
desk in the new eoage It is appropriate 
that Vice-President George W. Berry, 
by virtue of his long s enamel with Mr 
Falvey, antedating organization of the 
company, should be chairman of the 
committee in charge of this business 
production campaige. 


Saunders Compinting 15 
Years With Federation 


Leonard L. Saunders, Albany, will 
complete fifteen years with the Insur- 
ance Federation of the State of New 
York August 1. 

lf “Len” Saunders knew the 
ments of the Federation job 
jay he was born in Madison County, 
N. Y., he couldn’t have found any bet- 
tel prepar ation for the special talents 
required, In 1915, he was elected county 
clerk of his home county, serving for 
six vears. Both before and after hold- 


require- 
from the 


ine his elective office, “Len” was en- 
caged in commercial activities that gave 
him an opportunity to meet people from 
all over the state As chairman of the 
local draft board and in Liberty Loan 
campaigns during the war days he in- 


creased his acquaintanceship. For fif- 
teen years he was a member of the Re- 
publican State Committee. In 1923 he 
was appointed executive secretary of the 
Insurance Federation. L. A. Wallace 
of Johnson & Higgins, has been chair- 
man of the executive committee for the 
same length of time. 

In addition to “Len” Saunders’ re- 
markable memory for faces and his abil- 
ity to associate individuals with events 
long after they have occurred, he has 
an unfailing faith in the cause he repre- 
sents. During recent legislative sessions, 
Mr. Saunders has worked against a va- 
riety of monopolistic state fund bills 
and all types of legislation aimed at put- 
tine the State of New York into the in- 
surance business and putting the insur- 
ance business, or a large part of it, out 
of business, in which work he has been 
unusually successful and helpful to the 


public as well as the insurance business. 
F. J. O’NEILL HOME 

F. J. O'Neill, president Royal and 

Eagle Indemnity companies, returned 


July 25 on the Europa after a six weeks’ 
automobile tour of England, Scotland, 
Germany and other central European 
countries. 





Lay Adjuster Accord 


(Continued from Page 29) 


committee composed of ten members, 
five of whom shall be representatives of 
the American Bar Association and five 
of whom shall be representatives of the 
designated insurance interests, to which 
complaints concerning insurance adjus- 
ters or attorneys handling insurance 
claims may be referred. Such commit- 
tee shall be known as the conference 
committee on adjusters. The conference 
committee or a sub-committee thereof 
shall investigate such complaints and 
recommend or take such action as is nec- 
essary to correct practices deemed con- 
trary to the public interest 

2. This conference through the com- 
mittees composing it pledges itself to 
seek the full cooperation of the organi- 
zations which they represent in correct- 
ing practices condemned by the confer- 
ence committee. 

3. This conference declares that no 
adjuster shall advise any claimant to re- 
frain from seeking legal advice or against 
the retention of counsel to protect his 
interests, nor shall any adjuster deal di- 
rectly with any claimant represented by 
counsel. 

4. This conference 
the conference committee on adjusters, 
in connection with its other duties, make 
carly report concerning the following: 

(a) Representation of minors and in- 
competents in the settlement of their 
claims; (b) representation of the in- 
sured’s interest in excess of the policy 
limits; (c) defense by insurance com- 
panies of suits under a reservation of 


recommends that 


chts 

5. The conference committee on ad- 
justers is ws to ado pt rules for 
its own procedure; elect its own offi- 
cers with such ti is as it shall deter- 


t 
mine and pro yer for their term of office 
and for the selection of their succes- 
sors, and to pr vide all necessary and 
proper means for carrying out its desig- 
nated duties. 

6. The chairman of the 
Association’s committee n the unau 
thorized practice of 
temporary chairman of the conferencs 
committec adjusters an l 
first meeting 

7. The confe 


justers shall be 


rence committee on ad- 
constituted originally as 


follows: (a) The insurance 
be represented by one 
each of the following 


Mutual Alli 
& Surety 


American 
of Casualty 
national 
Board 
sociation 
justers: 

(b) The American 
shal! be represented 
be designated by t! 
committee on the un: 
of the law and the 
committee on lay adjuste 
ance section 

(c) The Ameri 
resentatives will be 
bourg, New York; Fred B. H. Spell- 
man, Alva, Okla.; Reus E. Brennan, 
Savannah, Ga.; Oscar Brown. Svracuse, 
N. Y., and James C. Jones, St. Louis 

The insurance groups will name thei: 
representatives later 










irman of the 
RE EE 
ed practice 





an Bar Association rep- 
Edwin M 








Lehman Orders Prosecution 


Of Fund’s Payroll Frauds 


Governor H. H. Lehman on July 27 
irdered the immediate prosecution of 
New York State Insurance Fund payroll 
and audit frauds on the 
nation obtained in an investigation con- 
lucted by Bernard Botein, general at 

rney for the Fund 





basis of infor- 


SERVICE OFFICE OPENED 


The Accident & Casualty Co., of Swit 
rerland has opened a service office at 732 
American Bank Buk ling » Pe tland, Ore., 





rmerly with 
charge 


Gilbert F. Maring, fe 
Lively & Pearson in 


with 
Bate s, 








demnity 


Edgar Campbell’s Career 


EDGAR CAMPBELL 

Edgar Campbell, resident vice-pres 
dent of the newly opened Bankers I 
branch office in Philadelphia, 
who will be responsible for territory in 
five states, is a native of Phoenixville, 
Pa., whose first insurance pest was with 
the Travelers. He handled special agen 
cy duties in New Jersey for that com- 
pany, then managerial responsibilities i1 
the Philadelphia office of the Londor 
Guarantee and of the United States 
Casualty. 





DRAPER CLEVELAND MANAGER 


Appointment of C. R. Draper as ma 








ager f its Cleveland fice has be 

ar nced by Travelers Fire M 
lyraper succe¢ Is } H. Yos vh ( 

July 15 t engage in the cal acer 
business in that city Mr. Draper is a 
nat f O} and follow ig ¢ npiet 
of his education entered the Ohi re 


spection ~ anaes as an in 
the bureau in 1926 and since that tim 
as been conducting 


Motor Carrier — AU 
(Continued fr Page 29) 


and most strongly financed companies 


the field.” Thus, Mr. English felt tl 
motor carriers have a rather wide fic 
ew] t of numb 





f choice fr 
f insura 

















hat “‘e 
this 
n thei 
provid 
business 
the necessary 
Dect 1 that I I 
be compelled to set up an insurance de 
partment f its wn which Congress 
probably might not approve as it calls 
f iderable increas personne 
I sal~that the suranc 
i ad tted oO » business it t 
} 1 st ai¢ rT 4 { be at 
i in Mm 2 <6 ‘ vherey 
« s auth } t erate s pe 
he Dyect hat very gra nequalities 
the quality f the tect ff 1 
1 tbli 1 , the s 
‘ 
anc Luat t 
pol \ ¢ surety b l 
51 . e h , 
Mr 1 © £ 
t k the 7 b 
the . erTvis 1Cla es s 
bility { the . ‘ \ ’ 
sim ila ng ( i 
spo! sib \ the s ety il i 
eaves that oble solved, 
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10- Year eameal of ( Cos. 
Given in Chareo Charts 


1938 CASUALTY-SURETY EDITION 
1927-37 Results of the 15 Leading Com- 
panies Shown as an Average; Prem- 
ium Writings, Assets Both Higher 

\ ten-year record of the 
business conditions of 150 
ualty and surety companies, both stock 
and mutual, is pictured in the 1938 edi- 
tion of Charco Charts, published by 
Reviewers Charts Corp., 41 Park Row, 


financial and 
leading cas- 


New York City. This data, compiled by 
the actuarial firm of Woodward, Ryan, 
Sharp & Davis, is based on figures for 


each company as filed with the various 
state insurance departments from which 
they were directly procured. 

Using the 1927 to 1937 results of the 
fifteen leading companies in this field 
as an average Charco Charts points to 
a number of significant trends. A steady 
rise in premium writings, which started in 
1933, is indicated as well as an increase 
in assets which was in evidence even 
during 1937—a recession period. 

\gainst this trend, says Reviewers 
Charts Corp., it is interesting to see that 
the policyholders surplus has declined 
by 2% in the figures as filed for 1937. 


\ circle chart gives the sources of 
income and the flow of funds to divi- 
dends, to special reserves or surplus, 
or the flow of special reserve or sur- 


plus funds to cover decreases in security 


values or other items. This chart also 
vives the main items of income and 
distribution of funds. 

Underwriting and interest earnings are 


shown for the company to be 


2% times the 


averarc¢ 
dividends, 


Common Stock Investments Below 1936 


Eighty per cent of the flow of funds 
comes from underwriting and _ interest 
while 48% was required to take care of 


the average decrease in values indi- 
cating that such decreases as occurred 
in 1937 were covered by 60% of the 
stable earnings from underwriting and 


interest. 

Twenty per cent of the 
came from = special reserves, 
the conservative reserves set 
the companies in better times to care 
for receding values and to permit the 
average small increase in statement sur- 
plus exclusive of voluntary reserves. 

The balance sheet for the average 
shows that cash amounted to 13%, bonds 
53%, stocks 17% (a change from 21% 
of the year before). In lesser percentages, 
the portfolio included real estate of 
4% and mortgage loans of 1%, total in- 
vested assets being &8% 

The main items of liability are shown 
in proportion to one another and in pro- 
portion to the assets so that the various 
types of obligations of a company can 
be compused with the resources available 
for their protection. 

Cash and bonds of 66% matched lia- 
bilities of loss reserves and unearned 
premiums of 66%. Surplus to policyhold- 
ers including capital and voluntary re- 
serves amounted to 28%. Balance sheet 
percentages are all related to admitted 


flow of funds 
indicating 
aside by 


assets 

From the charts and balance sheets 
of the various companies the important 
factors of the financial status of various 


insurance companies as shown in Charco 
Charts can be readily and easily analyzed 

Insurers of all classes find it neces- 
sary to have a basic study from which 
to formulate their judgment of the effect 
of changing times and conditions. The 


endeavor of Charco Charts’ compilers has 
been to make this publication fully 
authoritative through the use of figures 
secured solely from sworn. statements 


filed with state insurance departments 


TO STUDY SILICOSIS 


The Pennsylvania Department = of 
Health plans to examine about 3,000 
rkers in the silica brick industry to 
determine the least amount of dust that 


silicosis, and to develop 
reducing existing hazards. 


can cause 
means of 
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No O.D. Common Law 
Liability in Michigan 


HEAVY REDUCTION IN RATES 


Supreme Court Decision Deals With 
Question of Election Under Terms 
of Conpeneniien Act 

Basing its action on a recent Michigan 
Supreme Court decision, the regional 
committee of the National Council on 
Compensation Insurance acted during its 
meeting in Lansing, Mich. recently 
to slash the rate charged for employers’ 
liability covering common law occupa- 
tional disease hazards. 

The opinion was a divided one, with 
half the court prevailing because two 
justices did not hear the case. The pre- 
mium was reduced an average of about 
90% on all classifications. The decision 
held that there is no such liability #xist- 
ing for employers operating under the 
aan Pst compensation act unless an 
employe, when hired, has elected not to 
under the act. 

The committee approved a few other 
minor changes in rates for some of the 
occupational diseases covered by the new 
law. Most of its time, however, was 
occupied with consideration of applica- 
tions for reclassifications involving spe- 
cific compensation risks. Jecause_ the 
hazard is altered during the second year 
of the law’s effect, there was a routine 
modification in rates covering the sili- 
cosis hazard under the act. The com- 
mittee’s entire membership was present. 
Commissioner Gauss also met with the 
committee. There was informal discus- 
sion of his action in approving retrospec- 
tive rating “in principle,” but his subject 
was not considered officially by the com- 
mittee. The Commissioner revealed that 
his experts have not completed their 
work of modifying the retrospective plan. 
He had notified the compensation coun- 
cil that his approval of the plan was 
subject to certain reservations and modi- 
fications to be set forth later. 

Eight Damage Actions 


come 


The Supreme Court decision was hand- 
ed down in the case of Thomas, admin- 
istratrix, v. Parker Rust Proof, Detroit 
There were eight plaintiffs joined in 
identical damage actions involving the 
same issues and argued as one case. 
Justice Howard Wiest wrote the con- 
trolling opinion, three justices concur- 
ring, while two dissented. 

The plaintiffs were seeking to collect 
damages on the basis of alleged common 
law liability of an employer for an occu- 
pational disease contracted because of his 
alleged neglect in failing to provide pre- 
ventative measures 

\s Parker Rust Proof was operating 
under the compensation law and the em- 
ployes involved had elected to come un- 
der it also, the principal question was 
whether, under the rule of employer and 
employe, damages were recoverable for 
an injury suffered by an -employe and 
not compensated under the specific act. 


The court cited its earlier opinion cov- 
ering much the same ground in Cell \ 
Yale & Towne Manufacturing Co. In 


that case, it was pointed out, it had 
been held that such an action based on 
the master and servant relationship in 
common law might not be legally prose- 
cuted under the compensation act. The 
court was not asked to rehear the case 
and Justice Wiest’s current opinion found 
no justification for disturbing the court’s 
prior position throwing out of court any 
common law action when the parties 
were operating under the compensation 
act. 
Provisions Not Applying 

The op'nion recites provisions of the 
compensation act which, in Sec. 1, states 
that an employer may not offer a de 
fense “that an employe had assumed 
the risks inherent in or incidental to 
his employment or arising from the fail- 
ure of the employer to provide and 
tnaintain safe premises and suitable ap- 
phances.” It is therefore stated in the 
act, it is noted, that these Sec. 1 provi- 
ions shall not apply if the employer and 


Inter-State Rating 
Barred in Michigan 


COMPENSATION PLAN FEATURES 


Retrospective Method Proposed Would 
Differ Materially From That Used 
In Other States 
Michigan’s veistemasls compensation 
retrospective rating plan will differ wide- 
ly from that_in force in other states if 
the National Council accepts the “res- 
ervations and revisions” demanded by 
Commissioner Gauss. He had already 
approved the plan for the state, effec- 
tive as of June 30, subject to modifica 
tions, and has submitted to the council 
the changes, several of them far-reach- 
ing, agreeing to accept the plan for fil- 

ing in its altered form. 

Outstanding in the changes demand- 
ed is that which would make the plan 
available to all risks developing a $1,000 
annual premium on a_ standard basis. 
The national plan starts on a $5,000 
minimum premium basis. The plan would 
be purely optional to employers who 
might remain on a standard premium 
basis or come under the retrospective 
provisions. 

State Rating Basis 

In addition to this unique feature, the 
Michigan plan would provide for no in- 
terstate rating features, all rating being 
based purely on experience within the 
state. The Michigan Compensation Rat 
ing Bureau would be made the final rat- 
ing authority under the retrospective 
plan. Arthur Cowlin manages the bu- 
reau in Detroit and has worked coop- 
eratively with the regional committee 
which is made up of the representatives 
of five stock and five non-stock car- 
riers. 

The- proposed Michigan rules) would 
fix the maximum credit on the minimum 
$1,000 premium at 13% and the maxi- 
mum debit at 95%. The credits would 
run up to 25% for a $5,000 premium, the 
point at which the national plan first 
becomes effective, while the maximum 
debits would be progressively reduced 
to 75% on a $5,000 premium, the maxi- 
mum and minimum limits above $5,000 
following the national scale. 


Aimed at Lloyd's 

Interest of the state accident fund, 
which has been doing a premium vol- 
ume of some $2,500,000 annually, and of 
the other Michigan compensation car- 
riers is seen as a major factor in the 
commissioner’s decision not to permit 
interstate rating which would place the 
home carriers at a possible disadvantage 


One of the main reasons for favor- 
able consideration of the plan is seen 
in the raids made by Lloyd’s, London, 
on the best class of business through 
its “stop loss” plan. 

Some insurance men and department 


officials believe the retrospective plan, 
if accepted in the amended form insisted 
upon by the Department, will stop this 
drainage of business from licensed car- 
riers and virtually all agree that much 
stronger inducements can be offered to 
present self-insurers to place their cov- 


erage with the companies on the new 
basis. 

The issue of whether Michigan is to 
have a retrospective plan, however, is 
now seen as transferred directly to the 
National Council which must either 
stomach the departmental revisions in 
the original plan submitted or forego 
operating on this basis at all in the 


state. 


employe have clected to come under the 
compensation act’s remedies. The act 
further specifies that the employer is 
subject to no other lability than that 
provided in the compensation act’s terms 
if he has elected to accept its provisions. 
The employe is equally bound, unless 
he has specifically elected not to accept 
the law. 


T. E. LOYNAHAN RESIGNS 
T. E. Loynahan, who has been vice- 
president of General Casualty of Seattle 
since 1934, has resigned, 


decision 


Company Selection. 
Limited by Statute 


MASS. SUPREME COURT Says 
Cause for Refusal to Insure Held In. 
sufficient in Case of Simco Trading 

Company, Inc. 

M: \ssachusetts Supreme Cour 
it is held that companies may 
refuse to write automobile liability  jn- 
surance under the compulsory act only 
in case they have “sound reason” for 
such refusal. The case was that. of 
Factory Mutual Liability, Providence. 
petitioner, v. Simco Trading Co., Ine. 

In this case there was evidence of ac 
cidents in a fleet of 100 motor trucks 
insured in fifteen or sixteen companies: 
evidence of heavy losses on some of 
these policies; that some drivers vio- 
lated motor vehicle laws but also eyi- 
dence of efforts to improve conditions. 
The Supreme Court holds that the fail- 
ure of the justice in the lower court to 
find the facts in favor of the petitioner 
was not an error of law. Part of the 
court’s decision reads: 

“One of the conditions accepted by a 
company which enters this field is that it 
must surrender its own final judgmen: 
as to whether or not it will issue a 
policy and must submit that matter to 
the determination of the Board (of Ap- 
peals) and of the Court on Appeal. 

“The board and the court must ap 
proach each case from a broad point of 
view—and should not encourage — the 
companies to avoid the less profitable 
tvpes of risks, nor on the other hand 
should they encourage carelessness or 
laxity on the part of motor vehicle own- 
ers in allowing the risks to become 
ereater than need be. Rules of law con- 
trolling liability in actions on ordinary 
insurance policies are not decisive in 
passing upon the reasonableness of a re- 
fusal to issue a policy under this act 
Nor can a company limit the power of 
the board and the court to determine 
whether a refusal is proper and reason- 
able under all the circumstances by in- 
sisting upon answers deemed by it to 
be satisfactory to such questions as it 
may see fit to include in an application 


blank. 


in a 


Judgment Restricted 
“And it is plain that no company at 
tempting to engage in the business can 
take the position that it will insure only 
pleasure vehicles or limit its operations 
to that part of the field in which there 


is the least risk and the most profit 
The compulsory law contemplates, and 
its successful operation requires, that a: 
to their obligations to issue policies all 
companies alike should abide by the o 
ders of the board or of the court.” 


H. A. Sawyer Completes 
35 Years With Aetna C.&S. 


Harry A. 
\ctna Casualty 


Sawyer, manager of the 
& Surety’s Boston of 
fice, completed thirty-five years of ser 
vice with his company on July 15, and 
was the recipient of many congratula- 
tions and well wishes. 


\ native of Massachusetts, Mr. Saw 
yer’s entire business career has beet 
spent with this organization. Startins 


at Boston on July 15, 1903, he was trans- 
ferred to the Aetna cw. officr 
as manager on October 1, 1917. On July 
1, 1933, he returned to Rests upon his 
appointment as manager there 


L. DE F. SMITH DEAD 

Forrest Smith, assistant res 
Philadelphia for the 
died last week at ht 
He had been ill sine 
Maryland tor 


Louis De 
dent manager in 
Marvland Casualty, 
home in Lansdale. 
January and was with the 
thirty years 


MORE SAFETY WORK URGED 


The Virginia State-wide Safety Con- 
ference is urging the Virginia educa- 
tional authorities to adopt a more col 


sistent educational program in schools. 





spect 


